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Mr. Feed Dealer! You can render real aid to the food 
program by seeing that every possible gallon of milk pro- 
duced in your trade area goes for the all-important pur- 
pose of feeding the peoples of the United Nations! 

Consider these facts: 

Uncle Sam wants 122 BILLION POUNDS of milk in 
1943 ... 2 billion MORE than was produced in 1942. In 
the face of this asked increase is a serious manpower 
shortage on American milk-producing farms. Farmers 
are hard pressed to maintain high production levels. 

Add to that the huge consumption of milk by civilians 
and armed forces of the United Nations. A soldier’s ra- 
tion, according to Quartermaster reports, includes 4 
pounds of fresh or evaporated milk every week. Multiply 
that by 6 or even 7 million men—and you have an 
enormous weekly need. Then, too, the National Nutrition 
Program urges the drinking of a pint a milk daily by 
everyone — and even more for children. 

It all sums up to this. You, as a feed dealer, can render 


a needed service by helping conserve every possible gal- 
lon of milk that is produced in 1943. Impress on your 
trade the importance of the milk they can save by switch- 
ing calves from whole or skim milk feeding to a good 
commercial Calf Feed at not later than 2 weeks. We do 
not say Blatchford’s is the only Calf Feed you can and 
should recommend. There are a number of good Calf 
Feeds on the market — and the saving of the milk is 
the important thing. However, if you do recommend 
Blatchford’s Calf Meal or Calf Pellets, you can do so 
with complete confidence. Blatchford’s has been used with 
excellent milk-saving results by over 7 generations of 
practical calf-raisers! 

Help speed victory. Do your part by seeing that all 
possible precious milk is diverted from unnecessary calf- 
feeding . . . to the growing babies — the war workers — 
the soldiers of the United Nations! 


BLATCHFORD CALF MEAL COMPANY, WAUKEGAN, ILL. 


CALF MEAL an CALF PELLETS 
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T'S A PATRIOTIC DUTY to make the best 

feeds possible in order to help provide food 
necessary to win the war. Poultry are a neces- 
sary source of meat and eggs for 1943 — make 
sure your customers get a feed which will put 
their chicks off to a flying start. Quality in- 
gredients are a requisite for quality feed. 


DAWE’S VITAMELK 


Dawe’'s Vitamelk gives your feeds top quality 
necessary for increased food production. It is 
economical to use and provides 16 vitamins 
and trace minerals in laboratory-controlled 
amounis. 


QUALITY INGREDIENTS MEAN Good Start 


DAWE’S FLAVONNE RIBO-D 


Dawe’s Flavonne Ribo-D — the twin of dried 
milk — equals dried milk in riboflavin, pound 
for pound. It will make a quality feed at slightly 
lower cost. Flavonne contains vitamin D, wheat 
germ oil, manganese and iodine. 


ALASKA [Brand| FEEDING OIL 


Alaska (brand) Feeding Oil is produced to suit 
the requirements of every feed mixer. Any com- 
bination you need in 55's or 30's. We can sup- 
ply 100-D and 600-A; 400-D and 2000A; 400D 
and 3000A; also 3000A. Available in Dry 400-D 
and Dry 100-D. 


WE ALSO DISTRIBUTE... 


MILLFEEDS e MALT SPROUTS e 


BREWERS' GRAINS 


LINSEED MEAL e SOYBEAN MEAL ec BARLEY 


FEED BARLEY 


BARLEY CHAFF 


SCREENINGS 


e MALT HULLS 


CHICK BED POULTRY LITTER 


THE PAETOW COMPANY 


FEED — GRAIN — SCREENINGS 
MILWAUKEE, WIS. 


FEED DEPARTMENT 


CLARENCE MOLL 
LIN WILLIAMS 


MEMBERS 


MILWAUKEE GRAIN & STOCK EXCHANGE 
GRAIN & FEED DEALERS NATIONAL ASSN. 
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of nutrition.” 


“Merchandising is just as 
much of a scientific 
problem as the chemistry 
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ON THE COVER—From hundreds of 
hatcheries throughout the nation the 
vanguard of an ever-increasing stream 
of baby chicks has already started to 
flow to American farmers and poultry 
raisers. If we are to attain our huge 
1943 production goals every producer 
will have to take special pains to do 
a good job of starting and feeding 
his baby chicks. Because every chick 
raised in 1943 will add to our food 
supply, feed dealers, too, have an im- 
portant responsibility in providing 
their customers with balanced rations 
and doing everything possible to help 
guard against unnecessary losses. 


Ju this tAsue... 


Avoid Arguments With Customers 


Green's Feed Lot Helps Him Sell 


Indiana Grain Dealers Convention... 
Greatest Showman in the Feed Business 

Part Time Jobs Solve Labor Problem 
Mickey Helps Promote Victory Garden Club 


Recommendations for Alleviating Feed Crisis... 


Poultry Remedies Are Profitable Sideline 


Modernized Plant Equipped for War Demands. 


Good Equipment Should Be Merchandised 
Nutrition Problems of Livestock Industry 
Power Loss Is Proportional to Belt Slip 
Weekly News Column Is Popular Feature . 
Seed Service Plan Helps Local Growers... 
Direct Mail Campaign Boosts Feed Sales. 
Coming Events... 81 
Food for Thought... I 
Nutrition Digest. . 


Kracked Corn | 
Happy 
War Orders 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of ... 


Wheat 
Wheat Middlings 
Rye Middlingas 
Absorbs Moisture and Odor 
Malt Sprouts 
2 Here's your chance to séll a PERFECT poultry 
litter — one that's available in large quantities and Anewens Grains 
carries a nice profit for you. IT'S FIREPROOF — 
eliminating many of the hazards of chick-raising. Linseed Meal 
It's a time, money and labor saver. Get on the 
Chick-Bed band wagon! Soybean Meal 
Oatfeed 
, Make Money with CHICK-BED 
With increased poultry pro- warm — poultry healthy. 
duction demanded, now's Economical, it can be left cn 
the time to start selling this the floor 6 to 8 weeks, 
amazing new CHICK-BED. sifted, reused, and the sift- M i LW A U K c a 
Customers like it, for it keeps ings make excellent fertili- 
poultry house floors dry and zer. 


FREE Sample bag of Chick-Bed, the 
perfect poultry litter. Write 


CHICK-BED CO., Cedar Rapids, lowa 


USED 


BURLAP or COTTON cuts bag cost 


BAGS 


PAPER BAGS 
TWINES 


WATERPROOF 
TARPAULINS 


Nine, instead of ten—a 10% 
saving in sacks if you use 
a super-service, masterbuilt 


‘Super-mix 


Simplest, safest, speediest 
—positive uniformity in mix- 
ing .. . Self-loads swiftly, 
blends rapidly and an auto- 
matic Jolter packs the mix 
into sacks 3 to 4” narrower 


CANES 
MAX Al than hand bag-off requires 


—BAG COMPANY— ... Large saving in power, 
INDIANAPOLIS, IND. Motorized V-Belt Drive space, labor and upkeep. 


Ask for Catalog B-165 


Sell Us Your Accumulation of Used Bags 
Our War Effort Needs Them Badly S. HOWES CO., INC., Silver Creek, N. Y. 
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BUILD NOW 


for 


TOMORROW 


WE are building a bridge to Tomor- 
row. Its ends are anchored on the 
firm foundation of QUALITY. Every 
item of ‘‘America’s Most Complete 
Feed Line” must produce the kind of 
RESULTS that make every user a 


permanent friend and booster. 


YOU can build your own future 
SECURITY by recommending 
Arcady Feeds. Their RESULTS will 
build fast friends, repeat business and 


an assured lifelong income. 


Make this seal your 


feed buying guide 


Trade Mark Reg. U. S. Pat. Off. 
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every dealer should try to 


with feed store customers 


ON'T argue. It costs you time, 

money and customers. If you 

tangle verbally with a cus- 
tomer, win, lose or draw, you lose 
in the final analysis. Arguments 
create hard feelings whereas sales 
are built on good will. This means 
that arguments should be pains- 
takingly avoided by every mer- 
chant and particularly by one who 
deals in feed. A feed dealer's cus- 
tomers are far fewer than, let us 
say, the druggist's but on the other 
hand they represent a much larger 
unit of potential sale in a given 
time and are, therefore, more val- 
uable to him. 

There is no formula for determin- 
ing the amount of money the feed 
dealer has to spend in obtaining 
a customer. The item of good will 
in a business is intangible. In your 
particular business it may have the 
value of $2000 to $3000 or it may be 
worth only a few hundred dollars. 
Nevertheless, every feed dealer in 
one way or another has spent many 
dollars in obtaining the patronage 
of each and every one of his cus- 
tomers. 

Taking it for granted that in order 
to retain his business a feed dealer 
has to be honest in trading with his 
customers and that he will have to 
handle the quality of merchandise 
that his customers want, he should 
be able to retain those people who 
regularly trade with him as custom- 
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ers as long as he avoids the one 
thing that can cause his trade to 
go over to his competitor more 
quickly than anything else — an 
argument. 

Store arguments fall into two 
groups, both to be avoided with 
equal zeal: (1) conversational argu- 
ments and (2) sales arguments. 

With world conditions and poli- 
tics what they are today, the pos- 
sibilities for conversational argu- 
ments are many. The subject of an 
argument may arise quite unex- 
pectedly. Recently a feed dealer 
and one of his customers exchang- 
ed many bitter words over whether 
the war would end in 1943 or 1944. 
In an argument of this nature, it is 
seldom that either participant is 
finally convinced that the other is 
right. What usually happens is that 
a lot of conversation is thrown by 
one party at the other and the latter 
is generally too busy thinking of 
what he is going to say next to pay 
much attention to the other's state- 
ments. 

Political arguments, long the bug- 
aboo of friendly relations between 
those participating, should be defi- 
nitely avoided. It was about argu- 
ments of this kind that some sage 
said, “win an argument and lose a 
friend.” 

As for the second category, the 
phrase “sales argument” simply 
doesn’t make sense. You do not 


“argue” yourself into a sale. In fact, 
if you make a sale you generally 
have not had an argument. Con- 
versely, an argument seldom results 
in a sale. 

An argument with a customer re- 
garding your merchandise is defi- 
nitely to be avoided. The philoso- 
phy that the customer is always 
right is sometimes a bitter pill to 
swallow but it should be remember- 
ed during the process of making a 
sale. 

Small objections that arise in a 
customer's mind can be handled 
diplomatically by touching on them 
lightly and going on to a desirable 
feature of the item in question. This 
often prevents a minor objection 
from looming up large in a buyer's 
mind, which is often the case if 
too much stress is laid upon it. Care 
should be taken not to ignore a cus- 
tomer’s objection completely so as 
to give the impression that you are 
irying to sidestep the issue. Rather, 
it should be given brief considera- 
tion before going on to another 
point. This often results in simply 
erasing an objection from the mind 
of the buyer. Hence, no argument 
there! 

Care always should be exercised 
not to belittle the opinions of a pros- 
pective purchaser. Never make his 
objections or questions appear fool- 


(Continued on Page Eighty-three) 
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V. D. FERRIS 


Manager 


Huntting Elevator 
Company 


Hudson, South Dakota 


HUBBARD MILLING CO. October 14, 1942. 
Mankato, Minn. Hudson, S. Dak., 
Gentlemen: 


In December, 1941, we began to manufacture our “Farmers Choice” feeds using Hub- 
bard’s Sunshine Concentrate and we can give you proof that the Hubbard plan 
program does pay. From that time on we have enjoyed a very successful feed busi- 
ness. Our feed plant has increased our feed selling three times over 1940. 

At our feed plant we manufacture a complete line of poultry and hog feeds. We 
can truthfully say that we have never had a dissatisfied customer, and we wish to 
thank Hubbard Milling Company for our grand success. 

Very truly yours, HUNTTING ELEVATOR CoO., 

By: V. D. Ferris, Mgr. 


FOOD FOR VICTORY 


Converting farm grains into 
balanced rations for greater 
efficiency and production is the 
foundation of The HUBBARD 
SUNSHINE Way. It’s our con- 
tribution toward meeting the 
1943 food goals. 


Why not investigate Hubbard's plan for increasing 
your volume and profits and building a long list of 


satisfied customers by making YOUR OWN BRAND 
of feeds and mashes. 


THE | HUBBARD SUNSHINE 


EASTERN BRANCH 


Milling Co. 


MANKATO, MINN. 


410 ELEVENTH STREET, AMBRIDGE, PA. 
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. H. GREEN of the H. H. Green 

Feed & Milling Co., Pattons- 

burg, Mo., believes that he 
should “practice what he preaches” 
so for the past 10 years he has been 
using and experimenting with his 
own feeds on the farm which he op- 
erates three miles south of town. 

A huge sign on the side of the 
barn reads “These cattle are‘ being 
fed Purina Steer Fatena; These 
hogs .. . Purina Hog Chow.” This 
sign easily read from the road at- 
tracts and interests feeders. 

“Three to five times a day and 
sometimes oftener I find farmers sit- 
ting on the fence swapping feed 
stories and examining the live- 
stock,"’ said Mr. Green. “They usu- 
ally drop in at the store later on to 
say, ‘I see those hogs in your lot are 
doing pretty good. How much are 
you feeding them? or ‘How much 
did those white faces gain this 
week?’ 

“Lately we have had 75 hogs and 
13 head of cattle in the lots. They 
are not much trouble. A man from 
the store goes out each morning to 
feed and care for them and since 
we buy only high grade stock, they 
usually do well. The feed lot al- 
ways makes money.” 

Mr. Green explained that he al- 
ways buys the stock from his cus- 
tomers and that part of the profit 
may come from being able to use 
up broken or damaged sacks of 
feed which cannot be sold without 
re-bagging. 

Mr. Green grew up in the feed 
business. His father started a feed 
store in Monroe City, Mo. in 1898. 
The son joined the firm in 1917 and 
after the death of his father took 
over the business. He later came to 
Lock Springs and now owns stores 


REEN 
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not only makes money but 
helps him sell more feed 


in Lock Springs, Pattonsburg, Ham- 
ilton, Kidder and Breckenridge. 

At the Pattonsburg store which is 
managed by Mr. Green, two five- 
ton trucks are kept busy all of the 
time. A good deal of feed and grain 
is purchased locally and the trucks 
are routed to make a circle out and 
back, returning with a load of corn, 
oats, wheat, soy beans, etc. To date 
the Green Mill at Pattonsburg has 
shipped 1500 bushel of soy beans. 
Feed, salt and tankage are brought 
in carload lots both at Pattonsburg 
and Hamilton. 

“We sell Purina, Nutrena, Dan- 
nen, and our own mixture, besides 
a lot of custom mixing and grind- 
ing,” explained Mr. Green. “Often- 
times the county agent will suggest 
formulas or the farmer will decide 
on some other formula he wishes to 
try. If he brings his own grain we 
make a small charge for grinding.” 

The Green plant is equipped with 
40 foot Fairbanks scales which per- 
mit even the biggest trucks to be 
weighed accurately. These scales 
and a pair like them at the Hamil- 
ton store are probably the only 
long ones outside of the large cities. 
Mr. Green explained that the scales 
encourage truckers to stop for quo- 
tations and prices as the scales 
eliminate guessing or wasting of 
time. They weigh up to 50,000 
pounds. 

“Some of the grains find their 
way to human consumption right 
here at home,” he tells one. “Corn 
meal has always been a popular 
food in these parts but this year 
seems even more so as we have 
already sold around 10,000 bushels. 


H. H. GREEN believes in 
“practicing what he preaches.” 
On his farm near Pattonsburg, 
Mo., this sign painted on the 
barn proclaims to the world 
that his cattle and hogs are 
being fed the brand of feed 
he sells. Mr. Green is shown 
at left, in photo above, with 
one of his old-time customers. 


Often the farmer brings his corn 
and trades it for meal. 

“Whole wheat flour is also get- 
ting very popular, probably be- 
cause people are becoming more 
vitamin conscious. We either grind 
the farmer’s wheat or we swap with 
him. 

“I believe in consistent advertis- 
ing,’ says the merchant. “We have 
never missed having an ad in the 
local paper and around three times 
a year we do direct mail advertis- 
ing in the form of a letter to the 600 
families on the mail routes out of 
Pattonsburg. These letters pay be- 
cause they are well thought out 
and not just stuck together. They 
may advise as to markets, a scar- 
city of certain products, or a new 
product. We do not advertise spe- 
cial sales for too often the farmer 
misses the sale day and comes 
along when there is no special 
price. He becomes angry at miss- 
ing the special price by a few hours 
and we lose a customer. Instead 


(Continued on Page Eighty-four) 
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You, as a progressive feed manufacturer, want the highest 
possible quality and greatest uniformity in all ingredients. Even 
though ground limestone is your lowest cost feed ingredient 
. . . its quality and standards are just as important to final 
results as your more costly items. 

Hence the reason for the Calcium Carbonate Laboratories. 
They are maintained for your benefit. Here is another “glimpse 

anon ge gents ng why you can buy and use COC Brack B. McHan (right), CCC Director of Research, confers with chemist in 


nore of Uniformity Control, in the modern, 3 story CCC Laboratory in Quincy, 
inois. 


Iodine determinations —12 in @ row! Under the trained, 
critical eyes of CCC chemists, the iodine content and eA 
of every shipment is carefully determined. CCC holds U. S. 
Patent 2276503, covering an exclusive wet process of iodizin 
calcium carbonate, in which calcium particles are coated wit 
a film of iodine. 


1 This well-equipped “‘control corner’ of the CCC laboratories 2 
* acts as a constant check against variations in plant production. e 
Here the calcium carbonate, iodine and manganese content 
... and other essential feed properties, are tested daily with 
precision apparatus and by trained men. 


Here a.technician uses a colorimetric or “color-meter’’ device 4 
* ... which makes the determination of manganese within “parts 

per million” accuracy a simple and sure matter. Light rays 

are used in conjunction with coloring matter in this interesting 

phase of Calcium Carbonate quality control. 


The “end result’? of Calcium Carbonate quality control . . . 

* éypical CONTROL ANALYSIS reports on potassium jodide 
and manganese. These reports, made on every shipment, en- 
able our plants to maintain constant uniformity and precision 
over all production, 


@ Yes ... CCC QUALITY CONTROL functions for your protection and profit. Whether you use CCC 
Iodized Calcium, Manganesed Calcium, Iodized-Manganesed Calcium, Electro (Free-Flowing) Calcium, 
Pellet Machine Calcium or Regular Calcium — you may rest assured each measures up 100% to our rigid 
quality standards. Free samples of CCC products gladly sent on request. 


CARBONATE 


"Pioneer Producers of Trace Elements Products” 


43 E. Ohio St. Box 409 Brandeis Theatre Bidg. 
Chicago, fil. Carthage, Mo. Omoha, Neb. 
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PLAYING POLITICS The United States department of agriculture is 
WITH FEED FOR FOOD ow being accused of playing politics with at 

least part of the limited feed supplies of the 
nation. While Secretary Wickard exhorts the farmers to herculean efforts to 
produce more and more food — necessary to win the war, the Commodity 
Credit Corp. is regularly upsetting the apple cart by permitting the wasteful 
distribution of such feed supplies as it controls. 


This is particularly true of soybean meal of which there is an estimated 
shortage of 676,000 tons from 1943 food production goal requirements and 
which shortage is certain to be even larger due to the use of this high quality 
meal to make up shortages of fish and meat protein feeds. 


All feed manufacturers, large and small, are clamoring for soybean meal 
and many feed plants have been shut down for days at a time for lack of this 
important feeding material. Under these circumstances it would seem that all 
supplies of soybean meal should be conserved for the best possible use to 
meet food production goals. The feed industry itself is rationing all the soybean 
meal it obtains, stretching the limited supply as far as possible and using in 
each mixed feed only the amounts essential for each specific feeding purpose. 


The Commodity Credit Corp., on the other hand, is shipping soybean meal 
produced in the south back into the north and distributing this meal through 
the state and county war boards of the United States department of agriculture 
for un-mixed sale to farmers. Most of this meal is handled through dealers who 
are allowed $2.00 per ton instead of the $5.50 maximum retail margin permitted 
by the Office of Price Administration. 


The dealer loses in this handling of soybean oil meal but the important loss 
results from the wasteful use of the meal sold in this manner — the few farmers 
who get this meal get more than their share while many of the millions of 
remaining farmers do not have sufficient high quality protein to assure the 
continued growth and maximum production of their farm animals. 


When one unit of the United States department of agriculture thus works at 
cross purposes with the war objective of the department — to produce more 
food — it would seem that the accusation of playing politics with feed for food 
has some basis in fact. 
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Hybrid 


ELPFULNESS and advice to 
the customer have been of 
major importance in the de- 
velopment of the Fiddick & Sons 
feed store, Cameron, Missouri. As a 
result of this help friends have been 
made by the thousands resulting 


in a yearly increase of business. 


One of these services was the 
introduction of hybrid seed corn. 
When Thomas Fiddick came from 
Iowa a number of years ago and 
established his feed business, the 
farmers of the Missouri community 
were using just any corn for seed, 
taking it at random from the bin 
year after year without any effort 
at selection. 

“I wondered that farmers raised 
any corn at all,” said Mr. Fiddick, 
“when I saw the poor seed they 
used. I had farmed in Iowa and 
had used a high type, tested seed 
for my planting.” 

The first hybrid seed corn ship- 
ped in by the Fiddick store sold at 
$7.50 per bushel. The farmers were 
astounded at the price and only a 
few could be persuaded to try the 
new seed the first year. So success- 
ful were those who did, however, 
that it was not many years until 


practically all the farmers were 
using this type of seed. 

Because of this service Mr. Fid- 
dick made many lasting friends and 
customers and thus had an oppor- 
tunity to purchase most of the corn 
crops in the community. 


Not only does the Fiddick store 
help the farmer but the farmer's 
wife receives help and advice, too. 
In fact many of the farm women 
bring all of their poultry troubles to 
Mr. Fiddick. He is nearly always 
able to give them a satisfactory 
answer or if he doesn't know he 
makes it a point to find out. By fol- 
lowing his advice most of these 
women have been able to material- 
ly increase the production of their 
flocks. It is only natural that they 
should reciprocate by buying all 
of their feed and supplies from their 
benefactor. 

Not only is advice freely given in 
the store, but Mr. Fiddick or one of 
his helpers is always willing to go 
out and cull flocks or render service 
right on the farm. 

Several well known lines of feed 
are handled including Nutrenag, Ful- 
O-Pep, and Murphy's concentrates. 


Along with the feeds, the firm 
handles a large line of farm and 
garden seeds, and also deals in 
grain, ice and fuel and buys the 
farmers’ produce — eggs, cream, 
and grain. A modern cream testing 
room is maintained. This business 
was forced on the firm, more or less, 
by produce dealers who were sell- 
ing feeds at cost or at a very small 
profit, some as low as five cents 
per sack. 

In addition to the sale of com- 


HELPFUL advice and friendly 
service have always been the 
watchword at the Fiddick feed 
store. Thomas Fiddick, founder, 
is shown with a group of em- 
ployees in upper photo, hat in 
hand, between his two sons, 
Darrel, right, and George, left. 
Below is a view of the attrac- 
tive feed store at Cameron, Mo. 


mercial feeds a good deal of grind- 
ing and mixing is also done. Equip- 
ment consists of a Letz grinder, 
Western sheller, Clipper cleaner for 
cleaning small grain and seeds, 
Jay Bee hammer mill, and a Brower 
mixer. This business is constantly 
increasing, there being a tendency 
on the part of users in this commu- 
nity to feed more home mixed feeds. 

Mr. Fiddick is thoroughly sold on 
the value of advertising and is a 
regular advertiser in the local news- 
paper. In addition he is always 
ready to back any local promotions 
or community project and each 
Christmas hundreds of calendars 
are distributed to friends and cus- 
tomers. 

Founded by Mr. Fiddick in 1918, 
the firm has had a steady and con- 
sistent growth. Total sales for 1941 
amounted to nearly $87,000 and 
this year they will be even higher. 
In 1927 the original mill was torn 
down and replaced with a modern 
brick structure. A number of circu- 
lar steel bins are used for grain 
storage and the loads of feed and 
fuel are weighed on a 34 foot Webb 
City scale. 

Since Mr. Fiddick's two sons, Dar- 
rel and George, are now engaged 
in the operation of the business the 
name of the firm has been changed 
to Thomas Fiddick & Sons. Incident- 
ally Darrel was recently elected 
mayor of this city of more than 3,600 
population. Although the elder Mr. 
Fiddick has largely turned the oper- 
ation of the plant over to his sons 
he is still active in the business and 
often acts as advisor and counsellor 
for the two boys. 


@ GEORGE A. GRAHAM, Lancaster, Ohio, 
owner and manager of the Graham Milling 
Co. for 50 years, died Jan. 17. 
@ @ -- 

@ WIRT D. WALKER, president, Arcady 
Farms Milling Co., returned to Chicago 
Jan. 25, from Colorado Springs, Colo., 
where he had visited since Jan. 20 with 
his son Lieut. Wirt D. Walker, Jr., of the 
United States army air corps. 
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WAR NEEDS demand higher hatchability! 


Vitamin Content of Your Feeds 
More Important Now than Ever 


Right now, Uncle Sam needs more eggs and poultry 
meat. Right now, in answer to this call, the goal of 
poultrymen with breeder flocks and the goal of all 
hatcherymen is eggs—eggs of high hatchability. 


Eggs that hatch—eggs that pay the premium—depend 
largely upon the Vitamin A and D content of your 
breeding mashes. You need plenty of these vitamins 
in breeding mashes and you need to know that their 
potency is guaranteed. 


Squibb offers you three ways to fortify your feeds with 
Vitamins A and D of guaranteed potency. 


For those who have sufficient natural sources of Vita- 
min A in their feed formulas, Squibb offers D-SEC, a 


EASTERN SALES AGENTS: 
ATKINS & DURBROW, Inc., 165 John Street, New York 
Branch Offices: 
Chicago Minneapolis Kansas City 
PACIFIC COAST SALES AGENT: 


CARL F. MILLER & CO., Inc. 
1217 Sixth Avenue South, Seattle, Washington 


THE FEED BAG — FEBRUARY, 1943 


dry form of Vitamin D. Tests show that D-SEC is as 
effective as fish liver oil in supplying Vitamin D—so 
essential to the utilization of minerals for good shell 
texture, hard shells, and hatchability. 


D-SEC also saves you money. It is easy to handle, easy 
to mix—disperses evenly and cannot congeal in cold 
weather. D-SEC is light in weight—saves in freight 
costs and handling, reduces storage space. It is offered 
in 900,000 A.O.A.C. chick units per Ib. 


In addition to D-SEC, Squibb also offers EXADOL*— 
a high potency Vitamin A and D Oil—and SQUIBB 
FEEDING OIL for both Vitamins A and D. Write 
today for prices and facts about all three. Address 
Department FB-2, E.R. Squibb & Sons, Veterinary 
and Animal Feeding Products Division, 745 Fifth Ave- 
nue, New York, N.Y. 


+ Exadol is a trademark of E. R. Squibb & Sons 


a 
| cu : — A NAME YOU CAN TRUST 


EVER GO FISHING THROUGH A MINE FIELD? 


Our Western Fishermen face many perils to supply 


Natural A and D vitamins for your feeds 


Today’s fishing is risky and somewhat limited 
— and the entire fishing industry is having 
difficulty supplying the tremendous needs for 
certain fish products. 

But you don’t have to worry too much about 
supplies of natural fish-vitamin oils. Farallone 
Packing Company is still able to meet your 


normal Vitamin A and D requirements with 
NATURAL A AND D FEEDING OILS 
FORTIFIED VITAMIN D FEEDING OILS 
NATURAL VITAMIN A FISH OILS 
FORTIFIED SARDINE OIL 

These Farallone oils are now available in guar- 

anteed potencies to meet your needs. 


FARALLONE PACKING COMPANY 


Pier 92 - San Francisco - California 


EASTERN SALES .OFFICE - 350 MADISON AVENUE - NEW YORK CITY 


Distributed by: WAYNE FISH & CO., Minneapolis, Minn. e EELSINGH & LUGTIGHIED, Grand Rapids, Mich. 


SOUTH TEXAS FEED CO., Houston, Texas © BRADLEY and BAKER, 155 East 44th St., New York City 
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Dealers 


ISPROVING any contention 

that trade meetings are not 

essential in wartime, an ea- 
ger group of more than 400 grain 
and feed men gathered at Indian- 
apolis, January 25 and 26 for help 
in understanding the various OPA 
and CCC regulations affecting their 
businesses and to better enable 
them to aid their patrons in meeting 
the food production goals of the 
United States department of agri- 
culture. 

The occasion was the 42nd an- 
nual convention of the Indiana 
Grain Dealers association at the 
conclusion of which H. E. Miller of 
Greencastle was elected president 
to succeed C. T. Wilson of Sulphur 
Springs, J. O. Pape of Fowler was 
elected vice president and Treasur- 
er D. G. Phillips and Secretary Fred 
K. Sale, both of Indianapolis, were 
re-elected. Secretary Sale reported 
that 1942 had been the most favor- 
able year in the association's his- 
tory and that membership had in- 
creased from 559 to 622 active firms. 

The keynote for the convention 
was sounded by President Wilson 
in his annual address in which he 
said: “Let us all work together like 
we never have worked before with 
one purpose in mind and that be to 
make the Food for Victory cam- 
paign win the war and the peace. 
I know of no better way to prove 
the reason for existence of a free 
grain trade after this conflict is 
over.” 

Explanations of government regu- 
lations were handled by a corps of 
federal department speakers in- 
cluding: Lee Patrick, AAA, who dis- 
cussed the oil seed meal order; D. 
B. Rolling, ODT, who talked on cer- 
tificates of necessity; L. E. Setser, 
OPA, who explained retail coal 
price ceilings and W. Aitchison, 
OPA, who discussed gasoline ra- 
tioning. 

Ray B. Bowden, executive vice 
president of the Grain & Feed Deal- 
ers National association, shed fur- 
ther light on these and many other 
government regulations affecting 
the industry from contacts with fed- 
eral officials maintained through 
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hold annual convention at 
indianapolis, jan. 25-26 


RAY B. BOWDEN 


the Washington offices of the asso- 
ciation and David K. Steenbergh, 
publisher of The Feed Bag, attempt- 
ed to clarify the mixed feed price 
regulation. 

The five per cent Victory Tax was 
discussed by Will H. Smith, collec- 
tor of internal revenue at Indian- 
apolis and R. A. Plessinger, deputy 
collector. 

Featured speakers, not discussing 
government problems, were K. E. 
Beeson of Purdue university whose 
topic was “Victory Crop Varieties;” 
D. J. Bunnell, vice president of the 
Central Soya Co., who presented 
a paper on “World Conditions vs. 
Our Agricultural Middle West” and 
LeRoy L. LaBudde of the LaBudde 
Feed & Grain Co., Milwaukee. 

“Telling Is Selling” was the title 
selected by Mr. LaBudde for his talk 
on retail feed store merchandising. 
He urged all feed men to place their 
capital investment in inventory 
where there is a chance for a profit 
rather than in book accounts where 
there is only a chance for losses. 
Carry complete stocks so you may 
adequately serve your customers, 
Mr. LaBudde said, and get them to 


FRED K. SALE 


come to your store with a steady 
stream of direct mail advertising. 

Frederic S. Marquardt, far-eastern 
expert for the Chicago Sun, was the 
speaker at the annual banquet 
Monday evening at which enter- 
tainment was supplied through the 
courtesy of grain and feed firms in 
the Indianapolis market. The con- 
vention was concluded with a soy- 
bean grading school conducted by 
Prof. F. E. Robbins of Purdue univer- 
sity on Tuesday afternoon. 

Directors elected to serve for two 
years were H. H. Mutz, Edinburg; 
Adam Egly, Geneva; Clay Syler, 
North Manchester and C. T. Wilson, 
Sulphur Springs. Holdover directors 
are H. D. O’Brien, Indianapolis; H. 
L. Gray, Crawfordsville; W. W. 
Suckow, Franklin and R. L. Moss- 
burg, Warren. 

@ A. W. SCHEETZ, New London, Iowa, has 


replaced Charles Shipley as manager of 
the Farmers Elevator Co. 

@ BEN HERR, manager of the Lebanon 
Grain Co., Lebanon, Ind., and Ed Mont- 
gomery, owner of the Hemlock Grain Co., 
Hemlock, Ind., are serving in the 1943 ses- 
sion of the Indiana state legislature. 


Westberg To Speak 


At Feed Conference 


John K. Westberg, OPA price executive, 
will address an emergency war conference 
of Pennsylvania millers and feed dealers at 
the Penn-Harris hotel, Harrisburg, Pa., Feb. 
19. The meeting will be called to order at 
10:30 a.m. A special luncheon will be held 
at noon and the business session will con- 
tinue throughout the afternoon. 

Herman Fakler, vice president of the 
Millers’ National federation, in charge of 
its Washington office, will discuss problems 
confronting the flour milling industry. 

In addition to these two speakers, O. D. 
Solly, a representative of ODT from Wash- 
ington, and Miles Horst, the new secretary 
of agriculture for Pennsylvania, will ad- 
dress the conference. 

The meeting is being held under the au- 
spices of the Pennsylvania Millers’ & Feed 
Dealers’ association, but all millers and 
feed dealers are urged to attend whether 
they are members or not. 


IT WAS a serious-minded group of grain and feed men who met at Indian- 
apolis, Ind., Jan. 25-26, for the annual meeting of the Indiana Grain Dealers 
association. These photos, snapped by The Feed Bag camera, show, left to 
right: TOP ROW—Will H. Smith and R. A. Plessinger, federal bureau of in- 
ternal revenue, Indianapolis; Bob Crawford, Oyster Shell Products Co., St. 
Louis, Mo., and Walter Uebele, Burlington Feed Co., Burlington, Wis.; Carl 
T. Wilson, Sulphur Springs, retiring president, and Fred K. Sale, Indianapolis, 
executive secretary. CENTER—Ben Rawnsley, C. W. Devers, and Casey Jones, 
all of National Distillers Products Corp.; H. E. Miller, Greencastle, president- 
elect; and H. E. Frederick, Scott's Mills, Marysville, Ohio. BOTTOM ROW— 
Roy L. La Budde, La Budde Feed & Grain Co., Milwaukee, and George Gar- 
butt, Merchants Creamery Co., Cincinnati; Dr. R. F. Smith, Corn Belt Feed 


Co., Boswell; C. J. Polstra, New Century Co., Winnamac, and Roy Camp, © 


Monticello, Ind. 


@ CLARENCE NIEMANN, Ogilvie, Minn., 
has purchased the Ogilvie Feed Mill from 
his father, Henry, with whom he has been 
associated for some time. 

@ CLYDE BAVENDER, Ottosen, Iowa, is 
the new manager of the Quaker Oats Co.'s 


local elevator, succeeding Vern Ott. 


@ R. P. ADAMS, Fairmont, Minn., Aas 
opened his new place of business in the 
Mian building to be known as the Adams- 
Fox Feed & Supply store. 


@ CORN PRODUCTS CO elevator, Pekin, 
Ill., was recently damaged by a dust ex- 
plosion. Damage was estimated at $10,000. 
@ LEONARD FOSSUM, Waltham, Minn., 
formerly employed at the Nemitz Elevator 
in Hayfield, is the new manager of the 
Commander Elevator Co. 
@ E. E. HARGROVE, 83, Milton, Iowa, for 
the past 21 years in the feed and grain 
business at Milton with his brother, Jim, 
died Jan. 3. 
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YES, IT’S TOUGH GOING, SOMETIMES 


.- but it’s still good business 
to “spark” your poultry feeds with milk’s B-G Vitamins 


The extra nutritional values of the entire B-G 
Complex are needed when poultry feeding is 
feeling the strain of war time conditions. 
Borden’s Flaydry Poultry Feed Supple- 
ment, regular or with Vitamin D, provides 
all the known as well as the unidentified 


factors of the B-G Complex as found in 
milk. 

Flaydry is a standardized product. It is 
laboratory and farm tested for growth, egg 
production, and hatchability at the Borden 
Nutritional Laboratory, Elgin, Illinois. 


Flaydry — or Flaydry-D 


Flaydry-D is fortified with Vitamin D in potencies 
to meet poultry feed requirements — tested and 
guaranteed. 


THE 


BORDEN 


SPECIAL PRODUCTS DIVISION * 350 MADISON AVENUE © NEW YORK 


COMPANY 


GROWTH = EGG PRODUCTION = HATCHABILITY 
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REGULAR AND WITH VITAMIN 
Trade Mark peaistered y.S. Pat. Off. 


DISTRIBUTORS FOR 


E. R. Squibb & Sons 


EXADOL 
3,000 or more Vitamin A and 
400 or more Vitamin D units 


e 
D-SEC 
Vitamin D in dry, powder form. 


900,000 or 450,000 A.O.A.C. 
Vitamin D units per ib. 


VioBin Corporation 
REX WHEAT GERM OIL 
A cold processed, extracted 
oil, rich in Vitamin E 


Pabst Brewing Co. 
PABST'S BREWERS DRIED YEAST 
Contains 20,430 units Bt, 
18,160 gammas Riboflavin and 
158,900 gammas Nicotinic Acid 


California Packing Cotp. 
REGULAR BIOTOL 
Not less than 85 Vitamin D 
and 600 Vitamin A units 
SUPER BIOTOL 


Not fess than 3,000 Vitamin 
A and 400 Vitamin D units 


The NUTRITIONIST, too, 


serves Uncle Sam/ 


The nutritionist, too, works for National Defense. 


He does not wear the uniform of the Army, Navy or Marine Corps—yet 
today he is very much in the service of Uncle Sam. His job of helping the 
American farmer produce more eggs, more meat and more milk is ex- 
tremely important to National Defense. 


With a premium on farm production, the nutritionist appreciates today 
more than ever the importance of quality ingredients in making feeds 
productive. He knows that it takes quality to produce quantity. 


Today more and more feed manufacturers are depending on Atkins & 
Durbrow for their vitamin oil requirements. In representing such well- 
known, reputable firms as California Packing Corporation, Pabst Brewing 
Company, E. R. Squibb & Sons, and VioBin Corporation, Atkins & Durbrow 
is prepared to serve your needs and assure you unquestioned quality. 


Make Atkins & Durbrow—the House of Vitamins—your “headquarters” 
for vitamin products. Our sales representatives operate from 12 centrally 
located cities. We have warehouse stocks in 11 cities. We are prepared to 
render you efficient, thorough service—to safeguard your reputation for 
quality. 

See the Atkins & Durbrow representative when he calls. Hear his story. 


You will find him the type of man you like to do business with—a true 
representative of a quality house. 


HEADQUARTERS FOR 
QUALITY VITAMIN PRODUCTS 


ATKINS & DURBROW, wc. 


(Proprietors of The OK Company) 


VITAMIN A OIL 
pain glace 165 JOHN STREET, NEW YORK, N.Y. 
CHICAGO BOSTON DETROIT 
MINNEAPOLIS OMAHA KANSAS CITY 
e18e 


THE FEED BAG — FEBRUARY, 1943 


| | 
| 
| 
| 


people call kircher 


Rest 


in the feed business 


HE greatest showman in the 

feed business—that title likely 

belongs to George Kircher, op- 
erator of a feed and poultry busi- 
ness in Birmingham, Ala. 

Mr. Kircher is a walking three- 
ring circus, a former big league 
baseball player and a former vau- 
deville actor. While in baseball he 
was pronounced the greatest base- 
ball comedian of his day. He says 
he was simply born a “funny” man, 
and by just acting natural he is an 
A-1 advertising agent for his busi- 
ness. 

It was 11 years ago after playing 
baseball all over this country that 
Mr. Kircher decided to go into busi- 
ness. Somebody persuaded him he 
could make a lot of money raising 
rabbits. As a matter of fact he says 
the bunnies all but ate his ears 
and britches off. It took so much to 
feed them that he found himself 
really in the feed business. He soon 
decided to make this his life voca- 
tion and left the rabbit raising busi- 
ness to others. 

Right now George Kircher is 
wearing a luxurious growth of 
beard that his friends say surpasses 
anything worn by the boys on 
Guadacanal. He grew this beard, 
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so he could play the part of grand- 


pa in a neighborhood play. It is | 


coal black in color and would easily 
enable him to substitute for the 
picture of Gen. U. S. Grant on a $50 
bill. Since the beard created so 
much attention, Mr. Kircher decided 
to keep it for a while as a publicity 
stunt. Back several months ago he 
raised a goatee “just for fun’ and 
that gave the producer of the play 
the idea to ask the feed man to be 
grandpa. 

In the realm of showmanship also 
is Mr. Kircher’s 1910 model Ford 
painted in checkerboard colors and 
used by him for delivery purposes. 
He has more modern delivery trucks 
but the old Ford attracts the most 
attention. Several antique collec- 
tors have tried to buy it from him 
but it is not for sale. 

Another of Kircher’s ideas which 
has proved an excellent good-will 


SEATED astride his race horse, 
in photo below, is Showman 
Kircher and some of his "stock 
in trade" lined up in front of 
the feed store. The vividly 
painted delivery vehicles con- 
sist of a motorcycle, 1910 
model Ford, and a more modern 
truck, At extreme right is the 
pure-bred bull which he loans 
to customers without charge. 


THIS may look like Gen. U. S. 
Grant, but it's really George 
Kircher behind the whiskers. 
He grew this beard in order to 
take part in a local play and 
then decided not to shave it 
off for a while because it gave 
people "something to talk 
about." 


builder is his prize bull. He keeps 
it stacked out in the rear of his store 
and occasionally parades it around 
to show what a pure-bred animal 
looks like, especially one fed on 
balanced rations. Mr. Kircher offers 
the bull for breeding purposes to 
farmers and dairymen just for the 
privilege of selling them feed. An- 
other hobby is his thoroughbred 
race horse which is the envy of 
every boy in town. 

This energetic feed man started 
his baseball career with Louisville, 
and then went to Norfolk where he 
stole 72 bases in one season to 
make a record at that time. It was 
next with the Atlanta Crackers in 
the Southern League that he estab- 
lished his reputation as a baseball 


| comedian, often being billed “as 


worth the price of admission.” As a 
sideline coach George Kircher could 
go through more funny stuff than a 
Charlie Chaplin. He was quite acro- 
batic being able to turn flips, stand 
on his head and make facial con- 
tortions that kept the crowd in an 
uproar. 

After leaving Atlanta he played 
successively with Portland, Ore., 
and Nashville, Tenn., finally making 
the St. Louis Cardinals in 1915 for 


(Continued on Page Sixty-seven) 
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MAKE SURE YOUR FEEDING OIL DOES 


THIS DOUBLE-BARRELED 
WARTIME JOB 


“Nopco’s” complete line of A and D oils do this wartime job! 


1 Provides Vitamins A 
and D in quantity and “é 
quality necessary for 

top poultry and egg £ 
production. 


Here are a few of the advantages which make 
“Nopeo” Vitamin A and D Oils the choice of 
wise feedmen—especially today in wartime. 


“Nopceo” A and D Oils provide a carefully 
worked out proportion of both Vitamins A 
and D—the “natural” combination which 
has been proved most effective by intensive 
laboratory research and 15 years of prac- 
tical farm use. Straight “D* Oils are also 
available. 


“Nopeo” Oils are scientifically produced, 
fortified and biologically standardized to 
supply guaranteed levels of Vitamins A 
and D uniformly in every pound. 


Return Empty Drums Promptly! 


Every drum lying idle means a sacrifice of vital steel 
needed by war industries. You can help avoid this need- 
less loss by returning your used drums without delay—in 
accordance with the drum return plans set up for your 
convenience. 


OIL PRODUCTS << N. J. 


2 Provides the most 
flexible and efficient use 
of our nation’s resources 
under rapidly changing 
wartime conditions. 


The completeness of the “Nopeo” line of 
oils gives you a wide range of outstanding 
products supplying different Vitamin A 
and D potencies and varying ratios of A to 
D to meet your specific mixing needs, 

2. When you use “Nopco” high-potency con- 
centrated oils you need less oil—thus con- 
serving fats and oils for vital war indus- 
tries: you use fewer drums — conserving 
steel: you save on lower freight charges, 
smaller outlay for drum deposits, less cost 
for transportation and storage space: your 
vitamins cost you less than in lower po- 
tency products. All of which means lower 
cost and higher quality per ton of feed. 


“NOPCO” Helps You Sell Feed 


Now in addition to consistent advertising to 
poultrymen in farm and poultry papers, 
“Nopceo” will make available to you the new 
16-page booklet “Poultryman’s Guide” for 
distribution as your own service to your poul- 
trymen customers and prospects. Write today 
for a free copy of this booklet and learn how 
this service will build feed sales for you. 


*Trademark of National Oil Products Co. 


BOSTON + CHICAGO + CEDARTOWN, GA. + RICHMOND, CALIF. | 
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Part Time 


ENRY DAVIS, owner of the 

Rochester Mill, Rochester, 

Wis., has found a way to 
solve his labor problem and in the 
solution is making more customers 
for his establishment. 


Fall and Winter are the busiest 
seasons at the Rochester Mill, and 
this is most always the time when 
farmers are not so busy, especially 
farm boys who are not yet of draft 
age or those who have been defer- 
red for one reason or another. Mr. 
Davis is acquainted with most of 
these boys and tells them that 
whenever they want to put in a half 
or full day at his mill to telephone 
him and he will arrange such em- 
ployment. 

“This kind of setup has worked 
out very well for us so far,” de- 
clares Mr. Davis. “It has solved our 
immediate labor problem. I can al- 
ways count on having two or three 
of the boys working at the mill at 
all times. During these busy days 
we need a lot of help.” 


From the standpoint of the farm 
boys, too, the chance to work at the 
feed mill is welcomed. It is a 
change from the routine of farm life 
and yet it is connected with agri- 
culture in an interesting way. The 
boys like the extra money and ex- 
perience which they get at the feed 
mill. They are all good boosters for 
Mr. Davis, the brand of products he 
handles, and good feeding prac- 
tices. 

“The boys take a great deal of 
interest in feeding,” says Mr. Davis, 
“and this has helped my business 


THE FEED BAG — FEBRUARY, 1943 


farm boys solves 


labor problem for h. davis 


considerably. For example, one 
farm boy who worked at the mill 
told his father that he would buy 
the steer supplement for one steer 
if the father would furnish the corn 
and oats and then split the profit. 
The father agreed to the plan and 
the boy went ahead with his feed- 
ing schedule. He weighed out the 
feed and kept an accurate record 
of everything the steer consumed. 
When the steer finally was sold the 
father and son each got $50 profit 
and the father was very pleased. 
Since that time he has been one of 
the mill’s best customers.” 


Mr. Davis points out that these 
farm lads hear feeding talk all day 
at the mill. When they go home 
nights they usually talk things over 
with their parents imparting such 
feeding knowledge as they have 
absorbed. This is very important, 
Mr. Davis believes, in making an 
area conscious of the importance of 
good feeding. 

Around Rochester there is a very 
active 4-H club and each year the 
boys in the club put on a steer feed- 
ing contest. As a rule they follow 
the feeding suggestions laid down 
by the county agent, who in turn 
follows the recommendations of the 
state department of agriculture, or 
rather the college of agriculture. 
This involves considerable feeding 
of home grown grains. 


Last year one of the 4-H boys 
came to see Mr. Davis. He told him 
that he had heard many favorable 
things about commercial feeds for 
steer fattening and he wanted to 
try them. He asked Mr. Davis to lay 
out a steer féeding program for him 
so that he could try to place high 
in the 4-H contest. 


Mr. Davis was glad to comply. 
He worked with the boy and when 
the contest was over, the boy walk- 
ed off with first prize. He was very 
happy about it and has been a 
booster for Mr. Davis and his feed 


MILL owner Henry Davis, shown 
above, Rochester, Wis., has 
largely solved his labor prob- 
lem by hiring local farm boys 
on a part-time basis. Although 
the system is not perfect, he 
says it does have many advan- 
tages. Photo at lower left 
shows Mr. Davis, right, and 
three of his young helpers. 


ever since. A number of farmers, 
too, impressed about the results of 
the contest, have come to Mr. Davis 
for advice in feeding farm animals 
and poultry. 

“We don't try merely to sell 
feeds,” says Mr. Davis. ‘We sort of 
work with farmers to help them on 
specific farm and feed problems. I 
owned a farm at one time and I 
appreciate the problems a farmer 
encounters so I try to look at things 
from his viewpoint. I know he does- 
n't mind paying the price for quali- 
ty feed as long as he gets results.” 

The Rochester Mill is almost 100 
years old and has seen numerous 
owners during that span of time. It 
always has been powered by water 
and that is the source of power Mr. 
Davis uses at the present time. He 
says the water supply is ample at 
all seasons. Just recently he built 
a 30 by 40 ft. addition at the rear 
of his mill. He and his men did 


(Continued on Page Seventy-two) 
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RS. HILDA HANSEN, 70- 
year-old native of Hickory 
Grove, looked longingly at 


the early display of garden seeds 
Lem Jones, proprietor of the Hickory 
Grove Feed Store, had put up near 
the cash register. 

“Wish I had a plot of ground,” 
she said, “I'd certainly like to plant 
one of those Victory gardens you 
read so much about.” 

Mickey, the office boy, who was 
standing beside her agreed that it 
would be a good idea. 

“Mom and I,” he said, “have our 
garden all planned. We're going to 
raise all of the food we can so that 
there won't be a shortage for our 
armed forces.” 

“Well, maybe I'll be glad to help 
you plant yours,” offered Mrs. Han- 
sen. “I'm a little old, but I still feel 
young and strong enough to raise 
a good garden.” 

“Thank you,” politely accepted 
Mickey. “Mom and I will certainly 
be glad to have you, and we'll be 
glad to let you share in some of the 
iood we grow.” 

Mrs. Hansen departed with a 
smile and gently patted Mickey on 
the head for his generous offer. The 
kind gesture of the elderly woman 
moved Mickey deeply. 

“Gee,” he said to himself. “I wish 
there were some way I could fig- 
ure out so Mrs. Hansen could have 
a garden of her own.” 

And then the idea suddenly flash- 
ed on him, and he dashed like a 
rocket into the office of Lem Jones. 

“Can't you see I’m busy,” blurted 
Lem, as he peered over a sheet list- 
ing ceiling prices on various feed- 
ingstuffs. 

“I'm sorry, boss, but I think I 
have a good idea which will help 
win the war.” 

“Well, in that case,” consented 
Lem, “let's have it.” 

“Mrs. Hansen was in the office a 
minute ago,” Mickey began. “You 
know, that old woman who lives on 
the north side of town in that small 
house. She said she would plant a 
Victory garden this year but didn't 
have any ground on which to plant 
it. Now I thought maybe we could 


garden proposal will help 
hickory grove lick axis 


by Sgt. EMIL J. BLACKY 


arrange to furnish the ground for 
her. Remember that empty lot 
where we stacked the scrap iron in 
that drive we put on a couple of 
months ago. The ground looks like 
it’s real rich. Why couldn't we give 
her a section of it and let her plant 
that Victory garden she wants so 
bad.” 

“Say Mickey,” responded Lem, 
taking his eyes off the price sheet. 
“I think you've got a good idea 
there. Why not take the whole va- 
cant lot and divide it into a couple 
of gardens for people who want to 
plant them but haven't a plot of 
their own!” 

“Yippee, boss,” cheered Mickey. 
“I knew you'd do it. I'll call Mrs. 
Hansen right away and tell her 
about it.” 

“Wait a minute, son,” interrupted 
Lem. “This is only the start of a 
good idea. It's worth a special 
meeting of the Hickory Grove busi- 
ness men's war committee.” 

And so it was. Three evenings 
later the committee heard Lem un- 
fold his special Victory garden 
plan. 

“We'll run a series of ads in the 
Hickory Grove Bugle,” Lem ex- 
plained. “We'll ask all of the own- 
ers of vacant lots in this town to 
donate them to the cause. We'll ap- 
peal to every family to plant and 
grow a Victory garden this spring. 
And it isn’t too early to get started 
on this campaign now.” 

There was a loud chorus of as- 
sent from the rest of the members. 
Then the editor of the Hickory 
Grove Bugle rose. 

“Men,” he said, “I think this is 
one of the best community projects 
ever launched in Hickory Grove. 
I'll back you to the limit and every 
week I am going to publish a series 
of articles for gardeners on how to 
best grow different types of vege- 
tables and foodstuffs.” 


Lem Jones thanked the editor for 
his gracious support. “And,” he 
added, “I am sure you can count 
on myself and Joe Stearns the hard- 
ware man to keep a good supply of 
reliable seeds and garden equip- 
ment which we will price at a mere 
handling charge over cost to help 
put the project across.” 

This offer also met with unanim- 
ous approval. 

“And here's what I'll do,” offered 
Bill Skidds, lumber dealer. To every 
family that moves into a new home 
or is contemplating on building, I 
will furnish all of the seeds they 
need free, for their Victory garden. 
And, by the way, I also own a cou- 
ple of vacant lots which you can be 
sure will be donated to families 
without plots this spring.” 

“That goes for me, too,” chimed 
in Fred King, the implement man. 
“There’s a nice piece of ground 
back of my implement shop which 
is certainly going to be turned into 
a food-producing garden this year.” 

“That's the spirit," agreed the 
Hickory Grove Bugle editor. “What 
a swell story this will make for my 
next issue.” 

And a swell story it turned out to 
be—emblazoned on the front page 
with a three-column headline. In 
fact, when Mickey, Lem’'s office boy 
saw it he leaped from his chair in 
ecstasy. For in connection with the 
story was a one-column picture of 
him as the originator of the idea — 
a fact which Lem whispered in the 
editor's ear following the committee 
meeting. And there was Mrs. Han- 
sen, too, with a caption telling that 
she was the charter member of the 
Hickory Grove Victory Garden club. 

The Hickory Grove Bugle hadn't 
been off the presses more than 
three hours before Lem's telephone 
jingled. 

“Hello, Lem,” came a cheerful 
voice over the telephone. “This is 
Frank Skagway, the station master. 


(Continued on Page Eighty-four) 
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These Machines 
need oil, too! 


America must not only be the world’s 
‘bread basket’... it must be the world’s 
“egg basket” as well. Every hen on 
the home front is a vital ‘‘machine’”’.. . 
and like other machines, it needs oil... 
vitamin oil to step up quality, speed up 
production. This is the message we’re 
telling more than 7 million poultrymen 
through our national advertising .. . a 
message that is making them “SEA 


PEP-conscious”’! 


VAN CAMP LABORATORIES 


Division of Van Camp Sea Food Co., Inc. 
TERMINAL ISLAND, CALIFORNIA 


faster 
bj 
er 
egg Production, 


Priducing Machine, a vital | 
America’s Brear 


cox ttamin 
maining the and "D” Wolof Van Camp Labo 
thar Promote he 


23 


THE FEED BAG — FEBRUARY, 1943 


te 
These War Machines 
need oj] too! 
The modern hen is no longer 
family Pet ora Character Our : 
of Mother Cone That's Why more and More poul. : 
‘rymen are thar feed they 
Program buy, of feed they MIX, Contains 
Every mechanic knows that oil is SEA PEp Brand Vitamin Oils = 
Needed for *mooth-tunning. The Suaranteed Potency and 
Cient Machine. And the modern ality of SEA PEP are ssible ee 
quality Po: 
“egg Machine” needs Oil juse as because ever Process jn - 
potency fo, VAN Camp 
_ 
‘D’ DIRE’ 
4 
- 


@ Increasing the output of baby chicks is only part of the job. Proper feeding 


is equally important to meet production needs. 


More chicks per hundred eggs is largely a matter of feed efficiency in the breeder 
ration. Quicker gains and more pounds per hundred pounds of feed is a ques- 


tion of feed efficiency in the chick starter. 


The most important time to use dry skim and buttermilk is right now — for 


maximum efficiency of your breeder mashes and starter rations. 


Chicago 
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LL of us appreciate that the 

national policy of holding feed 

prices down arbitrarily in 
order to promote great production 
to reach certain goals is something 
new in our experience. Neverthe- 
less, it does appear that there is at 
least a 20 per cent shortage of cer- 
tain critical and high protein ma- 
terials if the country is to reach its 
food goals. 

The committee recognizes that 
there are two problems facing us. 
(1) The immediate problem of get- 
ting the animals of the country 
through to grass when we can ex- 
pect some temporary relief. (2) The 
long-time problem of determining 
how much of a shortage we really 
are facing and what to do about it. 

The committee made some gen- 
eral recommendations and observa- 
tions to government people, as fol- 
lows: 

(1) That the present situation 
could not be worked out by means 
of Washington taking over the feed 
industry. It pointed out that the 
management, the facilities, the 
manpower, the experience, to meet 
the day-to-day problems, existed 
within the industry, large and small. 
Any government action which is 
effective must take this into consid- 
eration. 

The committee pointed out that 
the overall war planning was bas- 
ed on the assumption that an un- 
limited quantity of food of all kinds 
could be secured from this country 
by three simple things—(1) setting 
up goals, (2) holding down prices 
of feeds, (3) paying a high price for 
the animal foods in relation to the 
feed price. It also pointed out that 
the people concerning themselves 
with human nutrition, without any 
knowledge of what they were do- 
ing or of the consequences of their 
acts, are constantly reaching into 
the high quality food supplies that 
go for animal production, such as 
dried milk and dried whey, and 
diverting it into human consumption 
without giving any thought whatso- 
ever to replacements for animal 
feeding. This policy has finally 
caught up with the country and 
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outline recommendations 
to alleviate feed crisis 


will result in being unable to main- 
tain the protective foods such as 
eggs or reach the total food goals 
as now established. 

(2) The committee pointed out 
that in its judgment a large gap 
between supply and demand of 
high protein materials is here, 


Revised Report 

Appearing on this page is the re- 
vised and complete report of the in- 
vestigation made by the planning 
committee of the American Feed 
Manufacturers association, on feed 
supplies and feed demand in rela- 
tion to government food goals. A 
preliminary report which indicated 
that there is a probable 23 per cent 
shortage of essential feed ingredi- 
ents, together with the committee’s 
figures on feed requirements and 
supplies, based on 1943 food produc- 
tion quotas, was presented in the 
January issue of The Feed Bag. 

Members of the committee are: J. 
A. McConnell, G. L. F., Ithaca, N. Y., 
chairman; L. R. Hawley, Quaker Oats 
Co., Chicago; Fred Thomas, Larrowe 
Milling Co., Detroit; A. G. Philips, 
Allied Mills, Inc., Chicago; F. E. Bol- 
ing, Hales & Hunter Co., Chicago; 
A. F. Hopkins, Chas. M. Cox Co., 
Boston; A. F. Seay, Ralston Purina 
Co., St. Louis; H. L. McGeorge, Royal 
Staf-O-Life Mills, Memphis; and Troy 
Cox, Albers Milling Co., Seattle. 

The committee was assisted with 
its investigations by the following 
well known nutritionists: R. M. Bethke, 
Ohio Experiment station; C. F. Huff- 
man, Michigan State college: and 
L. C. Norris, F. B. Morrison, and E. S. 
Savage of Cornell university. Dr. L. 
C. Cunningham, Cornell economist 
also aided the committee. 


which will result in some liquida- 
tion of livestock as early as this 
spring. It further pointed out that 
there are certain things which 
might be done to alleviate it but 
the gap could probably not be clos- 
ed by any means which govern- 
ment or industry can take and still 
reach the present food goals. 

The committee recommended that 


both government and industry peo- 
ple get the facts on this whole food 
situation, as it relates to feed sup- 
plies, out before the general public, 
which includes stock men, poultry- 
men, dairymen, retail feed mer- 
chants, country mixers, large mix- 
ers, government people generally, 
and city consumers, to the extent 
that it is possible to make them 
understand it. 
RECOMMENDATIONS TO 
GOVERNMENT 

The following specific recommen- 
dations were made to the govern- 
ment for its action. These recom- 
mendations are things that industry 
cannot do because of government 
control. The action must originate 
and be followed through by govern- 
ment. The recommendations follow. 

(1) Increase soybean crushing 
capacity to the extent that it is pos- 
sible, by increasing the capacity at 
present established plants where a 
minimum of time and critical mate- 
rials will be needed to get into pro- 
duction. Crushers should be called 
in and consulted as to where and 
how this might be done. 

(2) As the total volume of feeding 
increases in the country and as we 
feed lower protein rations due to 
shortage of high. protein concen- 
trates, more and more grinding ca- 
pacity for the processing of natural 
grains will be needed. We recom- 
mended that immediate attention 
be given to make available new 
grinding mills of all sizes. Again, 
the milling machinery industry will 
be the proper ones to consult. 

(3) Repairs and replacements to 
maintain present equipment are 
very important. There is no ques- 
tion but what the speed with which 
the processing machinery in the 
feed industry has been running will 
result in many breakdowns, caus- 
ing loss in production in critical 
periods, unless this matter is given 
the attention it deserves. Backlogs 
of parts and replacements must be 


built up to a greater extent than now pre- 
vails. Any priority system that slows down 
should be carefully scrutinized. 

(4) Dried skimmilk, dried whey, dried 
buttermilk, plus an increasing amount of 
riboflavin carriers have been diverted to 
human foods without any attention being 
given to increasing the total supply so as 
to keep efficient animal feeding in the pic- 
ture. The industry knows that applications 
for plants for production of riboflavin in 
large quantities have been turned down 
by government agencies within the last six 
months. The government should become a 
strong suppliant that these applications be 
reinstated as quickly as possible to the end 
that total riboflavin supplies be increased 
within the next few months. 

(5) The reduction of animal protein in 


feed rations with a corresponding increase 
in the use of vegetable protein supplies 
has created a great demand for minerals, 
resulting in a tremendous deficiency in 
phosphorus carriers. Steambone meal and 
dicalcium phosphate have been the main 
supply. The supply of these no longer 
equals the increased demand. Recently 
there has come on the market satisfactory 
deflorinated rock phosphate. It is recom- 
mended that the government again call in 
certain chemical manufacturers to see what 
can be done to increase the total supply of 
feeding phosphorus up to somewhere near 
the demand. 

Both (4) and (5) are possible of carrying 
out if the government will act promptly. 

(6) Some of the brewers have advised 
that it is possible to make at least 3,000 


MANUFACTURING OF 
FEED FOR 


BABY CHICKS, GROWING 

CHICKS, LAYERS, BREEDERS, 
TURKEYS, DUCKS, QUAIL, 
PHEASANTS, RABBITS, FOXES, 


CALVES, DAIRY COWS, 
HOGS AND PIGS 


WLTRA-LIFE LABORATORIES, INC. 


EAST ST. LOUIS, ILLINOIS 


ea & 


ULTRA-LIFE 
CONCENTRATE 


ONTAINS Wheat Germ Oil—For- 
tified Cod Liver Oil—High Lactic 
Dried Buttermilk—Dried Skimmilk— 
Dried Whey—Riboflavin—Dehydrated 
Spinach and Orange—Irradiated Yeast 


Pantothenic Acid — Choline — Dried 
Egg Yolk—other vitamin sources — 
Iron, Copper, Manganese, Calcium 
Gluconate, lodine. 


TIME 
CUT CORNERS 


PRESENT CONDITIONS will tempt 


sible corner in ma 
year. The feed will sell, too, because 
this is a sellers’ market. But this prac- 
ror THe } tice will not build permanent business. 


ULTRA-LIFE 


through judicious foresight and pur- 
chasing of raw materials and vitamin 
concentrates and trace minerals is 
able to keep their feed manufacturers 
in business, to help secure their posi- 
tion in the feed business, and to put 
out quality feeds that are adequately 
fortified in the essential vitamins and 
minerals. 


ULTRA-LIFE 


is playing a more important part in 
business today than ever be- 
fore, because its vitamins and min- 
erals must be used in helping to 
secure maximum feeding results and 
—Thiamin Chloride—Ascorbic Acid— to aid in the prevention of nutritional 
deficiencies. 


ULTRA-LIFE is taking good care of its 


Join ULTRA-LIFE for Profitable Feed Sales. 
Depend upon ULTRA-LIFE for help. Write ULTRA-LIFE for details. 


ULTRA - LIFE LABORATORIES, INC. 


Main Office: East St. Louis, Ill. 
Warehouses at: Philadelphia, Pa.; Richmond, Va.; ag Fla.; Omaha, Neb.. Wichita, Kan.; 
Denver, Colo.; Milwaukee, Wis.: Fort Worth, Texas; Roy 
Belleville, Pa.; Minneapolis, Minn.; Cedar Rapids, lowa. 


and force many to cut every pos- 
King their feeds this 


accounts. 


al Oak, Mich.: New Orleans, La.; 
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tons of brewers’ yeast available with a 
minimum of critical materials made avail- 
able. The committee recommends that these 
brewers be contacted immediately to find 
out what they need and to help them get 
it. 

(7) The total production of dried whey 
due to government action is steadily de- 
clining. This decline could be checked with 
proper government action. The dried whey 
industry will have to be consulted as to 
how to increase the total supply and given 
help instead of the government making 
decisions which actually close down this 
important industry. 

(8) In the war program, particularly as 
it pertains to rubber, new grain alcohol 
plants are being buiit. It is the committee's 
understanding that no provision is being 
made for recovery of valuable solubles, 
such as are now being recovered in the 
regular distilleries. This matter should be 
brought to the attention of all divisions of 
government by the department of agricul- 
ture, to the end that valuable feeding by- 
product materials are not wasted because 
of lack of recovery machinery. 

(9) As fish meal, meat scrap, and dried 
milk products become scarce, high quality 
alfalfa meal becomes more important. A 
million tons annual production against the 
present estimated production of 600,000 
tons would not be too much. This produc- 
tion will not be reached in the coming 
year unless 

(1) Plenty of grinding capacity is made 

available to the industry 

(2) Its labor supply is not drafted or 

taken by war industry 

(3) Unless the feeders of the country be 

permitted to bid for the hay through 
the medium of high priced alfalfa 
meal so as to insure production. As 
a matter of fact, the ceiling should 
be removed on alfalfa meal. 

There are several ways in which the 
production of alfalfa meal may be increas- 
ed. We recommend that the government 
study the whole problem to that end. 
Again the alfalfa meal industry should be 
consulted as to how to do this. 

(10) This committee has no idea of the 
difficulties and conditions which prevent 
the importation of meat scrap and liver 
meal from the Argentine, Australia and 
New Zealand. Many rumors are floating 
around to the effect that importation of 
these valuable products is being hampered 
by governmental red tape and state de- 
partment policy. The committee deplores 
such rumors and trusts that the proper 
agents of the government will explain to 
the industry what actually are the facts, 
but in the meantime, we need meat scraps 
and need them badly. It is our feeling that 
meat scraps may be a more critical mate- 
rial than some others that now have prefer- 
ence for movement in ocean bottoms. 

(11) The net result of government action 
on the fishing industry has been to cut the 
production of fish meal needed as never 
before by the animal industry to an in- 
significant amount. We are told that stren- 
uous efforts are being made to correct this 
situation. We recommend that the proper 
government agencies charged with respon- 


(Continued on Page Sixty-eight) 


THE FEED BAG — FEBRUARY, 1943 


ULTRALIFE 
CONCENTRATE 
} 
| 
| 
= 


High p 
hest assured with 32% Lacto 


4 — It helps maintain normal development 
during treatment peri 


Economical to use 


Chick health following recovery is such that sturdy 
growth continues, and early maturity is practically 


A "COXY" control mash containing Lacto-G 
is the most effective method in use today for treat- <r so long as correct feeding practices ore 
ing birds infected with this ane 7 Help your poultrymen customers reduce mortality 
For over 12 years 32% Lacto-G * COXY CON- _.. help them raise more birds that grow lustily and 


duced a very high percent- mature early. 

age of recoveries at Very low cost. This is the Coccidiosis season YOUR 32% 
98°/, recovery ig not at all unusual among flocks Lacto-G “COXY" Control Mash should be in your 
treated with this type mash. In a series of farm line of feeds NOW. May we send further data to 
and laboratory tests covering many thousands © aid you in preparing your formula? 

birds the average was well over 90°/, compare 
with about 60°, for untreated birds. 

32% Lacto-G control mash meets every requirement 
of coccidiosis treatment: 


1—lt Controls the Disease 
2—\* neither over stimulates nor stunts 
growth 


3 — It leaves no bad after effects of 
WESTERN CONDENSING COMPANY 


TROL Mashes have pro 
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FEED Nutrition DIGEST 


Title: The Digestibility of Citrus 
Feeds. 


Authors: A. Bondi and H. Meyer, 
Agricultural Station, Rehovot, Pales- 
tine. 


Digest: Sheep were fed orange 
pulp silage and orange culls to de- 
termine the digestibility and feed- 
ing value of these products. The 
experiment showed that the digest- 
ibility coefficients for nitrogen-free 
extracts exceeded 90%. The feeding 
value of the pulp silage was deter- 
mined to be about 16% higher than 
that of the whole oranges. 


* * * 


Title: Cacao By-products in Pig 
Feeding: Cocoa-cake Meal and De- 
theobrominized Cocoa-cake Meal 
as Feedingstuffs for Pigs. 


Authors: R. Braude and A. S. Foot, 
National Inst. Res. Dairying, U. 
Reading. 

Digest: Twenty-four pigs were used 
in a group-feeding experiment. Re- 
sults showed that when cocoa-cake 
meal is fed at an 8% level it may 
cause digestive disturbances and 
even death. Another experiment 
with 12 pigs showed that untreated 
cocoa-cake meal can be fed to pigs 
at 10% level provided it is not in- 
troduced into their diet before they 
reach 120 lbs. live weight. After ex- 
traction of the theobromine the 
meal is harmless to young pigs and 
can be fed up to 8% with satisfac- 
tory fattening results. In some cases 
the rate of feeding may be increas- 
ed to 16% but this retards the 
growth of the pigs. 


Title: Effect of Cooking on Solubil- 
ity of Cottonseed Meal Proteins. 
Authors: H. S. Olcutt and T. D. 
Fontaine, Mellon Institute, Pitts- 
burgh, Pa. 

Digest: The experiment showed the 
proteins in cottonseed meal possess 
optimal feeding value when the 
meal is cooked at low temperatures 
for a long time rather than at high 
temperatures for a short time. 

Title: Relation of Feed to Vitamin 
A Content of Butter. 


Author: Sigfred M. Hauge, Univer- 


e28e 


sity of Purdue Agricultural Experi- 
ment Station, Lafayette, Ind. 


Digest: In this experiment cows 
were fed diets of varying levels of 
vitamin A. The level of vitamin A 
fed was recorded in relation to the 
vitamin A potency of the butter. 
The conclusion showed that the 
vitamin A potency of butter may be 
kept at the highest standard by 
feeding a high-vitamin ration to the 
cows. Care should be exercised by 
manufacturers to avoid destruction 
of the vitamin in the processing of 
butter. 


* * * 


Title: Value of Whale-Meat Meal 
in the Diet of a Chick. 


Author: E. T. Halman, Animal Nu- 
trition Institute, school of agricul- 
ture, Cambridge. 

Digest: In this experiment the au- 
thor fed chicks a controlled diet 
starting at one day old. The birds 
were later slaughtered to determine 
the biological value of the diet. In 
this experiment, whale-meat meal 
had a high protein value and was 
higher when the meal was dried at 
a low temperature in vacuum. 
Feather picking was noted in rapid- 
ly growing birds but this was con- 
trolled. Gizzard erosion was also 
noticed in the birds eating whale- 
meat meal. 


* * * 


Title: Lysine Requirement of the 
Chick. 

Authors: H. J. Almquist and E. 
Mecchi, Agricultural Experiment 
Station, Berkeley, Cal. 


Digest: The authors determined the 
lysine requirement of the chick for 
an optimum rate of growth by feed- 
ing a purified diet which contained 
only known sources of amino acids. 
Edestin was proved deficient in ly- 
sine for the chick. The lysine re- 
quirement was found to be approxi- 
mately 0.9%. 

Title: Effects of High Proteins on 
Pigs. 
Author: W. L. Robison, Ohio Agri- 
cultural Experiment Station, Woos- 
ter, Ohio. 

Digest: Pigs 66 days old were fed 
in five groups on rations consisting 


of 9.1%, 17.3%, 25.6%, 34.2%, and 
51% respectively. Scouring was 
present in the lots receiving 26% 
protein and above, the severity in- 
creasing at the higher levels. The 
rate of gain and gain per unit of 
feed, except for the low-protein 
group which was below the others 
until the latter part of the feeding 
period, decreased with the protein 
levels above 26%. In the later stag- 
es of the trial the 17% level group 
made the most efficient use of the 
feed. There was no evidence of pro- 
tein poisoning, but the kidneys, liv- 
ers and spleens of the 51% protein 
group were 48%, 23% and 24% 
larger respectively than in pigs of 
similar weight on more normal 
rations. 


Livestock Diseases 


Claim Heavy Toll 


With an eye on the nation’s huge food 
production program, the University of IIli- 
nois college of agriculture is urging farm- 
ers in the corn belt to take special precau- 
tions this year against livestock diseases. 
One-third of the pig crop is usually lost 
each year, officials said. 

The department of animal pathology and 
hygiene advises hog raisers that feeding 
balanced rations, avoiding over-stocking, 
maintaining clean ground and immunizing 
against hog cholera are some steps toward 
prevention of enteritis, or so-called necro. 
Others are quarantining newly purchased 
animals, avoiding purchases of infected 
feeding or breeding stock and daily inspec- 
tion of herds. If symtoms appear, a veter- 
inarian should be called, sick animals iso- 
lated, healthy pigs moved to clean quar- 
ters and the lots plowed and cropped. 
Contaminated houses and feeding lots 
should be disinfected and medicated soak- 
ed oats fed in place of corn. 

Nutritional anemia in pigs results from a 
deficiency of iron and copper, elements 
needed for the formation of hemoglobin, 
the red coloring matter in blood. Difficult 
breathing and “thumping” may be noticed, 
while the mucous membranes of the eyes 
and mouth are pale. Anemic pigs may die 
suddenly, or, if they survive, are poor vac- 
cination risks the department said. The 
most practical method of prevention is to - 
allow the pigs access to clean ground at 
the age of from five to seven days. If this 
is not possible, fresh sod may be placed in 
the farrowing pen. 

Isolating young calves in individual box 
stalls is the surest way to prevent bovine 
coccidiosis, the department points out. Ma- 
nure and contaminated bedding should be 
removed daily. After six weeks in isolation, 
calves may be allowed to run in a large 
feed lot with others of approximately the 
same age. 

Symptons of the disease are commonly 
mistaken by dairymen for those of white 
scours, a bacterial malady of early calf- 
hood. 
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The Chase Bag Company fully recognizes the immensity of 


the work cut out for the textile bag industry in 1943—a duty 
that will tax the production capacity of the entire industry. 


The Chase Bag Company therefore pledges its entire strength 
to the filling of the vital needs of the country’s producers of 
foods, feeds, fertilizers, seeds, and other products that are 
most efficiently packaged in textile bags. 


Chase commends particularly, its “Chase Test”? sheetings— 
superior fabrics of extra high quality—fabries made to stand 
the bumping, scuffing and jarring of crowded transportation 
facilities. Insist on bags made of “Chase Test’”—fabriecs that 
“deliver the goods.” 


HASE 


COTTON BAGS 


CHASE BAG Co. 


GENERAL SALES OFFICE, 309 WEST JACKSON BLVD... CHICAGO, ILL. 


COTTON 
BAGS 


BUFFALO KANSAS CITY DETROIT SALT LAKE CITY 
TOLEDO DALLAS CLEVELAND ISE 
PHILADELPHIA ST. LOUIS PORTLAND, ORE. MEMPHIS 

CHAGRIN FALLS NEW ORLEANS DENVER HUTCHINSON 
GOSHEN ORLANDO, FLA. PITTSBURGH JACKSONVILLE, FLA. 


MILWAUKEE NEW YORK 


MINNEAPOLIS 


OKLAHOMA CITY REIDSVILLE, N.C. 


HARLINGEN, TEX 
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MEANS BETTER 
~ FEED RESULTS 


Dons let your customers blame run-down flocks on the feed. Show them 
that conditioning birds which aren't doing well requires a balanced condi- THANKS TO 
tioning drug compound. Recommend Dr. Salsbury’s Avi-Tab, the ideal flock 


conditioner. Dr. Salshurys 
Avi-Tab contains nine special drugs — tonics, stimulants, correctives. That's 


what it takes to stimulate appetites and promote body functions! Also pro- 
vides trace minerals needed for good nutrition, plus ingredients that inhibit - 


growth of many molds. 
10-Day Treatment 


Encourage your customers to mix Avi-Tab in the feed for ten days each 
month . . . watch sluggish birds get added pep, more out of feed. Your cus- 


tomers will thank you for an improved feeding program. XN En? 
Dr. Salsbury's PAR-O-SAN 
Ideal Disinfectant FOR THE BROODER HOUSE 


ert? We 
Safe: If necessary, chicks can be housed same day disinfecting is done. “ cow ea 
Certain: Kills common disease germs and bugs on contact. 
Pleasant: Stainless. Non-caustic. Pleasant odor. 


You can recommend this one product — Par-O-San for such a large variety of uses — wherever a 


good disinfectant is needed, For brooder houses, laying houses, hog houses, other outbuildings, general 
household use. 


IT PAYS TO SELL THE LEADER PROFIT-BUILDING HELPS 


The name — Dr. Salsbury — is your assurance of Check over with your Dr. Salsbury service man 
customers’ satisfaction, They know, and have been _‘ the many free sales and advertising helps that are 
reminded by years of consistent national advertis- yours for the asking. Note the big two-color farm 
ing, that it means “the top” in poultry medicines. and poultry paper advertising— the radio broad- 


= 

casts, from coast to coast! Talk over our profit- -_ — 
YOUR DR. SALSBURY DEALERSHIP building merchandising plan with him, or, write: 
MEANS POULTRY HEALTH LEADERSHIP DR. SALSBURY'S LABORATORIES, Charles City, lowa 


A Nation-wide Poultry Health Service 


MEMBER 


Nation-wide POULTRY 
HEALTH SERVICE 


Poultry raisers recognize this sign as a guide to sound poultry health 
advice. Advertise and display it prominently. 


Dr. Salsbury’s 


bs 
SA 

te 


THE Ideal FLOCK CONDITIONER | See 
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ITH the entire nation striv- 
ing for increased produc- 
tion of all kinds of food, E. 


P. Dougan, Petersburg, Ind., is hap- 
py that he has been promoting the 
sale of poultry and livestock reme- 
dies at his popular feed store. 


“With the exception of better 
feeds; health and sanitation are 
probably the two most important 
factors in stepping up production 
of livestock and poultry,” says Mr. 
Dougan. “Naturally the sale of feed 
has been my first interest and live 
displays and demonstrations have 
proved invaluable in building up 
a demand for my line of commercial 
feeds; but I have also been pushing 
the sale of remedies and disinfec- 
tants for several years and find that 
it is one of my most profitable side- 
lines.” 

Mr. Dougan is a quiet mild-man- 
nered person but something about 
him tells everyone with whom he 
comes in contact that he is in earn- 
est—that he “knows his stuff”, and 
is eager to render the last ounce of 
service to his customers. Like all 


other truly progressive dealers he 
has found out that really pushing 
poultry and livestock remedies is 


THE FEED BAG — FEBRUARY, 1943 


sales are one of dougan’s 
most profitable sidelines 


profitable and is also highly bene- 
ficial to the community. Since he 
also owns a nice modern hatchery, 
the matter of poultry health preserv- 
ation appeals to him with double 
force. He carries three lines of rem- 
edies, each serving its own purpose 
in his territory. 

About 10 times a year, Mr. Dou- 
gan sponsors small group poultry 
meetings to pass along information, 
get an exchange of experiences, 
and to foster good fellowship. Larg- 
er gatherings are held sometimes 
for real ‘volume buyers’ of commer- 
cial feeds like the sizable dairy 
herd owners and beef cattle raisers. 
All post-mortem work of any sort in 
the poultry field is done on the 
farms to prevent possible disease 
spread. It’s good poultry community 
around Petersburg, many of the 
folks selling choice eggs to hatch- 
eries, and it is getting better due to 
men like E. P. Dougan whose whole 
heart is in his work. He has helped 
popularize the special breeding 
mash in order that hatchability may 
be high and the local hatchery eggs 
in high demand as a result. 

“I push one brand of commercial 
feeds only and sell around 6000 
bags a year,” he commented re- 
cently. “My experience is that suc- 
cess is half won when you select 
a line that is really high quality and 
backed by real aggressive sales 
help. The other half of success is 
just about won when you make up 
your mind to cooperate 100 per cent 
with the feed company in every 
sales effort it makes.” 

He continued: “When the com- 
pany has a sales school of any sort, 
the feed retailer should be there, 
anxious to derive all possible bene- 


POULTRY health and sanita- 
tion are important factors in 
boosting wartime food produc- 
tion according to E. P. Dougan, 
Petersburg, Ind. He claims that 
the sale of poultry and live- 
stock remedies is one of his 
most profitable sidelines. 


fit from his attendance. I’m leaving 
for Huntington, Ind., tomorrow to 
attend such a meeting and I expect 
to learn something every hour I am 
there. The manufacturers put on 
these meetings at considerable ex- 
pense and surely we who are the 
retail outlets ought to take full 
advantage of the fine opportunity 
offered. In between these annual 
courses we have 50 farm surveys to 
make, blanks to fill out and while 
we help the farmers the visits help 
us. Collectively they provide a 
great deal of direct-from-the-farm 
information for our sales organiza- 
tion.” 


“The fact is I am out on farms a 
good deal of the time,” he explain- 
ed. “This is not merely to make the 
50 required surveys for the feeders’ 
advisory program between the feed 
company sales schools nor entirely 
to sell commercial feeds. I've made 
a study of this thing and when pos- 
sible, it's my duty to advise and 
help the folks make a success. 
they're producing ‘food for freedom’ 
in these hills and valleys. My task 
is to aid them to produce more and 
more money. It's every feed man’s 
job these days to help in feeding 
problems, eradication of vermin, 
checking and controlling disease. 
Do these things and believe me 
there will be plenty of business 
done at the feed store.” 

“After all is said there is no one 
feature that will insure success for 
a feed store,” he said. “You have 
to watch all angles—keep after all 
sorts of business and render service 
that is reliable and helpful. Do that 
—and the feed business will not 
mercely be profitable but there will 
be fun in it. I have quite a complete 
live display constantly in the store. 
That takes work to keep attractive 
and sanitary. But let us remember 
at ali times that all feed store oper- 
ation is work. Try to operate with 


(Continued on Page Fifty-nine) 
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Plant 


is adequately equipped to 
meet wartime feed demands 


ITUATED in Centerton, N. J., 
the nucleus of South Jersey's 
poultry belt, is a completely 
equipped and ultra-modern feed 
plant that stands as ‘exhibit A’ in 
the undaunted march of feed pro- 
gress. Through the business fore- 
sight of its owners, the George 
Schalick & Sons mill now has ample 
facilities to handle the huge 
amounts of feed required to keep 
up with Uncle Sam's accelerated 
live stock, poultry, milk, and egg 
producing campaign. 
The newly improved and enlarg- 


ed plant stands as mute evidence 


of what can be accomplished by 
rigid and precise planning. It tends 
to exemplify to a thriving commu- 
nity that feeding for profit is not 
merely an idle bit of phraseology. 

The Schalick business is founded 
on sound principles of teamwork 
and although continually geared to 
high pitch, the plant runs smoothly 
and efficiently due mainly to the 
unparalleled cooperation of the 
Schalick brothers, Arthur and Oak- 
ford. 

Both boys were literally brought 
up in the feed business and they 
had for their competent teacher, 
their father, George Schalick, who 
launched the enterprising business 
at its present site back in 1891. 

Although the plant has been im- 
proved several times during the 
past 50 years it has never under- 
gone such remodeling and renova- 
tion as that which has taken place 
recently. Today it stands nearly 
twice the size it was when repairs 
were first initiated in June 1942. 

A new warehouse, 600 feet in 
length by 275 feet, constructed with 
concrete floors, sheet iron siding 


NOW twice its former size, 
this picture shows a general 
view of the up-to-date feed 
plant operated by George 
Schalick & Sons. Photo at lower 
left shows the new concrete 
and sheet iron warehouse built 
expressly to accommodate a 
huge feed storage. 


and roof, and scientifically ventil- 
ated, very adeptly takes care of 
war-time storage problems. 

To stress a point of strategic im- 
portance, the Schalick mill is locat- 
ed at the angle of a triangle where 
two rural highways merge. Facing 
each highway is a loading platform 
to simplify the matter of trucking. 
The trucks accordingly can pull up 
to either platform without any com- 
plicated turning and backing. 

When asked about the rubber 
and gasoline situation how it affects 
the five huge trucks, Arthur Schal- 
ick, who incidentally acts in the 
combined capacity of buyer and 
mill manager, replied: 

“Our trucks are kept in tip-top 
repair and always leave the mill 
with a full load. No small out-of-the- 
way deliveries are made unless 
they are absolutely necessary. Con- 
servation of course is at a premium 
today, more so than ever, but to 
carry the program out to the utmost 


merely requires the use of good 
common sense.” 

When asked to explain, he con- 
tinued; “For example we have 
planned deliveries and take pains 
not to duplicate the same route in 
one day or to dispatch two or more 
trucks in the same direction when 
one will do the job, We also urge 
our customers to make a strict in- 
ventory of their potential needs 
and, when possible, to place their 
order a week or two in advance. 
Bags of course are used and reused 
and so far have not presented a 
serious problem. Those that can be 
repaired are put back into use but 
careful handling is constantly 
stressed.” 

A subject always near and dear 
to the feed dealer's heart is the mat- 
ter of credit and the Schalick broth- 
ers again display the meaning of 
“common sense” in their perusal of 
the practice. Both cash and credit 
takes its seat in the realm of busi- 
ness administration. 

“But,” Arthur Schalick points out 
with an air of forboding, “credit is 
extended only to those who have 
proved worthy of it in the past or 
those who come to us with a good 


(Continued on Page Sixty) 
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Supplementary 
 YIODINE 


ReEcomMENDATION for supplementary iodine in rations of all 


farm live-stock and poultry has been established by a committee of nutritional 


research authorities. 


This is a minimum recommendation. It is based upon thorough review 
of available evidence and experience. It indicates the low level of safety rather 
than the optimum for any particular condition or location. It applies both to 
the large areas in which the need for supplementary iodine is well established, 
and to other areas where addition of a minimum quantity of iodine may be 


desirable as an insurance measure. 


We have published an approved report of the informal 
conference at which the iodine recommendation was 
established. We will gladly mail you a copy free. Address— 


Iodine Educational Bureau, Inc. 
120 Broadway + New York 75 E. Wacker Drive + Chicago 
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U.S. WAR SAVINGS 
BONDS & 
STAMPS 


During the production speed-up of 1942, the poultry- 
man did a mighty good job. But not unaided, for much 
of his success was due to the support given him by the 
feed manufacturer. The higher quota set for this year 
may be beyond his reach unless that help continues — 
and on an even greater scale. 


Give the poultryman this help! Explain to him the 
necessity of year ’round feeding of well-balanced rations 
— adequately fortified with vitamins and minerals. Ex- 
plain, too, why you are using a dependable supplement 
like Clo-Trate to fortify your feed in vitamin D and 
“true” vitamin A. Thus you have the assurance that 
your formulas will more fully meet his requirements. 


Each CLO-TRATE Product is guaranteed to contain not 
less than the unitage claimed. Every batch is checked 
before shipment in our chemical and physical labora- 
tories, and tested on chicks by the A.O.A.C. method. 


+ VITAMINS for VICTORY + 
THERE IS A 


CLO-TRATE 


PRODUCT FOR EVERY NEED 


VITAMIN FEEDING OILS: 
Clo-Trate "Super 400" (3000A-400D) 
Clo-Trate "400" (2000A-400D) 
Clo-Trate "L-40" (1000A-400D) 
Clo-Trate "85" (600A-85D) 
Clo-Trate "800" (800D) 

Clo-Trate "A" Feeding Oil (9000A) 


D ACTIVATED ANIMAL STEROL 
(Powder): 
Clo-Trate "Dry D" (2000D) 


WHITE LABORATORIES, INC. 


Manufacturers of Dependable Vitamin Products 


NEWARK 


NEW JERSEY 
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Millfeed Price Support 
Plan Announced By CCC 

Procedure under which the Commodity 
Credit Corp. will support the price of mill- 
feeds to flour millers at $1.50 per ton below 
OPA ceilings was announced February 1 
by the United States department of agri- 
culture. The support price applies only to 
millfeeds processed from flour for human 
consumption. 

When market prices of millfeeds on a 
semi-monthly basis average more than 
$1.50 a ton below the OPA ceilings, the 
CCC will make up the difference between 
the market price and the support price. 
Seven basing points—Kansas City, Buffalo, 
Galveston, Seattle-Portland, Minneapolis, 
Chicago, and St. Louis—have been set up 
for the purpose of calculating average 
market prices. 

The average market price for each semi- 
monthly period at each basing point will 
be calculated on the basis of a daily aver- 
age price determined by department offi- 
cials after consultation with representatives 
of the milling and feed industries. The daily 
average price will be determined either on 
a representative type of millfeed or on the 
weighted average of more than one type 
of millfeed. 

Payments will be made by CCC only on 
millfeed sold on or subsequent to January 
25, 1943 and prior to July 1, 1943. The first 
semi-monthly period runs from January 25 
through February 15, the second from Feb- 
ruary 16 through February 28, and the pe- 
riods run semi-monthly thereafter. No pay- 
ments will be made when market prices for 
any semi-monthly period average above 
the support level. 


Amend Freezing Order 
On Corn Prices 

The Office of Price Administration has 
issued an amendment to the corn price 
freezing order, rushed through early in 
January, which establishes discounts on 
grades below No. 2 yellow corn and sets 
up a formula for determining maximum 
corn prices at interior points. 

The new order which became effective 
February 6, also sets up maximum prices 
per bushel for corn futures on the com- 
modity exchanges in Chicago, Kansas City 
and Minneapolis to be determined as fol- 
lows: 

(a) If there was no trading whatever in 
round lot or job lot contracts for delivery 
in the months of July or September 1943, 
on the commodity exchanges in Kansas 
City or Minneapolis, the maximum price 
for such contracts shall be the maximum 
price for the May 1943 contract on these 
exchanges, plus the difference between 
the maximum price for the May 1943 con- 
tract on the Chicago exchange and the 
maximum price for the July or September 
1943 contract on the Chicago exchange. 

(b) The ceiling price for contracts for 
delivery for any month after September 
1943 in Chicago, Kansas City, and Minnea- 
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polis markets is set as the maximum price 
for the September 1943 contract in each 
of the markets. 

The amendment also set the maximum 
price for No. 2 yellow corn in each recog- 
nized cash grain market, in carload quan- 
tities, at the highest price which this 
grade of corn sold in each market on 
January 11, 1943. 

Where there were no sales of No. 2 
yellow corn or better in any particular 
market on January 11 the price for No. 2 
yellow will be determined by taking the 
highest price for the highest grade of yel- 
low corn sold on January 11 plus the maxi- 
mum differential between the grade sold 
and the No. 2 yellow on the first day prior 
to January 11 when both particular grades 
were sold. 

For grades lower than No. 2 the follow- 
ing discounts per bushel are set up: No. 3 
yellow corn, one-half cent; No. 4, one cent; 
No. 5, 1% cents; sample yellow corn, 2 
cents. 

The ceiling price for white corn in bulk 
in carload quantities at each cash grain 
market is set at 15 cents per bushel over 
the corresponding grade of yellow corn. 

The bulk, carload quantity ceiling price 
on mixed corn must be determined by us- 
ing the maximum price for a corresponding 
grade of yellow corn except that if the 
mixed corn consists of 90 per cent or more 
of white corn a differential of 15 cents per 
bushel may be added. 

Ceiling prices determined above may 
not be increased by any charges for han- 
dling, conditioning, insurance, elevation or 
any other charges except certain specified 
carrying charges explained in this article. 

A seller must determine his price for 
corn f.o.b. or delivered in carload quanti- 
ties at interior points at the highest of the 
two following alternatives: 

(1) The highest price at which the seller 
sold or offered to sell any particular grade 
of corn during the period January 8 to 
January 12, 1943. 

(2) The maximum price at the nearest 
cash grain market for the particular grade 
plus the freight to the interior point plus 
five cents per bushel. 

This second alternative would in effect 
establish a ceiling price for corn for sales 
at retail. For example, if a feed dealer or 
elevator purchased corn from the Chicago 
market he would have a retail ceiling as 
follows: If he purchased No. 2 yellow corn, 
the ceiling price on the Chicago board of 
trade is $1.02 per bushel. Suppose the 
freight to his station is three cents per 
bushel. His maximum selling price at retail 
would then be $1.02 plus three cents, plus 
five cents or a total ceiling of $1.10 per 
bushel. Suppose this dealer could buy at 
$1.00 per bushel delivered. Then he would 
be allowed to make 10 cents per bushel 
because he could legally sell at $1.10. 

Under present conditions this ceiling 
structure may not work a hardship for the 
retailer because corn generally is below 
the ceiling. But if it reaches the ceiling the 


retailer's margin will be squeezed since 
the order does not say who shall be able 
to charge the extra five cents. Legally, the 
terminal market house could add the five 
cents to the market ceiling, but actually 
competition will probably not permit it. 

The new OPA regulation further requires 
that when corn is shipped, the transporta- 
tion charge to an interior point shall be 
calculated by using the lowest carload 
rate, flat or proportional whichever is ap- 
propriate, plus the transportation tax. But 
if the movement to an interior point is 
normally made on transit billing, the freight 
charge is calculated by using the normal 
transit balance rate plus transportation 
tax. If a retailer is not situated on a rail- 
toad the transportation charges and tax 
from the rail point to his station are per- 
mitted in addition. 

The corn ceiling order specifically ex- 
empts the sale and delivery of less than 
400 bushels per month by one farmer to 
another farmer, of corn produced on the 
farm operated by the farmer who is the 
seller. But the order does apply to sales 
or deliveries of any quantity of corn by 
a farmers’ cooperative. 

The OPA also permits the seller to 
charge a carrying charge not to exceed 
1/30th of a cent per bushel per day from 
the date of expiration of free time under 
a contract, to the date on which the buyer 
has instructed the shipment to be made, or 
the date which shipment is actually made, 
whichever is earlier. However, the seller 
may have five days after receipt of ship- 
ping instructions in which to actually ship, 
and carrying charges may be added for 
these days at the above rates. However, if 
a buyer defaults on a contract the seller 
may not add the carrying charges in mak- 
ing the sale to a new buyer. In effect, the 
original buyer is held responsible for 
carrying charges as outlined when he de- 
faults on a contract. 


Limit Protein Content 
Of All Pet Foods 

Secretary of Agriculture Claude R. Wick- 
ard under his authority as war food ad- 
ministrator has ordered pet food manufac- 
turers to limit the animal protein content 
to eight per cent and the total protein con- 
tent 24 per cent by dry weight on all such 
foods manufactured prior to July 1. The 
order is expected to make additional 
amounts of both animal and vegetable 
proteins available to livestock and poultry 
feeders. Figures presented at a conference 
in Washington last month of federal offi- 
cials and industry representatives indicat- 
ed a total consumption of animal protein 
going into dog feed in 1942 of about 30,000 
tons. Total production of animal protein 
was placed at around 800,000 tons. 


War Crops Get Priorities 
On Chemical Fertilizers 

Essential war food and fiber crops are 
given priority on supplies of chemical fer- 
tilizers under food production order No. 5 
issued by Secretary of Agriculture Claude 
R. Wickard. Effective January 18 this order 
supercedes WPB order No. M-231. 

Two other important changes are the 
establishment of methods by which fertil- 
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izer requirements of farmers are to be de- 
termined, and a requirement that fertilizer 
manufacturers, dealers and agents obtain 
written statements from their customers be- 
fore making deliveries. 

Essential war crops are designated as 
“A” crops and must be given preference 
over other crops on deliveries of chemical 
fertilizers. Producers are permitted by the 
order to obtain the necessary tonnage of 
approved grades of fertilizer required to 
attain 1943 production goals. The order 
does not permit them to obtain or use sup- 
plies in excess of their requirements. 

Field crops included under “A” crops 
are: castor beans, cotton, fiber and seed 
flax, fiber and seed hemp, peanuts, soy- 
beans, and hybrid corn for seed production 
only. Vegetable crops classified in the “A” 
group are: dried beans, snap and lima 
bean, beets, cabbage, carrots, kale, onions, 
all peas, peppers, Irish and sweet potatoes; 
spinach, sweet corn, tomatoes and vege- 
table seeds. 

Group “B” crops are defined as all crops 
except those in group “A” and those on 
which the use of fertilizer containing chem- 
ical nitrogen is prohibited by the order. 

With the exception of soybeans, peanuts, 
and cotton, farmers may obtain fertilizer 
up to quantities recommended by the state 
agricultural experiment station. For soy- 
beans and peanuts the basis is the farm- 
er’'s customary rate of application or the 
experiment station’s recommendation. 

The quantity of fertilizer farmers may ob- 
tain for “B” crops is based on the rate of 
application used on the farm during either 
of the last two planting seasons. 

Farmers must provide dealers with a 
written statement showing customary use 
of fertilizer in 1940-41 or 1941-42, and re- 
quirements for 1943. Manufacturers are 
expected to supply the necessary forms to 
their local dealers. 

Prior to April 1, 1943, not more than 50 
per cent of a farmer's requirements of mix- 
ed fertilizer containing chemical nitrogen 
can be used or delivered for use on field 
corn in the states of Illinois, Indiana, Iowa, 
Michigan, Minnesota, Missouri, Nebraska, 
Ohio, South Dakota, and Wisconsin. 


Set Maximum Prices On 
Low Protein Fish Meal 

Fixed dollars and cents maximum prices 
on Pacific coast fish meal have been set by 
OPA under amendment No. 2 to revised 
MPR No. 73. Under the order prices are 
fixed for each percentage of protein rang- 
ing from 40 to 80 per cent. Sales are per- 
mitted to dealers on contacts limited to a 
five-point percentage range at the speci- 
fied maximum price for actual percentage 
sold, except to excesses above the speci- 
fied range. The seller is penalized $1.50 for 
the first one per cent or fraction and $3.00 
for each succeeding percentage or fraction 
of protein deficiency below the specified 
range. 


Feed Processors May Add 
Freight Tax To Prices 

Processors of animal product feeding- 
stuffs may add to their delivered prices the 
three per cent freight tax imposed Novem- 
ber 2, 1942, the office of price administra- 


tion has announced under amendment No. 
5 to maximum price regulation No. 74. OPA 
said this action, which became effective 
February 8, was taken because processors 
have found it impossible to absorb the tax 
under present ceiling prices. 


Straight Cracked Corn 
Is Not A Mixed Feed 


In an interpretation of the mixed feed 
ceiling order, the office of price adminis- 
tration has ruled that straight cracked corn 
or other single grain, cracked or crushed is 
not considered a mixed feed. However, 
scratch grains, consisting of a mixture of 
several cracked or crushed grains are sub- 
ject to the mixed feed order. 


Fix Minimum Wage 
For Feed Industry 

The wage and hour division of the Unit- 
ed States department of labor has estab- 
lished a minimum wage for the feed manu- 
facturing industry of 40 cents per hour. The 
order becomes effective March 1, 1943 and 
applies to all feed manufacturers coming 
under the wages and hours act. 


CCC Boosts Prices of 
Milling and Feed Wheat 

The department of agriculture has an- 
nounced that beginning February 1, all 
contracts already made for February ship- 
ments of feed wheat offered by CCC will 
be delivered at one cent over January 
prices, but that in view of the increase in 
January 15 parity prices, all new contracts 
for February delivery will be two cents 
over January. The department also stated 
that the selling price for milling wheat will 
be 26 cents over the 1942 loan value, be- 
ginning February 1, instead of 23 cents. 


New Retail Price Formula 
On Corn Meal And Flour 


New pricing methods for nine important 
groups of increased food products includ- 
ing corn meal, flour and flour mixes, bulk 
or packaged have been set by OPA under 
an amendment to MRP 238. Ceiling prices 
for these products are determined by ap- 
plying specific OPA mark-up figures to the 
net cost of the most recent purchases of the 
item. Independent retailers can determine 
their legal ceiling on corn meal by multi- 
plying the net cost by 1.31, for flour and 
flour mixes the mark-up figure is 1.27. 


Remove Restrictions On 
Louisiana Molasses 

Owing to substantial increases of im- 
ports of molasses, restrictions forbidding 
molasses produced in Louisiana from being 
used or resold for the manufacture of mix- 
ed feed or vinegar, or for ensilage or direct 
feed have been removed through issuance 
of M-54 as amended. Sales of molasses for 
feeding purposes may now be made sub- 
ject to the percentages specified in the 
order. 4 


Specific Prices Set On 
Dry Corn Milling Products 

The office of price administration on 
January 21 set specific dollars and cents 
ceilings at the processor and jobber levels 


on corn meal, corn flour, corn grits, hominy, 
hominy grits, brewers grits, and other pro- 
ducts made by a dry corn milling process 
and used for human consumption. Effective 
January 26, MPR No. 305 sets permanent 
ceilings on all dry corn milling products 
with two exceptions. The first excludes 
ground or cracked corn, corn bran, corn 
feed meal, hominy feed, corn germ cake 
and corn germ meal, all of which are used 
for animal feeding purposes. The second 
excludes all products made by a dry corn 
milling process which prior to sale by the 
processor have been changed materially in 
form by further processing, such as brew- 
ers flakes, confectioners flakes and corn 
flakes. The order sets the maximum base 
profit price at $2.20 for yellow corn pro- 
ducts and $2.65 for white corn products per 
hundred weight at the basing point of 
Kansas City, Mo. Maximum prices for corn 
meal and corn flour at wholesale and re- 


tail continue under coverage of regulations 
237 and 238. 


Deadline For Establishing 
Flour Ceilings Extended 

The office of price administration has ex- 
tended for one month the period of time 
during which wholesalers may make pur- 
chases and take delivery of flour for the 
purposes of establishing a ceiling price 
basis. The original date for establishing 
the newest net cost was February 10. This 
has now been extended to March 10. 


Molasses Shipments Placed 
Under Permit System 

The war production board has issued 
order T-1 which those outside Washington 
predict will be the skeleton order for a 
general elimination of cross-hauls in indus- 
try. The order is so constructed to permit 
amendments which will take in almost any 
product. 

Order T-1 now applies only to molasses 
and a stated list of other products hauled 
in tank cars. Its effect upon molasses ship- 
ments in tank cars and tank trucks may 
not be very drastic as far as the feed in- 
dustry is concerned but it will entail more 
filing of forms and keeping of records. 

The WPB defines molasses to include 
blackstrap, invert, edible or hydrol molas- 
ses. The order, which becomes effective 
March 1, 1943, requires that persons who 
originate shipments of molasses, destined 
for points more than 200 miles away, file a 
list of contemplated shipments by the 20th 
of each month covering shipments schedul- 
ed for the following month. 


This report must be made on form PD-782 


and be filed with the war production 
board, Washington, D. C., Ref. T-l. After 
the report is filed, shipments may be made 
as scheduled without any further authoriza- 
tion unless orders to the contrary come 
from the director general of operations. 

If a molasses shipper finds it necessary 
to deviate from or to make additional ship- 
ments not listed on the report, he must file 
such notice on form PD-782 at least 10 
days prior to the shipping date. 

Provision is made for emergency ship- 
ments which must be made and where it 
is impossible to give 10 days’ notice. In 
such a case the shipper is instructed to 
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For rapid, economical growth 
and heavy milk production 


To dairy animals—throughout their 
lives—calcium and phosphorus are 
essential. Yet they cannot utilize these 
minerals efficiently without Vitamin D. 


Calves need Vitamin D for best growth and 
sound bone development. 


Heifers and Dry Cows need ample Vitamin D 
to help build the bones of unborn calves 
and store calcium and phosphorus for milk 
production. 

Milkers need the help of Vitamin 
D in absorbing and utilizing 


calcium and phosphorus for 
milk production. 


Sunshine is of little value in sup- 
plying Vitamin D in winter and 
early spring or when animals are 
kept indoors. Also, sun-cured 
roughage, even when high in qual- 
ity, may vary widely in Vitamin 
D potency. 


NEED VITAMIN 


REE BOOKLET 


Gives full information on how to 
provide “Vitamin D Insurance”’ 
in feeds for four-footed ani- 
mals. Tells why extra Vitamin 
D is necessary and suggests 
the quantity for each type of 
feed. Write for free copy. 


The answer to this problem is to put ‘‘Vita- 
min D insurance”’ into feeds for calves, dry 
cows, milking cows and other four-footed 
animals. Gain bigger sales—and satisfied 
customers—by fortifying your feeds with 


FLEISCHMANN’S 
IRRADIATED DRY YEAST TYPE 9-F 


Guaranteed to contain 9,000 U.S.P. units of 
Vitamin D per gram, or 4,000,000 units per 
pound. Supplies Vitamin D for four-footed 
animals at a cost of only a few cents per ton of 
feed. Easy to mix. STABLE in feeds and min- 
eral mixtures. 


Write today for booklet, prices and name of 
distributor in your territory. 


SPECIAL PRODUCTS DEPARTMENT FB-14 
STANDARD BRANDS INCORPORATED 


595 Madison Ave., New York, N. Y. 
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wire the Director General of Operations, 
War Production Board, Washington, D. C., 
and submit substantially the same infor- 
mation as required in form PD-782. 


Provide For Fuel Needs 
Of Commercial Vehicles 

The office of defense transportation has 
announced that under fuel rationing pro- 
cedures for commercial motor vehicles now 
in effect, no operator need do without gas- 
oline while his application for a certificate 
of war necessity or a request for an ad- 
justment of his certificate is pending. ODT 
procedures provide for the immediate 
transport needs of commercial motor vehi- 
cle operators under three sets of circum- 
stances. These are: 

1. That the applicant has applied for, 


but has not received nor been denied a 
certificate of war necessity. In this case 
the applicant will merely have to affirm 
this fact to his local war price and ration- 
ing board to receive sufficient ration cou- 
pons to operate for 30 days, or until March 
31, whichever is the shorter period. 


2. That the applicant has received a val- 
id certificate of war necessity. Presentation 
of such a certificate to the operator's local 
rationing board will enable the operator 
to obtain sufficient coupons for the amount 
of gasoline allowed him by his certificate. 
At the time he applies for his first-quarter 
ration, he will also be given the coupons 
for his second three-month period, so that 
an additional trip to his ration board will 
not be necessary. 


3. That a request for more gallonage 


“Old Faithful” 


YOU CAN DEPEND ON 


A AN? 
A Time-Tested Vitamin A & D Oil . . . Vitand has 
become an "Old Reliable" . . . widely and con- 
fidently used throughout the Feeding Trade. 
Available as always at Potency Levels in accord- 
ance with Gov't. Reg. L-40. 
Vitand is prepared in Potencies from 800D and 
4000A to 85D and 200A — thus suiting your indi- 
vidual requirements. 
Vitand is biologically controlled . . . raw materials 
carefully selected under detailed laboratory testing 
. . « the finished product is a dependable “Old 
Faithful" for your Feeding Requirements. 


VITANDpy 


VitanDry in powder form is also avail- 


able in potencies of 2000D and 400D. 


OIL and FAT PROCESSORS « EDIBLE and INDUSTHE 


NE 


& 


than the ODT certificate allowed has been 
submitted to the ODT and is still under 
consideration. The operator must prove 
this to his ration board by presenting a 
postcard notification from the ODT which 
acknowledges the appeal to be under con- 
sideration. This acknowledgement will be 
furnished the operator by the ODT—or, if 
the operator is a farmer, by his county 
farm transportation committee of the USDA 
county war boards—at the time the appeal 
is filed. Such acknowledgement will be the 
ration board's authority to issue sufficient 
ration coupons to operate for 30 days, or 
until March 31, whichever is the shorter 
period. 

Except as noted above, no provision is 
made for operators who have failed to file 
applications for certificates of war neces- 
sity. Nor is any provision made to issue 
additional temporary allotments to oper- 
ators who believe that the gasoline allot- 
ment on their certificate is insufficient, but 
who have not filled a request for adjust- 
ment. 


Set Deadline On Orders 
For New Equipment 

Secretary of Agriculture Claude R. Wick- 
ard has advised food and feed processors 
to place orders now for equipment needed 
for approved new plant facilities, and to 
take immediate action to keep supplies of 
maintenance and repair parts at a normal 
level. This applies to such firms as food 
processors, feed millers and manufactur- 
ers of farm machinery and equipment. 

This announcement was made by the 
secretary on advice received from the war 
production board that such action is neces- 
sary to insure adequate production sche- 
duling so that, so far as possible, the criti- 
cal bottleneck items will be available 
when needed. 

As an example of equipment and parts 
that should be ordered immediately, Secre- 
tary Wickard cited a list of 34 common 
“components,” which includes items of 
equipment essential to plant operations. 
These include such items as boilers; blow- 
ers and fans, compressors and vacuum 
pumps; conveying equipment; control in- 
struments; electric motors, generators and 
starters; gasoline engines; engine acces- 
sories; industrial pumps; valves and fit- 
tings; Diesel engines; welding rods and 
electrodes. 

Orders for such equipment should be 
placed with regular supply sources. It was 
appointed out that March 1 is the deadline 
for placing orders for equipment needed 
during the last half of 1943. There is no 
deadline on orders for maintenance and 
repair parts, however, these must be cov- 


ered by existing preference rating orders. 


@ ELDON HUFFORD, Bethany, IIl., recently 
resigned his position as manager of the 
Bethany Grain Co. elevator. 


@ GEORGE BLOOMBERG, Woodhull, IIl., 
has been re-appointed manager of the 
Woodhull Grain Elevator Co., and is enter- 
ing his sixth year in that capacity. 

@ FLOYD CERNEY, Plymouth, Iowa, has 
resigned as manager of the Farmers Ele- 
vator at Toterville. 
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/~ SALES TIP FOR FEED DEALERS: 
Your £9q Feed Customers Need 


Cartons, Too! Sell Them 


CUSHIONED 


EGG CARTON 
ONE PIECE. 


‘NO SET-UP REQUIRED 
FILLERS 

_ NESTED, READY TO m 
ELIMINATES BREAKAGE 
WONDERFUL DISPLAY 


THIS POPULAR CARTON BRINGS YOU EXTRA PROFITS PER CUSTOMER... 


Every Egg Feed buyer is a prospect for these _tised . . . are well-known and liked by your trade. 
attractive, sturdily-constructed cartons ...be- They are easy to sell to poultry raisers, roadside 


cause CARRY SAFE Cartons help them market 
eggs at better prices. 


Thus you make a bigger sale and more profit 
per customer . . . and pave the way to steady, 
profitable repeat business. 


CARRY SAFE Egg Cartons are heavily adver- 


stands, grocery stores, etc. Exclusive features 
provide a wonderful display of eggs . . . with 
maximum protection against breakage. 


Low in cost, the CARRY SAFE Egg Carton is 
a tried and proven money-maker for feed dealers. 
Write us today for prices and FREE SAMPLES. 


s 
Send for Free Sample and Prices Today! Mig | cazzox co, 


11 E. Illinois St., Chicago, Til. 
Telephone: SUPerior 3886 


SELF-LOCKING CARTON CO. 
SII E.Ilinois St, Chicago, Illinois 
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Send at once prices and FREE SAMPLES of CARRY 
SAFE Egg Cartons. 


City State 
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ERRILL DORIOT is an expe- 

rienced miller. He obtained 

his training in one of the 
large flour milling establishments 
at Nappanee, Ind. One year ago he 
bought the old flour and feed mill 
known as the Farmers Coal, Feed 
& Seed Co., at Goshen, Ind. 

It was in a run-down condition 
and almost without equipment. The 
first year custom grinding, feed and 
coal sales doubled over the previ- 
ous year, largely due to improved 
labor-saving machinery which Mr. 
Doriot installed. This consisted of a 
new one-ton Sidney mixer and a 
new high speed grain dump and 
drag, also a new corn sheller, ro- 
tary cleaner along with special 
equipment for cleaning oats, soy 
beans, seed wheat, etc. 

Mr. Doriot believes in merchan- 
dising his equipment as well as the 
products which he sells. He also 
believes in open display of side- 
line merchandise, such as dog feed, 
garden seed, lawn and field seeds. 
These are prominently displayed in 
the front office. Incidentally, this is 
a new room he recently built on the 
east side of the old building par- 
titioning off one end for office work, 
the other end for sideline displays. 

Mr. Doriot also installed seven 
new electric motors, rebuilt one 40 
h.p. grinder and put in a new 22 
foot Howe balancing scale. 

The owner is very enthusiastic 
about the efficient help he receives 
from his wife, whom he taught to 
operate every machine in the plant. 
She gets a big kick out of this too— 
cleaning grain, and operating the 
grinder, sheller, cracker or mixer. 
“She sells as much feed and coal 
here as I do,” Mr. Doriot explained, 
“and in addition manages the books 
and the office. With help like that 
and a keen pleasure in the promo- 
tion of a sound and necessary busi- 
ness, you've just got to succeed,” 
he pointed out. 

“We handle two brands of feed, 
Master Mix and our own private 
brand. Our experience proves that 
in a locality like this—rich farming 
community with a wide diversifica- 
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should 


be merchandised 


says hoosier feed man 


tion of crops and live stock, you can 
satisfy a larger number of custom- 
ers in this way. Some prefer na- 
tionally advertised feed, others like 
their own formula, and still others 
prefer our formula that we have 
developed.” 


In these days of labor shortage, 
high wages and increasing de- 


MODERN equipment and 
labor-saving machinery have 
transformed this mill at Goshen, 


Ind., recently purchased by 
Merrill Doriot, into one of the 
most efficient feed plants in 
the vicinity. A new conveyor 
now permits sacked feed and 
grain to be elevated from the 
railroad siding directly to the 
second floor storage space. 


mands on the agricultural industry 
in general, everything should be 
done that is possible to save labor 
and cut down costs. One labor-sav- 
ing piece of equipment is the con- 
veyor which is built something like 
a chute from the second story of the 
main building down to the railway 
siding so that sacked grain and 
feed can be elevated directly from 
the car to the second floor of the 
mill where there is space for about 
six carloads of feed. Mr. Doriot usu- 
ally carries an average of three 
carloads on hand at all times. 


The conveyor itself it about 2% 
feet wide. The chute is a wood 
frame and the conveyor consists of 
an endless belt made up out of 
ordinary binder chain operated 
from an electric motor. This saves 
no end of labor and money. An- 


other chute extends from the second 
floor to the lower floor of mill en- 
abling customers to be served 
quickly and with a minimum of 
labor. 

Before the new equipment was 
installed the mixing was all done 
by hand on the floor, involving a 
lot of hard work. Later a small hand 
mixer was used, but this too proved 
unsatisfactory, and as Mr. Doriot 
put it, “you just can’t make money 
grinding and mixing without the 
latest and most modern equipment 
available.” 

About 25 per cent of Mr. Doriot’s 
sales sold on credit terms which he 
arranges in a very satisfactory 
manner. When a customer wants 
credit on grain, coal or feed, Mr. 
Doriot simply tells the customer that 
undoubtedly credit can be arrang- 
ed, and willingly offers to cooperate 
with him in getting a loan from the 
bank. 

“In this way, it appears that we 
are granting the credit. It puts the 
customer in a friendly frame of 
mind. We then write a letter of in- 
troduction to one of the two banks 
here, whichever he prefers, request- 
ing the bank’s cooperation. If the 
buyer is entitled to credit the bank 
will extend the loan. For example, 
if he needs $200 more or less to buy 
feed or coal and the bank accepts 
the account, they merely credit our 
account for the full amount of the 
loan and the customer comes here 
for his merchandise. 

“We have the money in advance 
and the customer pays off the loan 
at the bank on terms of 30 days to 
six months. All last year we lost 
only one account and that was for 
$32. The man left town. Even this 
was guaranteed but we did not 
urge its collection.” 

The company uses five trucks. 
Each driver is responsible for the 
maintenance of his truck, namely 


(Continued on Page Fifty-seven) 


-, 
2 


THIS YEAR, AS ALWAYS — 


— for tested, dependable vitamin D potency 
—for the extra protection of true vitamin A 


Yes, Biotol Vitamin Oil is still right on the job—to help solve 
your feed problems. 

And that’s especially good news right now—when it’s more 
important than ever to stay with known, tested feed formulas. 

Remember, every lot of Biotol Vitamin Oil is not only bio- 
logically tested, it’s guaranteed, too — by the packers of the 
famous Del Monte Foods. 

Dependable always! A fine natural source of vitamin D. And 
its true vitamin A gives you added protection against crop 
variations. 

What’s more, you can get Biotol Vitamin Oil in different 
potencies and A to D ratios, to meet your special needs. 


Aren’t these advantages well worth getting —every time! 


Biotol Vitamin Oil is produced, tested and guaranteed by 


CALIFORNIA PACKING CORPORATION 


San Francisco, California 
| Packers of Del Monte Foods 


REG. U.S. PAT. OFF. 


BIOLOGICALLY TESTED 
VITAMIN OIL 


SARDINE 
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HE call has come for stepping 

up livestock production both 

as to numbers and as to the 
efficiency or output of the individu- 
al farm animal. Very considerable 
increases among the various class- 
es of livestock have already taken 
place and unquestionably will con- 
tinue to take place. There is also no 
doubt that many, perhaps most, 
farm animals that are fed for 
growth, fattening, and milk produc- 
tion are not fed up to their inherent 
capacity and the efficiency of these 
animals can be greatly increased. 
Obviously it takes the right kind of 
rations to bring this about. 

To help satisfy this demand for 
more meat, milk, and eggs, we 
have in prospect the largest sup- 
plies of grain, hay, and protein con- 
centrates on record. The corn crop 
of an estimated 3.5 billion bushels 
is by far the largest ever harvested. 
Pasture has been excellent all sea- 
son and the hay crop is of record 
size. Oil meals, mill feeds, or vege- 
tal protein concentrates in general 
are at peak production but even 
animal protein concentrates like 
tankage, meat scraps, and dried 
skimmilk are exceeding in tonnage 
the production of previous years. 

On the face of it, all should be 
well with our food production pro- 
gram and indeed we have much for 
which to be thankful. There is, how- 
ever, a fly or two in the ointment. 
One of them is that while the hay 
crop is large in quantity it is rela- 
tively poor in quality, the haying 
season having been wet. In conse- 
quence there is much discolored 
and stemmy hay. Nor is grass sil- 
age of the best quality considering 
weather conditions during ensiling 
and the lack of molasses or other 
cheap and satisfactory preserva- 
tives. Wilting the crop before en- 
siling has been found a reasonably 
good practice, but does not result 
in as good preservation of carotene 
or other vitamins. 

Too much corn in recent years is 
being ensiled when on the mature 
order when the leaves are discolor- 
ed and when, because of the dry- 
ness of the corn, there is likely to 
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of the livestock industry 
in the present emergency 


by GUS BOHSTEDT 
University of Wisconsin 


take place a great deal of heating, 
sometimes molding, of the material 
in the silo which heating destroys 
vitamins. 


In consequence the feed value of 
roughage, particularly hay, this 
winter is not as good as it might be. 
This means that certain so-called 
protective nutrients have been lost 
out, those elusive vitamins, but also 
some of the minerals and proteins. 
All such food principles are pre- 
dominantly in the leaves of rough- 
age and anything that during the 
harvesting process causes leaves to 
shatter or to lose their bright color, 
or that results in excessive heating 
of the forage, whether in the stack, 
the mow, or the silo, reduces the 
nutritive value of that roughage. 

While ordinarily this decreased 
value of roughage affects the larg- 
er types of farm animals more than 
it does pigs and poultry, neverthe- 
less, leafy hay and leaf meal has 
come to serve as a fairly good pas- 
ture substitute in the winter for 
these smaller animals that make 
such critical demands upon their 
rations. These are the animals that 
are very likely to suffer from defi- 
ciency diseases. 

It has been mentioned that be- 
cause of the greater slaughter of 
livestock and larger milk produc- 
tion there is a greater production of 
tankage, meat scraps, and dried 
skimmilk. But the increase in num- 
ber of pigs, poultry, and dairy 
calves is exceeding the increase of 
these animal by-products so there 
is actually less of these animal pro- 
tein feeds per livestock unit now 
than there was a few years ago. 


What are some of the threatening 
nutritional problems? A rough siz- 
ing up of what most likely is wrong 
with livestock feeding practices 
throughout the country even during 
more or less normal times, will 


probably result in this observation: 
Too much poor roughage 
Too little grain 
Too little protein 


The first point has reference to all 
livestock and the last two points 
primarily to those members of the 
herds that are specially fed for the 
production of meat, milk, or eggs. 


If these three shortcomings could 
somehow be improved, livestock 
production could be stepped up 
very considerably. In spite of hav- 
ing a tremendous feed grain crop 
and more oil meal, especially soy- 
bean oil meal, than ever, livestock 
is far from being fed to their true 
capacity or is fed so-called balanc- 
ed rations. Most farm animals are 
underfed or are deprived of those 
materials that would permit the 
production of which they are cap- 
able. There never has been enough 
grain and enough protein concen- 
trates in the country to feed balanc- 
ed rations to all livestock by which 
we mean the largest production of 
meat or milk from a given amount 
of feed. This is a satisfactory prac- 
tical definition for a balanced 
ration. 

On the assumption that feedstuffs 
other than roughage and animal 
protein concentrates are of usual 
good quality this year, what nutri- 
tional problems are likely to be 
raised by mediocre hay and other 
winter roughage and by lack of 
animal protein concentrates? The 
following are some of the livestock 
responses to feeding coarse, discol- 
ored hay, and overheated silage, 
even though they are fed grain lib- 
erally: 

(1) Milking cows become deplet- 
ed of their invisible body reserves, 
these being certain minerals and 
vitamins. The cows may be in good 
flesh and give no outward symp- 
toms of being in a state of deficien- 
cy. There may then be several un- 
favorable consequences as follows: 


(2) Cows do not increase milk 
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flow when fed good grain mixtures. Milk 
after all is in large part produced from 
stored reserves, minerals being one of 
these reserves, and when the available 
supply gives out, milk production declines 
in spite of an abundant allowance of grain 
at that time. 


(3) Cows have poor breeding perform- 
ance. They are settled with difficulty. A 
liberal intake of carotene, which in itself is 
necessary, has been demonstrated to en- 
able cows to secrete vitamin C of their 
own, which vitamin is of importance in 
reproduction. To the extent that vitamin E 
may play a part in reproduction of cows, 
it does not have a good chance in such a 
case being largely destroyed in poorly 
cured hay. 

(4) Bulls are not sure breeders. Vigorous, 
potent sperm is produced by the special- 
ized tissues only when they are well nour- 
ished in respect to carotene or vitamin A 
as well as other nutrients. 


(5) Calves born in winter and early 
spring are weaker and have less chance 
of survival because of lacking a sufficient 
store of protective ingredients in their liv- 
ers or in the milk of their dams. Vitamin A 
and certain other vitamins have been 
found to function in the prevention of 
scours, blindness, and death. 


(6) Brood sows and young growing pigs 
(and poultry of all kinds) are deprived of 


some necessary vitamins for most success- 
ful reproduction or growth. 


(7) Like dairy cattle, hogs, and chickens, 
so breeding stock and young animals of 
all classes of livestock are deprived of im- 
portant parts of their feed requirement 
when obliged to get along on poor rough- 
age. 

A lack of animal protein concentrates 
causes greatest deprivation in feeding 
weanling pigs, growing chicks, and in 
feeding dairy calves when they are only 
a few weeks of age at a time when they 
are no longer getting their mother’s milk. 

Added to this deficiency of animal pro- 
tein is the shortage of fish oils, particularly 
fish liver oils, which are rich in vitamins 
A and D, and of which dairy calves, grow- 
ing chicks, and under circumstances, wean- 
lings pigs, are particularly in need. 

What can we do about these nutritional 
problems? The longer we can keep ani- 
mals on pasture, granting that pasture re- 
mains good, the better stocked their system 
will be for the winter period when the food 
reserves from the liver, bones, or other tis- 
sues are doled out into the blood stream 
to serve the purposes of maintenance, 
growth, fattening, or milk production. This 
suggests that pasture is the best single 
feed which we have, which is the case. 
Pasture is both productive and protective 
feed, protective against a number of nutri- 


“I tell you for the last time, Mother can’t lay golden eggs so we'll all be rich.” 
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tional deficiencies. If one were to define 
the highest quality roughage it seems it 
would be this: 

A good pasture mixture in an actively 
growing stage in the spring of the year 
and growing on fertile soil. Such pasture 
when growing in reasonably warm and 
sunny weather is rich in protein, minerals, 
and vitamins. [f pasture could be faulted 
at all it would be that it is a little low in 
carbohydrates or the energy factors for 
maximum production and which grain 
feeding can correct. Of course growing 
pigs and poultry while benefitting im- 
mensely from pasture need a much larger 
proportion of grain than do other animals. 

In the absence of pasture, and that is 
what we are facing this time of year, the 
use of leafy, bright-colored, sun-cured hay 
is the single best pasture substitution. But 
here we are facing the current seasonal 
emergency. We have too little hay of that 
sort in the country. But let us spread that 
kind of hay around where it will do the 
most good, therefore feeding it to calves, 
colts, lambs, pigs, chickens, and all young 
stock and breeding stock, especially when, 
in the case of cows, they are in heavy milk 
production. 

Growth and reproduction must be served 
first. The older the animals, especially the 
larger animals like cattle and horses and 
the less the productive demands that are 
made upon them, the better they can get 
along on just ordinary rations. Mature 
work horses, for instance, have gotten 
along for years on oat mill feed which is 
84 per cent oat hulls. This, with salt and 
water, was fed them month after month 
and they got along all right. But this sys- 
tem of feeding would ruin growing colts 
or brood mares. 

Just to make sure that in this emergency 
minerals are not lacking let the cattle have 
free access to a good grade of steamed 
bone meal or other suitable phosphate, 
along with salt. One per cent salt or iodiz- 
ed salt may be fed in their grain mixture 
and then there should be accessible to 
them in a suitable container, some bone 
meal and salt. No complex minerals so 
far as we know are necessary. 

If we must feed our cattle the hay that 
we have and which may be mediocre at 
best let us try to feed along with the bulk 
of such roughage at least two or three 
pounds of good hay daily. This is especial- 
ly important with young stock. We have 
demonstrated that pea-grean, leafy hay in 
winter rations of pigs is worth $40 to $80 
or more per ton as compared with trying 
to do without such hay. Feeding such leafy 
bright-colored roughage is especially im- 
portant when we have to depend on oil 
meals and mill feeds for all or nearly all 
of the protein in the ration. 

This leads to the subject of the relative 
shortage of skimmilk in any form for pigs 
and dairy calves as well as tankage and 
meat scraps. In the absence of fluid skim- 
milk efforts have been made to reduce the 
amount of whole milk in calf rations to as 
little as 200 pounds meanwhile getting the 
calf used to a dry calf meal which may 
have varying amounts of dry skimmilk, 
possibly white fish meal or soluble blood 
flour, for some of the necessary protein. 


(Continued on Page Sixty-four) 
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HOW PONT SOLVED 
THE VITAMIN PROBLEM 


om project that began four- 
teen years ago led to the develop- 
ment of “Delsterol”—the completely 
dependable and controlled source of 
Vitamin D for poultry feeds. 


as ‘“D’’-Ac- 
tivated Animal Sterol by the Associa- 
tion of American Feed Control Officials 
—has been one of the specific ingre- 
dients which have contributed to the 
production of record-breaking quotas 
of eggs and poultry meat so vitally 
needed on the nation’s food front in 
the present emergency. 


Extensive adoption of “Delsterol” 
by feed manufacturers followed labor- 
atory tests and actual use which showed 
it to be an effective, economical source 
of Vitamin D. 


Made entirely from domestic raw 


materials, this feeding ingredient is 
always available. Its chick-tested Vita- 
min D potency is uniform. Having a 
dry powder carrier, it mixes into feeds 
with thorough and accurate dispersion. 
It is highly concentrated and excep- 
tionally stable. It does not congeal in 
cold weather and does not impart “off” 
tastes or odors. 


These qualities have enabled the feed 
manufacturer to supply feeds which 
are scientifically and economically for- 
tified with an indispensable nutrition- 
al supplement. Produced under con- 
trolled methods, and with scientific 
exactness, “Delsterol” has been wide- 
ly acknowledged to be the complete 


REG.U. 5. PAT.OFF. 


solution to the Vitamin D problem. 


Du Pont invites inquiries from feed 
manufacturers interested in more de- 
tailed information. Write E. I. du Pont 
de Nemours & Co. (Inc.), Organic 
Chemicals Department, Wilmington, 
Delaware. 


Look for ‘‘Delsterol”’ 
advertisements... 


in the current issues of Country Gen- 
tleman, Successful Farming, American 
Poultry Journal, Poultry Tribune and 
other important publications, reaching 
nearly5,000,000 poultry raisers and farm- 
ers. ‘‘Delsterol’’ messages are appearing 
every month in these outstanding pub- 
lications. 


DELSTEROL 


DU PONT'S REGISTERED TRADEMARK FOR ITS “’D’’-ACTIVATED ANIMAL STEROL 


in EDIBLE POWDER 


BETTER THINGS FOR BETTER LIVING ... THROUGH CHEMISTRY 


THE FEED BAG — FEBRUARY, 1943 


aa 
ANIMAL 
st eROL—THE SOURCE 
| oF VITAMIN p THAT | 
| STEADILY ACHIEVING sg! 
WIDER RECOGNITION 
: 


100 LBS. NET, 


SUPPLEMENT 


ae | 


HELPS YOUR (ClJ 


Today every feed dealer knows that the protein shortage |s 
serious. Many manufacturers of feed are withdrawing hog Suppl :- 
ments to conserve protein stocks for other types of feed. Th: 
doesn’t help the dealer who wants and needs something for tlie 
farmer who is feeding hogs. 

The answer to this situation is our NEW Occident Emergenty 
Hog Supplement. This new product is designed to make proteit's 
S-T-R-E-T-C-H. Occident Emergency Hog Supplement has been 
designed to help you stay in business . . . to give you something !0 
help your hog raisers produce the tremendous amount of pork neede\l. 

It is a formula that will best serve war time needs. It follov's 
the principle that a reduced amount of protein is much better then 


Prompt And Complete Feed Delivery Service From Th 


DES MOINES, IA. SIOUX FALLS, S. D. MINNEAPOLIS, § 
MASON CITY, IA. HURON, S. D. WILLMAR, M NN 
CEDAR RAPIDS,IA. | DULUTH, MINN. WADENA, MINN. 
SIOUX CITY, IA. WASECA, MINN. VIRGINIA, MIND 


A 
PROTEINIZED 
NIN 


FEED 


GENERAL OFFICES 
MINNEAPOLIS, MINN: 
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OTEINS... 


UJSTOMERS, TOO! 


no proteins at all. Occident Emergency Hog Supplement is a feed 
designed to meet the present emergency—designed to give as much 
as we Can to as many as we can. It will do the job of making pro- 
teins S-T-R-E-T-C-H. 

Occident Emergency Hog Supplement is a feed designed to bring 
business to your store that has been going to mineral agents selling 
direct to your customers. You can give your customers the same 
minerals at less cost, PLUS the added value of proteins, PLUS the 
sunshine vitamin “D" of irradiated yeast, PLUS niacin, the anti- 
pellagra vitamin. It’s all in Occident Emergency Hog Supplement 
... ready for you to sell. Made and guaranteed by Russell-Miller 
Milling Co.—for 60 years millers of Occident Flour. 


m These Wholesale Warehouses of Russell-Miller Milling Co. 


LIS, MINN. MILWAUKEE, WIS. MIDDLETON, WIS. 
M NN. CHIPPEWA FALLS, WIS. ROCKFORD, ILL. 
ed GREEN BAY, WIS. IRON MOUNTAIN, MICH. 


OSHKOSH, WIS. TRAVERSE CITY, MICH. 
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NO! WE ARE NOT WITHDRAWING 
OCCIDENT Mixeraled 
HOG SUPPLEMENT! 


Somebody had to do something about proteins. 
Demand for Occident Mineraled Hog Supplement 
so far exceeded our expectations that our mill be- 
came jammed with orders. And now with the pro- 
tein shortage becoming more acute each day, it is 
necessary for us to /imit quantities on Occident 
Mineraled Hog Supplement. Your Occident Sales- 
man will give you full details of the plan. 


Please remember that this is an emergency plan 
designed to help hog raisers keep producing more 
and more pork. Remember, we are not withdraw- 
ing from the market . . . on the contrary we are 
doing everything we can to make every pound of 
protein go farther and do more than ever before. 
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Power 


ANY belt users still doubt 

that each per cent of belt 

slip causes one per cent loss 
of power. This writer has been ask- 
ed for proof so often that he has 
now decided to put the proof in 
print and make the explanation as 
clear as possible. 

This sketch shows a combination 
hoisting engine and belt drive. First, 
forget about the belt and consider 
only the weight which is being lift- 
ed by cable A around shaft S. If 


is directly proportional 
to amount of belt slip 


by F. W. MADISON 


inch. In fact, it is obvious that the 
engine is doing just as much work 
as it would be doing if the weight 
were moving upward at the rate of 
one foot per minute. If this is not 
fully clear the writer suggests that 
the reader study the principles of 
the Prony brake, available in many 


A 


W 


the weight weighs 33,000 pounds, 
and if the hoist lifts that weight one 
foot in one minute it does the work 
of one horse power. Now if the shaft 
is equipped with a clutch so adjust- 
ed that after the weight is lifted a 
few feet the clutch is allowed to 
slip in such a way that the weight 
is suspended in mid-air, so that it 
does not move upward or down- 
ward while the engine is running 
at normal speed, it is evident that 
the weight is being held there by 
the friction of the clutch. If there 
were no friction the weight would 
fall. 

Tension in cable A is 33,000 
pounds. Therefore the engine is do- 
ing work even though the weight 
does not move a thousandth of an 


B 


engineering text books and hand- 
books. A Prony brake does not 
move at all, the scales do not move, 
and in this illustration the weight 
W does not move when slip is 100 
per cent. 


Now forget about the weight and 
let us convert the engine over to 
belt drive. The belt on pulley D 
drives the smaller pulley d, the di- 
rection of motion of the engine, 
speed, power, and everything else 
being the same as before except 
that weight W is detached. If the 
belt does not move at all, and if the 
tensions in the belt are the same as 
when pulling full load, it is clear 
that the engine will be dissipating 
energy at the same rate at which it 
is spent when pulling full load. In- 
stead of having a slipping clutch 
we now have a slipping belt B. We 
have another form of Prony brake. 
There will be no transmission of 
power to pulley d. Therefore 100 
per cent of the power will be .lost. 

Likewise if the belt slip is 50 per 
cent, one-half of the power will be 
lost in friction and the other half 
will go to pulley d. And where 
there is no belt slip whatever, no 


power will be wasted due to slip. 
The power loss is always directly 
proportional to the belt slip. Thus if 
the belt slip is one per cent the 
power loss is one per cent. If the 
belt slip is two per cent the power 
loss is two per cent. If the belt slip 
is 100 per cent the power loss is 
100 per cent. 

Belt slip on important drives is 
expensive not only in the cost of 
wasted fuel but also in the cost of 
the rapidly wearing out belts and 
the lessened production. Production 
loss, similar to power loss, is often 
directly proportional to belt slip. 

Belt slip is much costlier than is 
generally supposed by most belt 
users. It can, in most cases, be 
accurately determined by proceed- 
ing as follows: 

When you want to figure the cost 
of belt slip you must first determine 
the percentage of slip, which is a 
simple matter where conditions in 
the drive are such that the driven 
pulley can be operated for a while 
“without load.” 

It is obvious that when no power 
is transmitted by a belt there is no 
slip, of course. The driven pulley, 
then, will rotate as many times per 
minute as it is possible for it to 
rotate. 

When the belt is transmitting full 
load, however, there is bound to be 
a resultant reduction in r.p.m. The 
driven pulley will not rotate as rap- 
idly as when “unloaded,” the speed 
of the driving pulley always being 
the same. The difference in r.p.m., - 
then, divided by the r.p.m. made 
“unloaded” multiplied by 100, gives 
the percentage of slip. 

For example, let us say that a 
given driven pulley runs 340 r.p.m. 
in an unloaded state. When the belt 
carries full load, though, the r.p.m. 
of the driving pulley being un- 
changed, the driven pulley makes 
only 320 r.p.m. What is the percent- 
age of slip? 

Applying the above rule we get: 

(Continued on Page Sixty-six) 
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F=. DEALERS from coast to coast are 
telling poultrymen about Larro Chick 
Builder and the Productive Pullet Plan. 
In the central west they are reminding 
them that this is the feed they have 
known so long as Gold Medal Chick 
Builder. Out on the Pacific coast it is 
also Larro Chick Builder—the feed they 
have heretofore called by the name 
Sperry Surebuild. 


Yes! They’re all Larro now! From 
California to Maine and from Canada to 


CTIVE PULLET 
PLAN 


the Gulf, America’s poultry raisers by 
thousands will raise their 1943 pullets 
the proved Larro way — following the 
plan developed by General Mills poul- 
try nutrition specialists at General Mills 
Larro Research Farm. 

The Larro franchise is available in 
some central western and Pacific coast 
localities. Write to the nearest address 
shown below for full information. 


GENERAL MILLS, INC. 
COMMERCIAL FEEDS 
Minneapolis Kansas City Detroit 
540 McKnight Bldg. 405 Dwight Bldg. Box 68, North End Sta. 
‘Farm-tested™ 
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FORCE OF HABIT 

Nell: “Oh he’s so romantic. When he 
addresses me he always calls me ‘Fair 
lady’.” 

Belle: ‘Force of habit, my dear. 
used to be a street-car conductor.” 

* * * 
PORK PIE? 

A man walked into a hat shop. 

“I've just lost a bet,” he said, “and I 
want a soft hat.” 

The salesman, selecting a hat from the 
shelf behind him, handed it to the pros- 
pective customer with the remark, “this 
is the softest hat we've got.” 

The customer gazed at it speculatively. 
“What I want,” he said reluctantly, “is 
something a little more tender. “I've got 
to eat it.” 


He 


Ful-O-Pep Pig Starter, fortified with 
Concentrated Spring Range“, 
Richest Vitamin Combination, helps to 


1 Cut down pneumonia, scours and other pig 


losses due to lack of vitamins. 


2 Speed up growth of young pigs. 


3 Build sound bones and big frames. 


HOG MEN get results in a hurry when they 
feed the new Ful-O-Pep Pig Starter. Little 
pigs take to it when they’re only a week to 
10 days old, and the way they grow and 
thrive on it is amazing. 


FEED DEALERS everywhere report unusual 
results and repeat business with this out- 
standing vitamin-ized feed. Sold under the 
famous Ful-O-Pep name, backed by national 
advertising in leading hog and livestock 
magazines, as well as promotion over lead- 
ing radio stations every week ... Ful-O-Pep 
Pig Starter will open the door to big ton- 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


HAD A KICK COMING 

Sophomore: “Were you ever bothered 
with athlete’s foot?” 

Freshman: “Yes, once when the captain 
of the football team caught me with his 
girl.” 

* * * 

After all is said and done, there’s al- 

ways a lot more to be said and done. 


Nature’s 


nage on other profitable Ful-O-Pep Feeds 
for hogs and livestock. 


WITH TODAY’S DEMAND for increased pork 
production, don’t miss out on this unusual 
profit opportunity which Ful-O-Pep Pig 
Starter offers. Ask your Ful-O-Pep repre- 
sentative to order a supply of Ful-O-Pep 
Pig Starter for you now. It’s new, it’s differ- 
ent... it’s easier to sell than any hog feed 
you've ever had in your store. For further 
details about Ful-O-Pep Pig Starter and 
other profitable Ful-O-Pep Feeds for live- 
stock, write today to 

*Reg. U.S. Pat. Off. 


THE QUAKER OATS COMPANY, CHICAGO, ILL. 


HIGHLY ACCOMPLISHED 

Judge: “Is the prisoner a known thief?” 

Constable: “A known thief! Why, he'd 
steal the harness off a nightmare.” 

* * 
THE GAY DECEIVER 

Judge: “So you deceived your hus- 
band?” 

Plaintiff: “On the contrary, my lord, he 
deceived me. He said he was going out 
of town and he didn't go.” 

* * * 
Character is the result of overcoming 


obstacles. 
* * * 


SURPRISE 

A farmer took the pig to town and sold 
it. With the proceeds he bought a suit, a 
hat, a pair of shoes, and then he tucked 
the bundle under the seat and said: “Gid- 
dap, Oriole, let's get home and surprise 
my wife.” On his way home he stopped 
at the river, took off all his old clothes 
and threw them in and they sunk. Then 
he looked under the seat for his new out- 
fit. It was gone. So he got in the buggy 
and said, “Giddap, Oriole, we'll surprise 
her anyway.” 

* * * 

Worry is only interest on trouble that 
hasn't started. 

* * * 
GUESSED RIGHT 

Prof.: “If the President, Vice President, 
and all the members of the Cabinet died, 
who would officiate?” 

Pupil: “The undertaker.” 

* * * 
GONE WITH THE WIND 

The talkative workman was holding 
forth to an admiring audience in the vill- 
age store. He was explaining that even 
in his job, which people might think dull 
enough, there was sometimes quite a lot 
of excitement. 

“Why, I can remember once when a 
gas explosion tore up a main street 
where I was working.” 

“And what did you do?” asked one of 
the customers. 

“Ah,” replied the workman, “I tore up 
a side street.” 

* * * 

Character is the result of overcoming 

obstacles. 
* * * 
AS PAT VIEWED IT 

Two young Irishmen had just gone into 
the trenches during the World War, and 
their captain promised $1 for every one 
of the enemy they killed. Pat was asleep 
when he was awakened by Mike shout- 
ing, “The Germans are charging! Wake 
up!” 

“How many are there?” shouts Pat. 

“About 50,000,” says Mike. 

“Begorra,” shouts Pat, jumping up and 
grabbing his rifle, “our fortune’s made!" 
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MARK G. THORNBURG 


Directors of the Western Grain & Feed 
Association, Des Moines, Iowa, have chos- 
en Mark G. Thornburg as executive secre- 
tary to succeed Gradon Swanson who re- 
signed Jan. 22. Mr. Thornburg was born 
and reared in Iowa, was graduated from 
Iowa State college and taught at the same 
institution for eight years. He served in 
the first World War as an army captain 
and following his discharge, took over 
management of 6,000 acres of land in 
northern Iowa. 

In 1923 he was appointed assistant state 
secretary of agriculture and succeeded to 
the secretaryship in 1924. He held this post 
until 1933 when he joined the Regional Ag- 
ricultural Credit Corp. at Sioux City. He 
later served as agricultural secretary of 
the Des Moines Chamber of Commerce. 
Four years ago he was again named state 
secretary of agriculture, retiring on Jan. 1 
of this year. 

@ GEORGE C. BARNAM was re-elected 
president of the Duluth Board of Trade at 
the annual election Jan. 19. K. S. Bagley 
was elected vice president and Ely Sal- 
yards, G. H. Spencer and Wilber N. Joyce 
were named directors. 

@ JOHN STARK, Mid-Continent Grain Co., 
Kansas City, Mo., has been named presi- 
dent of the Kansas City Board of Trade. 
E. E. Klecan was elected vice president, 
and Erwin Jessen, junior vice president. 

BUY MALTING PLANT 

Froedtert Grain & Malting Co., Milwau- 
kee, Wis., has purchased the plant of the 
American Malting Co., Detroit, Mich., ac- 
cording to an announcement by Kurtis R. 
Froedtert, president of the company. The 
Detroit plant, built in 1935 but idle the lasi 
two years, will have an annual capacity of 
more than 1,000,000 bushels of malt. The 
purchase was made with company funds 
and involves no borrowed capital Mr. 
Froedtert said. 
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GIVE THEM WHAT THEY WANT? 


Stock and Poultry know what they want because they know what 
they need. In many cases what they need is Vitamin E. AM- 
BURGO WHEAT GERM OIL is nature's richest source of this im- 
portant vitamin. It assures the virility of four-footed animals and 
poultry. 


It is apparent that many feed ingredients containing Vitamin E are 
vanishing and substitutes are being used which contain little, if 
any, of this vital nutrient. Avoid breeding failures, be assured of 


proper nutrition levels, and eliminate diseases due to Vitamin E 
deficiencies. 


We know that you will want to benefit b 
and uses of AMBURGO WHEAT GERM OIL for Vitamin E and its 
complex factors. It is cold-pressed from selected high grade wheat 
by General Mills, Inc., the largest cereal making organization in 
the world. Each lot is biologically tested to prove uniformally high 


potency. WRITE FOR YOUR FREE COPY on the research of SAV- 
ING A with E. 


You are, no doubt, aware of the fact that certain nutrients which 
were formally abundant, have disappeared. Let us caution you 
against the substitution of products which you are lead to believe 
are “just as good.” THE AMBURGO FEED IMPROVEMENT SERV- 
ICE steadfastly clings to the recommendation and sale of Natural 
Vitamins from their natural sources. Look to AMBURGO for the 
RIGHT answers to your feed problems. 


WRITE, WIRE OR PHONE WAVERLY 8300 


the excellent properties 
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BROAD STREET AT NEDRO 
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Be sure your Mashes meet 
Hens’ needs for Minerals 


Lime Crest Calcite Formula MIC-8009 


Fortifies Your Feeds with Calcium, lodine, 


Manganese and Other Minerals 


@ Minerals are just as important 
as vitamins, proteins and other 
nutrients in poultry mashes. They 
are essential for production of 
sound shelled eggs, growth, bone 
formation, vitality, hatchability; 
in fact, everything your custom- 
ers expect of a good feed. 


It’s easy to fortify poultry and 
livestock feeds with those min- 


feedstuffs. Just add recommend- 
ed amounts* of Lime Crest 
Calcite Formula MIC-8009. This 
proved formula furnishes cal- 
cium, iodine, manganese and 
trace amounts of over 15 other 
minerals found in the body. Plain 
Lime Crest Calcite Flour with- 
out added iodine and manganese 
also available. 


erals so often lacking in regular *( Many mixers are adding 5 lbs. per 100 lbs. of mash) 


Sell Lime Crest Calcite Crystals—They 
Take the Place of BOTH Shell and Grit 


Why ask your customers to buy both shell and ordinary 
grit when Lime Crest Calcite Crystals do the job of both? 
Lime Crest Crystals come in five sizes—for small to full 
grown birds. They are hard and dense for grinding needs 
yet they slowly dissolve in the gizzard, with the food, to 
provide calcium and trace amounts of over 15 other miner- 
als for shells and body needs. Write for full informatien. 


[ime 


TRADE MARK 


Crest 


BRAND 


LIMESTONE PRODUCTS CORPORATION 


OF AMERICA sox newTon, NEW JERSEY 


Ceiling Prices 
=e by Sot. EMIL J. BLACKY = 


You've got to be a wizard 
In these abnormal times, 

To keep the many records 
Of dollars, nickels, dimes. 


And now we have price ceilings 
To add to pencil work 

But we know that not a feed man 
Will from this duty shirk. 


Though tedious be the added task 
And often inconvenient, 

The purpose back of ceilings 
Is to make the tuture lenient. 


For buying power has a way 
In war's hectic duration 

To tend toward the evil 
Of uncontrolled inflation. 


Yes, better far to adhere now 
To ceilings, though work's greater, 
Than to let cash power take its 
course 
And hit the bottom later. 
@ ROBERT F. ELRICK, formerly associated 
with Ruthrauff & Ryan, Chicago advertis- 
ing agency, has joined the Quaker Oats 
Co., where he will direct the firm's adver- 
tising and market research. 
@ JAMES C. HANNON and J. C. Fielding, 
Champaign, Ill., are taking the place of 
Virgil A. Wiese, former manager of the 
Lowell Hoit & Co. office, who has joined 
the navy as a lieutenant junior grade. 
@ W. L. SHELLABARGER and his brother 
D. S. Shellabarger, grain and grain pro- 
ducts brokers, have opened an office at 
Decatur, Ill., under the name of the Shella- 
barger Grain Co. 
@ LIEUT. DANTON J. NYGAARD, 25, for- 
merly with Cargill, Inc., at Buffalo, N. Y., 
has been reported missing in action in the 
European theatre of the war. He was serv- 
ing in the army air corps. 
@ LOVELL J. STRICKLER, Kalona, Iowa, - 
has purchased the interest of J. S. Kauffman 
in Kauffman & Co., local feed firm. Mr. 
Strickler and his brother Forrest L. Strick- 
ler will conduct the business in the future 
under the name of Strickler Bros. feed 
store. 
HEADS CINCINNATI EXCHANGE 
Robert Lee Early, Early & Daniel, was 
elected president of the Cincinnati Board 
of Trade at the annual organization meet- 
ing of the exchange. Other officers are: 
Albert A. Heile, first vice president; Roger 
Drackett, second vice president; R. A. 
Ziegler, secretary; and R. R. E. Rife, trea- 
surer. 
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Heline Again Heads 
lowa Grain Dealers 


Oscar Heline, Marcus, Iowa, was re- 
elected president of the Farmers Grain 
Dealers association of Iowa at the annual 
meeting of the organization held Jan. 25-26 
at the Hotel Warden, Fort Dodge, Iowa. 
This will mark Mr. Heline’s ninth term as 
president of the association. 

Don F. Edison, Fort Dodge, was re-elect- 
ed secretary and Milford M. Beeghly, Pier- 
son, was named vice president to succeed 
W. H. Yungelas, Webster City. M. M. 
Beeghly, Albert Koolhof, and R. F. Dunkel- 
berg, were elected to the board of direc- 
tors. 

Main speaker at the two-day meeting 
was John K. Westberg, OPA price execu- 
tive, Washington, D. C. who spoke on 
various aspects of price control in the feed 
industry, at the annual banquet Tuesday 
evening. 

Other speakers on the convention pro- 
gram included: H. O. Parsons, representa- 
tive of the WPB; A. J. Loveland, state AAA 
chairman; Henry De Boer assistant region- 
al administrator of the FDA; and John H. 
Gillespie, ODT representative, all of Des 
Moines. 

Resolutions adopted at the close of the 
meeting urged the administration to do its 
utmost to assure agriculture the labor, 
equipment, and materials necessary to 
meet food production goals, and recom- 
mended that price incentives be used to 
whatever extent is necessary in obtaining 
increased production. 

The association also urged that produc- 
tion goals for individual farmers be left 
sufficiently flexible to assure the best pos- 
sible utilization of available resources, and 
farm cooperatives were asked to use every 
opportunity to assist agriculture in increas- 
ing food production. 

Other resolutions asked a judicious ap- 
plication of rationing programs as a means 
of saving countless hours of manpower and 
miles of transportation and in order to 
facilitate production, suggested a return to 
standard time. 

- 
@ EWING HATTER, Franklin, Ky., has en- 
gaged in the retail feed business here as 
the Hatter Feed Co. 

— 
@ HERMAN KEINER, 44, Du Quoin, IIl., 
died January 26. For the last 17 years he 
and his brother, Adam, owned and man- 
aged the Keiner Feed Co. at Du Quoin. 

@ HAROLD COULTIS, Woodhull, Ill., has 
closed his feed and hardware store at 
Woodhull and moved to Abingdon. 

@ E. L. THOMAS, has opened a retail feed 
store at Wheaton, Mo. 


@ CHARLES STADEL, Woodbine, IIl., was 
re-elected president of the Woodbine Feed 
association, at the annual meeting held 
last month. George C. Winter and Everett 
R. Read were re-elected secretary and vice 
president respectively. The stockholders 
voted tc pay a six per cent dividend to 
members, the first to be voted for several 
years. 
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@ C. E. WHYBREW, Kewanna, Ind., recent- 
ly installed a new one-ton mixer in his 
feed store. 

@ WESTERN ALFALFA MEAL CO., plant 
at McClure, lIl., was recently destroyed by 
fire. 

@ H. E. PAASKE, Martinton, Ill., has pur- 
chased the local feed mill. 
@ CLARENCE MANSFIELD, Remus, Mich., 
died January 2 of pneumonia. Mr. Mans- 
field was a member of the Michigan Bean 
Jobbers association, of which he served on 
the board of directors; Michigan Hay & 
Grain Dealers association, and the Michi- 
gan Retail Lumbermen’'s association. 


@ E. J. PETRANEK, Cedar Rapids, Iowa, 
who was assistant superintendent of the 
Quaker Oats plant at Grand Island, Neb., 
has succeeded Russell Kirn as operating 
superintendent of the company’s Cedar 
Rapids plant. 

@ @ ——_ 
@ HERBERT P. TODD, St. Charles, Minn., 
locai grain elevator operator, died Janucry 
15 at the home of his son in Elba. 
@ KENNETH B. CLARK, St. Joseph, Mo., of 
the Ken Clark Grain Co., was re-elected 
president of the St. Joseph Grain Exchange 
for the 1943 term at the annual election of 
officers held Jan. 12. C. D. Kieber, local 
manager of Stratton Grain Co., was elected 
vice president. 


NOW FOR THE 


SWEETEST 


CHICK STARTER PROFITS 
YOU'VE EVER MADE! 


= 

kia 


major farm 
magazines. 


You have 3 ADDED SELLING 
FEATURES with Sargent’s — 


— Yet you can sell it at the same price 
as any good all-mash starter — 


— And reap the advantage of extra 
profits from the extra volume it can 
give you. 


SARGENT 


SWEETENED 


ALL-MASH 


STARTER 


It's SWEET 
to make chicks eat! 


it's VITAMIN-FORTIFIED! 

It's MINERAL-ENRICHED! 

It's a SWEET proposition 
for you! 


WRITE TODAY 


for our money-making deal- 
er proposition, or ask 
your Sargent representative. 


SARGENT & CO. 


Over Half a Century of Quality 


Des Moines—Algona, lowa 
Superior, Neb. — Monmouth, III. 
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od 
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% for health. 
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Depend on 


PRODULAC DRIED 
for aid in Supplying 


NECESSARY RIBOFLAVIN 


Poultry of all ages need riboflavin, but the requirements 
of chicks are especially high. Produlac Dried, as impartial 
assays have shown, is an excellent source of riboflavin. It 
also contains substantial amounts of the necessary thiamin 
and pantothenic acid as well as vitamins A, E, yeast and 


lactic acid. 


Due largely to those biological factors, Produlac Dried has 
demonstrated (in independently conducted tests) its abil- 
ity to serve as a replacement for more expensive ingredi- 
ents. For example, it has replaced dried skim milk in 
amounts up to 100%, producing equal or better results 


in poultry growing and laying mashes. 
Be sure to include PRODULAC DRIED in your 1943 feeds. 


Pass the word along to your customers to care for their 
equipment. They'll have a tough time getting replacements. 


DOES NOT CAKE OR HARDEN 


| 
| 
FEED DEALERS: Write today for a f . 
supply of Produlac Dried folders which q i 
‘ tell the complete story of this remarkable : "| 
ingredient, explain methods of mixing, etc. i nee i 


DRIED 
a product of 


| Distillers Products Calporation.. 
Grain Products Division « 120 Broadway, New York 


Duke Swanson Joins 
National By-Products 


Gradon Swanson, better known as 
“Duke,” has been appointed sales manager 
of the feed department, National By-Pro- 
ducts, Inc., Des Moines, lowa, according to 
an announcement by Erik Lindhardt, presi- 
dent of the firm. Mr. Swanson is well 
known in feed and grain circles having 
served as executive secretary of the West- 
ern Grain & Feed association for the past 
two years. 

During his association work “Duke” re- 
ceived considerable experience with the 
CCC, AAA and other government agencies 
in the food production campaign and he 
was also a member of the Wells committee, 
a special committee of the United States 
department of agriculture dealing with the 
movement and storage of grain. 

Mr. Swanson has long been identified 
with sales promotion, advertising, and pub- 
lication work and in his new position he 
will supervise a contemplated expansion 
of the National By-Products feed depart- 
ment, Mr. Lindhardt stated. The firm's gen- 
eral offices are located in the Bankers 
Trust building, Des Moines. 


OPA To Set Ceiling 
On Raw Milk Prices 


In an effort to avert further increases in 
retail milk prices, the office of price admin- 
istration has announced that nationwide 
ceilings will soon be established on the 
prices farmers receive for fluid milk. 

An initial temporary order, which gener- 
ally will peg prices at the highest levels 
distributors paid to producers last month, 
will be replaced in 60 days by a perma- 
nent regulation. 

Current prices to producers are “gener- 
ally favorable,” the OPA said, adding that 
the price ceilings would “lessen the pres- 
sure of uncontrolled producer prices which 
have been forcing advances in retail milk 
prices to the public.” 

The pegged prices, which the OPA said 
would be 113 per cent of parity and the 
highest producers have received for raw 
milk since 1923, will range from $2.75 to 
$4.80 per hundredweight according to the 
area. 

@ CARL ADKINS, manager of the Federal- 
North Iowa Grain Co., at Fernald, Iowa, 
is vacationing in California. 


: 
@ ORA E. McDaniel, Radford, Ill., well 
known grain and feed man, died recently. 
@ REICHERT MILL, Freeburg, Ill., has re- 
opened for business following the increase 
granted on flour ceilings. 
CHANGE OF NAME 
The change of name of Hecker Products 
Corp. to The Best Foods, Inc., was recently 
authorized at a meeting of the stockholders. 
The action followed purchase by Hecker 
Products Corp. on Nov. 19 of the 29 per 
cent ownership in The Best Foods, Inc., 
which previously had been held by Gen- 
eral Foods Corp. for $5,500,000. 
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feed dealer’s weekly 


Column 


is popular feature 


4 N Lawrenceburg, Tenn., located 


midway between Nashville, the 

capital city, and Muscle Shoals, 
Ala., Noah Hillhouse owns and op- 
erates the Hillhouse Hatchery & 
Feed Store. 

Mr. Hillhouse is a young man in 
his early thirties and has been in 
business for himself for the past 
three years. To prepare himself for 
his vocation, he took a two years 
course from a well-known feed 
company in St. Louis, Mo. He was 
eager to learn all that a feeding 
advisor should learn. And today he 
is strong in the conviction that it 
was money well spent. For one 
feature alone that has developed 
from this course is his short, popu- 
lar column in the local weekly, en- 
titled, “Your Feeding Adviser.” 

In it, he calls the attention of the 
reading public to the value of good 
feed, clean pens, and daily sanita- 
tion in order to achieve better re- 
sults and bigger profits. He states 
that he can provide complete feed- 
ing and management programs for 
all livestock and poultry owners 
and he frequently cites outstanding 
results achieved by some of his lo- 
cal customers. The column is brief 
and to the point, carries his photo- 
graph and is invariably filled with 
good, friendly advice written in a 
simple, direct fashion. 

One of his most important and 
popular merchandising plans is his 
practice of making periodic visits 
to the farms of his patrons where 
he obtains data on feeding records 
and checks up on sanitary condi- 
tions and feeding practices. He 
often gets up at 4 o'clock on a cold, 
wintry morning to visit a customer's 
barn at feeding time in order to see 
for himself the actual condition of 
swine, stock or poultry and to check 
up on the feed program prescribed. 

Blood testing for parent stock is 
one of his specialties, likewise feed- 
ing demonstrations for hogs, cows, 
chicks, rabbits, calves and turkeys. 
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With poultry, he delights in show- 
ing how various feeds affect the 
color of the egg yolk. A green yolk 
never fails to arouse both interest 
and comment. 

In addition to his newspaper col- 
umn, Mr. Hillhouse advertises regu- 
larly and also gives away fans and 
calendars to his customers. A list of 
the buyers of his baby chicks is sent 
to the feed company he represents, 
and they, in turn, mail the buyers 
pamphlets and other literature on 
the latest improved methods of 
poultry raising. 

Several times each year he spon- 
sors free movies at the city hall 
using a machine that is the property 
of a district salesman. At these 
shows he also offers free feeding 
advice and gives away some kind 
of souvenir. In addition he some- 
times shows special feeding films 
to the agricultural class at the local 
high school. 

A visit to the Hillhouse Hatchery 
& Feed Store reveals a couple of 
live hogs, many baby chicks be- 
sides several dozen fryers and lay- 
ing hens in sanitary pens. A large 
white rabbit, nearly four years of 
age responds to the familiar name, 
“Bunny.” She is never without an 
audience and her baby rabbits are 
always in demand. 

The pride and joy of the owner 
and what he considers its outstand- 
ing equipment is the huge $3,000 
electric incubator that has a capa- 
city of 32,000 eggs. This investment 
has proven so successful and such 
a drawing-card, that his baby 
chicks are sold four weeks in ad- 
vance of hatching. And along with 
the chicks goes correct feed to start 
them off right. 

Another object of interest in this 
store is a small blackboard. It 
hangs in full view near the incu- 
bator. On it, Mr. Hillhouse agree- 
ably allows his patrons to advertise 
items wanted or for sale, without 
charge. At the present time, the 


LIVE display is in constant use 
at the Hillhouse Hatchery & 


Feed Store. Mr. Hillhouse is 
shown above with "Bunny," a 
white rabbit nearly four years 
old, that has provided dozens 
of pets for his customers and 
their children. 


following notice is inscribed above 
all others: ‘For 60 days, we are giv- 
ing a ten cent War Stamp with 
each bag of Purina Chow, a cash 
purchase at the retail price.” 

The latest feature instigated by 
this progressive young feed dealer 
is the bonus of five cents which he 
allows his clerks on each sack of 
feed sold above the 500 mark per 
month. Two of his helpers went 
after this bonus with such vigor that 
the offer cost Mr. Hillhouse over $25 
in December. 

Because of transportation difficul- 
ties, tires and gas, only one delivery 
is made daily by this firm and that 
late in the afternoon. It is proving 
satisfactory and no one grumbles at 
the delay. 


@ CARGILL, INC., Minneapolis, Minn., has 
leased a site on the Illinois river at Ottawa 
where a 100,000 bushel elevator will be 
erected. 

@ MORRIS KATZ, formerly associated with 
the Max Katz Bag Co., Indianapolis, Ind., 
is now located at Camp Atterbury, Ind., 
where he holds the rank of second lieuten- 
ant in the quartermaster corps. 


@ SUNSHINE FEED STORE, Rushville, Ind., 


has recently been enlarged. 


@ J. G. NELLIS, Nellis Feed Co., Chicago, 
underwent an operation at a Chicago hos- 
pital, Feb. 2. During his absence his busi- 
ness is being handled by Robert M. Doyle, 
of the Hendy Feed Co., Buffalo. 


Whether or not we will be able to fin- 
ish the “Mix” this month or, in fact, get 
this February number of The Feed Bag to 
you at all is a real problem. Everybody 
and his brother are coming in, telephon- 
ing and writing letters—all asking how 
to apply the new mixed feed price regu- 
lation to their businesses. 

Whether or not the standard of literacy 
in this country is as high as statistics 
show is also a question. The OPA spent 
two weeks writing the regulation, your 
reporter spent two days writing the ex- 


Judged by results, Conkeys prices 
have always been LOW. But my 


have never been so low that the qua 


ity would suffer. 


We have not in the past, nor will we 
in the future, risk our reputation, 
good will, or your customers’ feeding 
profits by lowering the quality stand- 


ards of — 


planation of the regulation which was 
published in the January number of The 
Feed Bag — and yet for days and days 
our staff has been so busy with further 
explanations, interpretations and ques- 
tions that we are all in a daze. 

So now, between the questions and an- 
swers, we will try to recall some of the 
more personal news of our feed trade 
friends and if we do get all mixed up, 
please remember this is a custom mix. 

The weather in New York was too slip- 
pery for Gus Ackerman, Oyster Shell 
Products Corp., New Rochelle, so he has 
been spending several weeks at Fort 
Lauderdale, Fla.—nursing a broken foot. 

Prof. J. G. Halpin, head of the poultry 
department at the University of Wiscon- 
son, Madison, has a sign on the wall of 


FEED 


Rich in Vitamins 


your 


(onkeys Y-O FEEDS 


Because of the extremely heavy call for Conkeys Y-O 
Feeds this season, we suggest ordering as early as pos- 


sible your requirements of — 


Conkeys Y-O Starting Feed 
Conkeys All Mash Chick Ration 
Conkeys Y-O Broiler Mash 
Conkeys Y-O Dairy Feeds 


Conkeys Y-O Egg Mash 
Conkeys Y-O Growing Mash 
Conkeys Y-O Pig Starter 
Conkeys Y-O KafMeal 


Write for Conkeys Dealer Price List 
"It Pays to Follow the Y-O Way” 


The G. E. CONKEY COMPANY 


6761 Broadway 


Cleveland, Ohio 


RICH IN VITAMINS A, B,D,E&G 


his office which reads: “Good feed turns 
to dollars quick—inside a healthy baby 
chick.” 

The old American Hominy Co. plant at 
Indianapolis is a beehive of workers con- 
verting the several large buildings into a 
new feed and soybean plant for the 
Glidden Co. The offices where Pete Turner 
holds fort as manager will have hand- 
made walnut doors and desks. 

George Garbutt, manager of the by- 
products department of the Merchants 
Creamery Co., Cincinnati, really enjoyed 
the recent convention of the Indiana 
Grain Dealers association. He insisted on 
buying a farewell drink for the last dozen 
remaining feed men — and missed his 
train. A few hours later he did the same 
thing for a few less feed men — and 
missed the next train. By the next after- 
noon, all the feed men were gone so the 
bartender bought the farewell drink and 
George made his train. 

Walter Leary, the Minneapolis grain 
man, tells about one of his country cus- 
tomers who received so many Christmas 
gifts from his business connections that 
he mimeographed a thank-you form letter 
to send to all, including Walter. 

Bill Andersen, sales manager of the 
New England By-Products Co., Boston, 
feeds his visitors fish and more fish and 
then sells them fish oils. If you doubt this 
story, ask George Rairigh and Harvey Dix 
of the Atlantic Supply Co., Baltimore, who 
recently attended the Boston Poultry 
show. 

E. O. Wright of the Wisconsin Milling 
Co., Menomonie, is back on the job after 
an extended visit with his daughter in 
Dedham, Mass. “E.O.” has three grand- 
children but found he had acquired a 
fourth for the duration as his daughter is 
taking care of a 10-year old English lad 
whose peacetime residence is Dedham, 
England. 

One fellow about whom one can say 
“honors follow him unsolicited” because 
he really deserves them is Tanner G. 
Stephenson, chairman of the millfeed 
committee of the Kansas City Board of 
Trade and newly elected president of the 
Kansas City Feed club. The lucky firm 
which pays Tanner's salary is the Check- 
erboard Elevator Co., a division of Purina 
Mills. 

The convention was too much for Fred 
K. Sale, secretary of the Indiana Grain 
Dealers association, who was down with 
the flu for several days after his meeting. 

Paul Sather, sales manager of the King 
Midas Flour Mills, Minneapolis, plans to 
do his pleasure driving at the practice lot 
near his home if the widening ban on 
pleasure driving denies him the pleasure 
of driving from the tees at the country 
club this season. 

In the meantime, Paul is developing 
into almost a professional photographer 
joining the ranks of many others in the 
feed trade including Clarence Moll of the 
Paetow Co., Milwaukee, who is making 
a Hollywood bid having transferred his 
affections from still pictures to movies. 

The customers should bring in at least 
part of the feed so send in your contribu- 
tions for the next Custom Mix. Your help 
will be appreciated. — D.K.S. 
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equipment 
(Continued from Page Forty-one) 


checking tires twice each week and oil 
every morning. Because tires and trucks 
are so valuable right now every effort is 
made to keep these delivery units in the 
pink of condition. 

“One of the trucks is a 1928 model and 
is hauling coal every day,” said Mr. Doriot, 
“We have only begun to scratch the sur- 
face on salvaging and preventing waste 
by proper care and treatment of equip- 
ment and especially motor delivery trucks. 
Frequent check-ups and rebuilding or re- 
conditioning worn parts before the actual 
break occurs are important factors in pre- 
serving our machinery and equipment. 

“We sell a large number of baby ¢hicks, 
although we do not operate a hatchery 
ourselves. Our purpose in doing this and 
supplying our customers with any breed 
desired is obviously, to establish new feed 
customers. Last year every customer who 
bought chicks from us remained a steady 
feed customer with only one single excep- 
tion. 

“We insist upon our customers following 
the rules of feeding established by the feed 
manufacturers as outlined in their pub- 
lished instructions. We see to it personally 
that one of these instruction cards is tack- 
ed up in plain view in the brooder house. 
This is important and its careful observ- 
ance spells business—repeat business year 
after year.” 


Ohio Dealers Discuss 
Mixed Feed Ceilings 


The first of a series of special meetings 
sponsored by the Ohio Grain, Mill & Feed 
Dealers association, to advise members on 
recent government war orders was held 
Wednesday evening, Feb. 10 at the Fort 
Hayes hotel, Columbus, Ohio. 

H. E. Frederick, Marysville, who repre- 
sented the association at the Washington 
feed conference, explained the problems 
discussed at the conference and led the 
discussion on ceiling prices. Much of the 
meeting was devoted to interpretations of 
the mixed feed price regulation which af- 
fects nearly every member of the industry. 
Ceiling prices on corn, mill feeds, and oil- 
meals were also explained as well as other 
federal orders and regulations. The meet- 
ing closed with a discussion of suitable 
varieties of soybeans for Ohio. 

A number of similar meetings, which are 
open to all grain and feed dealers, will be 
held in other parts of the siate in the near 
future it was announced by W. W. Cum- 
mir.gs, executive secretary. 

@ VERNON E. O'BRIEN, Mendon, IIl., has 
purchased the Mendon Elevator from Mrs. 
F. E. Chittenden, Quincy. 


@ WOODROW WILKINSON, Miletus, IIl., 
has enlarged the warehouse and sales 
room at his feed plant. 

@ HOWARD HARNDEN, Humansville, Mo., 
has replaced M. C. Wollard as manager of 
the Farmers Exchange. 
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It is vital to the success of the Government production 
program that POSITIVE and COMPLETE Vitamin A and 
D protection be provided in all chick and poultry mashes. 


Maximum Double Protection 
Any one of Gorton’s Vitamin Oils provides not only 
adequate Vitamin D but NECESSARY additional Vitamin 
A to meet FINAL FEEDING REQUIREMENTS! 


Gorton Advantages 


1. Each oil is a COMPLETELY 3. Each oil comes within revised 
balanced product furnishing Government limitation order 
BOTH vitamins A and D! L-40 on vitamin A usage! 


2. Each oil provides ADE- 4. You can avoid ALL COM- 


QUATE and NECESSARY PLICATIONS by using a 
nutritive amounts of BOTH Gorton oil which does a 
vitamins when fed at recom- COMPLETE job on BOTH 
mended levels! vitamins A and D! 


~ 


3000 A 
VITAMIN D in AOAC units. VITAMIN A in USP units 


NEW ENGLAND BY-PRODUCTS CORP. 


177 MILK ST. BOSTON, MASS. 
E. F. MORRIS, Rt. 2, Hopkins, Minn. Western Div. Sales Manager 


e570 


| 
1943 < # 
LOTS 
ON OUR WAY TO VICTORY! 
GORTON 
COD LIVER & / .... \ FEEDING OILS | a 
4 
P.” F Feeding Oils Feeding Oil 
800 D 400 D 85D 


Geed Industry 


Arcxnc of the united feed industry 
including manufacturers and dealers, 
independents and cooperatives, was given 
the feed industry planning committee, 
headed by J. A. McConnell, G.L.F. Ex- 
change, Ithaca, N. Y., which has been 
working for many weeks to solve the pro- 
tein shortage problem, at a meeting in the 
Union League club, Chicago, on Thursday, 
February 1l. (See editorial on page 11 
and preliminary report of this committee 


unites for action 
on war problems 


on page 9 of the January number of The 
Feed Bag.) 

The industry meeting at Chicago was 
called jointly by the directors of the Amer- 
ican Feed Manufacturers association and 
the retail feed trade committee of the 


GOOD Feeds 


Can Build ’Em with 


Mixer-Mulsion can fill many a possible nutritional gap in wartime 
feeds because, as 5°%/, of a ton of mash, it delivers: 

—Vitamin A and D equivalent of 8 lbs. of 3000A-400D fish liver oil. 
—Vitamin E equal to 1% lb. of wheat germ oil. 

—Vitamin G equal to 50 lbs. of quality dried whey. 

—Rich supplies of Thiamin, Biotin, Pantothenic and Nicotinic 


Acid. 


—Animal Protein equal to 1% the minimum requirements. 
—PLUS other milk values such as calcium and phosphorus, and 


lactic acid. 


Mixer-Mulsion helps you build GOOD wartime feeds, because: 


MIXER-MULSION MASH GIVES RESULTS. 
Semi-Solid Experimental Farm and on commercial poultry farms 
show additional egg production, better shell texture when fed 
against another top-grade mash without Mixer-Mulsion. 


MIXER-MULSION MAKES HIGHLY PALATABLE MASH. 
Most poultry choose Mixer-Mulsion mash before other mashes. 


MIXER-MULSION MASH HAS UNIFORMITY. You can be 


sure the distribution of vitamins in the mash is more nearly 


uniform. 


VITAMIN POTENCY IS RETAINED. Vitamin A, most easily 


lost of the vitamins, holds its potency unusually well in con- 


densed Mixer-Mulsion. 


MIXER-MULSION MAKES AN ECONOMICAL MASH. Sav- 


ings of $3 to $4 a ton are common when Mixer-Mulsion 


replaces milk and vitamin ingredients. 


Your purchasing is simplified because Mixer-Mulsion delivers all 
its ingredients in ONE package from ONE SUPPLIER. It is 
readily mixed as 5% of any poultry mash or concentrate. 


MIXER-MULSION Is Available to a LIMITED NUMBER of Feed 


Mixers Only. Write today to: 


CONSOLIDATED PRODUCTS CO., DANVILLE, ILL. 


MAKERS OF THE FAMOUS 
| Semi-Solid Chick Emulsion and Semi-Solid "E' Emulsion 


Tests on the 


Sute 


Source of 


BUTTERMILK 
and 
VITAMINS 


out 

28th Year 
of Making 
PROTECTIVE 


FEEDS 


Grain & Feed Dealers National association. 
This committee includes representatives of 
all the state and regional associations affil- 
iated with the national and has David K. 
Steenbergh, publisher of The Feed Bag, as 
chairman. In addition, representatives were 
present from the farm bureaus, cooperative 
elevator associations and other interested 
national organizations such as the Inter- 
national Baby Chick association and the 
National Poultry & Egg board. 

Working with Mr. McConnell’s committee 
is a special nutrition committee of which 
Dr. Clarence Lee, Beacon Milling Co., Cay- 
uga, N. Y., is chairman. This committee has 
formulated recommendations as to the 
maximum percentage of such critical feed- 
ingstuffs as meat scrap, fish meal, tankage, 
livermeal and dried milk products which 
shall be permitted as part of the total pro- 
tein in various mixed feeds such as starter 
and broiler mashes, breeder mashes, grow- 
ing mashes, supplements and concentrates, 
pig and sow feeds and calf starter. Its 
recommendations also cover the use of 
vegetable protein in dairy feeds and will 
be promulgated to the industry as soon as 
approved by the United States department 
of agriculture. 

The entire program for the conservation 
of critical protein feed ingredients so as to 
assure their best use to meet 1943 food 
production goals will be fully explained 
at a series of regional feed industry meet- 
ings to be held throughout the United 
States just as quickly as possible. The 
dates and places of these meetings are to 
be announced as soon as arrangements 
are completed. 

The complete recommendations of the 
committee will be found elsewhere in this 
issue of The Feed Bag beginning on page 
20. 


@ A. P. HEROLD, Seattle, Wash., has been 
elected president of Albers Milling Co. 
Other officers are: E. A. Deming, vice pres- 
ident and secretary; Troy V. Cox, P. G. 
Kinzer, W. P. Kyle, and E. W. Kelmer, vice 
presidents; and H. E. Olson, treasurer. 


@ FRANK E. HILLGARDNER, New York 
City, of Knight & Hillgardner, is now affili- 
ated with Meader & Co., Inc., dealers in 
grain and millfeeds. 

@ JAMES M. QUILTY, Minneapolis, Minn., 
former vice president and manager of H. 
H. King Flour Mills Co., is now associated 
with the Hallet & Carey Co. 


HOLD ANNUAL MEETING 

The Southeastern Pennsylvania Feed 
Merchants association held its annual 
meeting and dinner Jan. 20 at the Valley 
Forge hotel, Norristown, Pa. Speakers in- 
cluded Louis E. Thompson, Glen Ridge, N. J., 
secretary of the Eastern Federation of 
Feed Merchants, who spoke on the mixed 
feed price ceiling order and other OPA 
regulations; and P. R. Record, chief of ani- 
mal nutrition, A. E. Staley Co., who dis- 
cussed the protein situation. John V. Nolan, 
president, presided as toastmaster at the 
evening banquet at which Don Rose, of 
the Philadelphia Evening Bulletin was 
guest speaker. 
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— poultry 
(Continued from Page Thirty-one) 


as little work as possible and it won't go 
very well.” 

At the time of the writer’s visit there 
were displays of turkeys, pullets, chicks, 
rabbits, and dogs—all doing fine on their 
respective kinds of commercial feeds. Only 
one pen was empty. A calf feeding demon- 
stration had just closed. A two-pig com- 
parative feeding demonstration was about 
ready to start—everything cleaned up and 
disinfected. 

“This is a business where a man keeps 
busy but there is variety to it,” explained 
Mr. Dougan. “Just lately I've had a couple 
of meetings with movie pictures for small 
groups. One was held in my own home. 
The other in the home of a customer. 
Every day I get to talk feeding problems 
with people here and there—some mainly 
interested in hogs, others in cattle or 
sheep, still others in poultry. I have a 
chance occasionally to ‘plug’ a little for 
the feed manufacturers’ radio broadcast 
because that program tends to increase the 
momentum of local trade. All day long, it's 
something different and yet all along the 
same line—better feeding, better manage- 
ment.” 

A man who loves the retail feed busi- 
ness as does this Hoosier is pretty sure to 
have all the odds-and-ends lined up all 
the time. He keeps virtually all the printed 
advertising matter out in the hands of farm 
folk all the time. He keeps his store clean 
and attractive. He bears in mind con- 
stantly the women trade. At all times he 
maintains the attitude of friendliness and 
helpfulness — a surefire way to create 
goodwill. 

He uses newspaper and window adver- 
tising effectively and keeps his mailing lists 
up to date. He uses a duplicating device 
to send out price lists, informative bulletins, 
and other sales material and says it is a 
virtual necessity nowadays. To stir up a 
good attendance at a special meeting he 
says the duplicator comes in mighty handy. 

“Credit business doesn’t bother me 
much,” concluded Mr. Dougan.” The truth 
is I do practically no wide-open credit 
trade. About 25 per cent of the gross goes 
on the books but it just the same as cash 
—most of it. It is the kind of trade that 
settles up frequently and regularly for the 
most part. In times like now—with money 
freely circulating—there is no difficulty in 
it for the customers but I can readily see 
that a man might have a lot of grief if he 
was lax in this particular. Personally, I 
don't care for it. I sell for cash or on terms 
that are virtually cash and that is the sys- 
tem I can recommend to others.” 


@ TINLEY PARK FEED STORE, Orland 
Park, Ill., has been opened in the Siemsen 
Implement Sales building. Tom Davis is 
the manager. 

@ ORLAND EARL, 73, Highland, Ohio, is 
rounding out 50 years as owner and op- 
erator of the water power mill, a mill site 
for the past century. Mr. Earl now de- 
votes his business entirely to the grind- 
ing of feed. 
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@ NORA SPRINGS MILL, Nora Springs, 
Iowa, was recently enlarged by the ad- 
dition of a 16 by 22 ft. feed storage ware- 
house. Nick A. Schuver is the owner and 
manager. 
@ A. STANGER, South St. Paul, Minn., has 
purchased the Lewis Feed Co., Lewis, Wis., 
from Emil Wiik. 

@ KENNETH STELPFLUG, Pocahontas, 
Iowa, is the new manager of the grain com- 
pany formerly owned by Gerhard Larson, 
at Rockwell City. Mr. Larson sold the prop- 
erty to the Quaker Oats Co., and is retiring 
temporarily from the grain business in an 
effort to regain his health. 


_ Lett heen 


SODIUM CHLORATE AVAILABLE 


Sodium chlorate will be available for 
weed eradication in 1943 in quantities suf- 
ficient to care for major needs without 
rigid state quotas it has been announced 
jointly by the department of agriculture 
and the war production board. The chem- 
ical will be distributed in the regular com- 
mercial channels as equitably as possible 
according to the demand and need. Since 
the supply is not yet equal to the demand, 
the material is still subject to allocation by 
the war production board, but the depart- 
ment makes clear that the situation is 
easier than a year ago and that, barring 
unforeseen contingencies, there will be a 
comforable quantity for use. 


him 
THE BEST-FED SOLDIER IN THE WORLD 


% Nourishing FOODS for the men fighting 
for us on far-flung fronts . . . that is our daily 
challenge and responsibility. As producers of 
freshly dehydrated and sun cured Alfalfa Meal 
. .. for use in the well-balanced feeds so impor- 
tant to food production, we are proud of the 
part, however small, we can play in this mighty 


program. 


WRITE PHONE. 
FOR Quoray 7/0 


Toledo, Ohio 
Napoleon, Ohio 
Latty, Ohio 
Deshler, Ohio 
Lakeview, Ohio 


SAUNDERS MILLS INC., TOLEDO, OHIO 


PLANTS AT 


Tiptonville, Tenn. 
Phillippy, Tenn. 
Big Bend, Colo. 
May Valley, Colo. 
Las Animas, Colo. 
Calipatria, California 
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— modernized 


(Continued from Page Thirty-two) 


recommendation. New farmers or custom- 
ers seeking credit are usually turned down 
unless there is ample reason to believe 
they are reliable. On the other hand cash 
customers are treated to a liberal discount 
and as a whole the bulk of our patrons 
prefer to take advantage of it.” 

The serious minded poultryman is ex- 
tended all the advantages of the Schalick 
service plan which has been maintained 
with the utmost degree of success for the 
past two decades. It works as anything 
oiled with goodwill usually works and 


UST one item alone 

. . . reduced repair 
expense .. . will pay for 
a Jacobson ECONOMY 
Electro-Magnetic SEPARA- 
TOR in a short time. 


You get better grinding 
results, too, when parts 
are not dulled by tramp 
iron. You can increase 
your sales by featuring 
“metal-free” feeds. 


generally proves to be advantageous to 
all parties concerned. 


If a new poultryman locates in the terri- 
tory serviced by the Schalick mill, the 
plant sends out their service man to help 
the newcomer with any problems which 
might stand in the way of his eventual 
success. Housing problems for poultry are 
discussed as well as night-laying. Market 
facilities and methods are touched upon 
while the subject of meat fowl, such as 
broilers, which accounts for one-third of 
some poultrymen’s revenue, is expounded 
upon in minute detail. Feed is broached 
from the viewpoint of science for the Schal- 
ick serviceman is well acquainted with 
feeding practices, feed formulae and nutri- 


SELF-CLEANING 


Thus, the most important advantage costs you practically 
nothing — the protection against major machine damage 
and against the serious risk of fire or explosion sometimes 
caused by tramp iron. You need this protection on your 
hammermills, roller mills, attrition mills, corn cutters and 


other process machinery. 


A Jacobson ECONOMY magnetic unit is easily installed 


by your own workmen. 


It catches and holds securely 


(until released) all sizes and shapes of iron pieces — in- 
cluding bearing balls, the real test of a magnetic sepa- 
rator. It has class “A” approval. Write now for full 


information. 


JACOBSON MACHINE WORKS 


1074 Tenth Avenue S. E. 


Grinders — Corn Cutters — Feed Mixers 


tion problems. The aid and courtesy thus 
extended is duly appreciated by the farm- 
er and ultimately the Schalick mill finds 
itself with a satisfied and steadfast 
customer. 

Aside from handling several nationally 
advertised brands of feed the Schalick mill 
compounds a variety of mixes of their own. 
The most popular being the poultry mix, a 
complete feed which finds wide acceptance 
by poultry raisers in the community. 

The plant with its spacious floors is kept 
immaculately clean and in order to insure 
the utmost efficiency. A designated space 
is alloted to ready-mixed feeds and affili- 
ated products and the high ceilings afford 
a great deal of valuable storage space. 
Adjoining the mill and platform are the 
newly built offices, two in number, which 
allow buying and selling to take place 
simultaneously and thus avoid a waste of 
time as well as confusion. A step takes 
you to the door leading to the mill proper 
where operation of machinery, loading and 
unloading can be supervised in a mini- 
mum of motion. 

Among the plants 21 manufactured pro- 
ducts appears a surprisingly good seller of 
late, namely dry dog ration. This increase 
in popularity, due mainly to the war short- 
age throughout the nation, is a boon to 
feed retailers and dog owners find the 
switchover from meat to dry feed not diffi- 
cult to accomplish. 

When asked to comment briefly on the 
feed industry's part in the present world 
conflict the Schalick brothers agreed in 
unison that, “The feed dealers and farmers 
alike have responded to the nation’s call 
for food for victory in a miraculous manner 
and it proves just what can be accom- 
plished when livestock feeding is presented 
to the public eye from the viewpoint of 
science.” 


Quait Resigns Post 
With Limestone Co. 


Robert L. Quait, director of research and 
sales for the Limestone Products Corp. of 
America, Newton, N. J., has announced his 
resignation effective Jan. 22, 1943. His sec- 
retary, who before her marriage to Mr. 
Quait on Dec. 28, 1940 was Miss Edythe C. 
Stoll, has also tendered her resignation. 
She has been employed with the company 
since 1926 while her husband joined the 
firm the following year. 

Mr. Quait has won considerable recog- 
nition for his activities in the promotion of 
poultry and animal feeding products and 
following a short vacation he expects to 
resume his work in this field under a new 
affiliation. 

—— 
@ JOHN SNARE, Williamsfield, Ill., is the 
new manager of the McMillen Feed Store, 


700 S. Seminary street, Galesburg. 
———_— 


@ LEE JUSTICE, Erwin, Tenn., has opened 
a new feed, seed, and grain store. D. J. 


Bishop is manager of the new concern. 


@ McMILLEN FEED MILLS, Fort Wayne, 
Ind., have leased the City Mills, Hicksville, 
Ohio, which were formerly owned and 
operated by H. S. Mettert. Doyle Stemen 
is the new manager. 
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Seed Sewice 


f) AST year, when a shortage of commer- 
cial seed stock became evident, C. H. 
Shinn, Brighton, Ohio, feed and grain deal- 
er, foresaw a rising demand for locally- 
grown field seeds. He foresaw also the 
fact that local seed production, unless 
carefully supervised, could easily prove a 
detriment to both the locality and himself, 
not because of the competition it afforded, 
but because farmer-growers not being sub- 
jected to rigid inspection laws might be a 
bit lax in the quality of seeds sold to their 
neighbors. 

Dirty seed never brings a satisfactory 
crop and poor crops invariably mean dis- 
satisfied customers. With this knowledge in 
mind, Mr. Shinn made it a rule to call upon 
every farmer in his territory who was offer- 
ing seeds of his own growing. The feed 
dealer suggested that if the seed had a 
germination test of 70 per cent or better, 
he would clean and grade the supply free 
of charge and provide an advertising serv- 
ice. 

Sixty-eight samples of locally-grown field 
seeds were obtained by these calls and 
placed in germination wrappers at the feed 
store. When the tests were completed the 
successful growers were invited to bring 
in their stock for cleaning and shortly after- 
wards he posted a large sign worded thus: 


LOCAL SEED GROWERS 

When your seed requirements can 
not be supplied from our certified 
Ubico stock, we advise placing your 
orders with these local growers: 

NAME SEED TEST 
Clive Brown Soy Beans (Wilson) 85% 
H. Humphrey Corn (22) Hybrid 90% 
C.H.Perry Corn (Golden Sur.) 82% 
WillSmith Wheat(Trumbull) 80% 
L. Kean Cloverseed (22) 90% 


Listings on the card were changed, of 
course from time to time, as individual 
stocks were sold out and new growers 
qualified. The result, however, was that 
the big majority of customers called first 
at the store for the brand of commercial 
seeds which Mr. Shinn carried. When it 
was impossible to fill their needs from his 
stock, they patronized the growers that the 
dealer recommended. There was practical- 
ly no competition between Mr. Shinn and 
the local growers. Customers needs were 
supplied completely and the quality of all 
seeds sown was kept to an exceptionally 
high standard. 

“The production of certain varieties of 
field seeds has, in many localities, become 
a wartime necessity,” Mr. Shinn declares. 
“We believe it the feed dealer's duty to co- 
operate in this venture, and also his duty 
to protect customers as to the quality of 
the seeds they plant. Otherwise, much of 
the research effort which commercial seed 
growers have expended in the develop- 
ment of higher yields, and disease-resistant 
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plan enlists aid 
of local growers 


strains will invariably be lost. Our offer of 
a free testing and seed-cleaning service, 
plus an advertising endorsement solves the 
problem very satisfactory in our locality, 
and the farmers who are producing seed- 
grains are making every effort to meet our 
requirements. 

“Testing is done by counting the number 


n the winter season...when prices are 
higher. . . every extra egg is almost 
clear profit! These are the ‘Golden Eggs”! 


That’s why more and more poultrymen 
are turning to SEA PEP Brand Vitamin 
Oils to do two things for them: “‘speed 


of seeds in a sample and labeling the 
tray with the grower’s name and address. 
Trays are placed for germination in a cur- 
tained-off corner of the store. Cleaning and 
grading is done with our regular grain- 
cleaning equipment. All literature, relative 
to seed production which comes our way 
is passed along to local growers. In this 
manner our customers are being kept sup- 
plied and satisfied and by making the seed 
service possible we are gaining new 
friends in practically every section of our 
territory.” 
——_—_- — 

@ WALTER F. REICHERT, Columbia, III., 
has taken over the management of the 
Farmers Cooperative Grain Co. The firm 
also operates an elevator at Prairie du 
Rocher. 


up” egg production; give them eggs 
with thicker, harder and whiter shells. 
They insist upon SEA PEP Brand 
Vitamin Oils in the feed they buy... 
or the feed they mix... because of 
guaranteed potency and assured quality. 


VAN CAMP LABORATORIES 


Division of Van Camp Sea Food Co., Inc., Terminal Island. Calif. 


 RUSSELL-MILLER MILLING CO. 


Minneapolis, Minnesota +++ DISTRIBUTOR 
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RB: combining the sale of one of the 
best known feeds in New England 
with a varied stock of auxiliary items con- 
tinually needed by farmers, M. R. Wilson, 
who operates retail stores in Sanford and 
Springvale, Maine, has successfully ad- 
justed a business started by his late father, 
A. A. Wilson to present day conditions. 

For many years the Springvale store has 
featured a continuous series of window 
displays which has been an important fac- 
tor in increasing feed sales. 

One entire window is often given over 


...That’s Why Northwest Turkey Raisers 
Are Asking for STERLING Turkey Starter 


A GOOD START 
And the Job Is Half Done 


are wilson’s best 
feed salesmen 


to seeds during the planting season, some 
kind of feed is constantly on display and 
since a good business has also been built 
up on flour this product is often featured. 
Because Mr. Wilson’s customers are pre- 
dominantly poultrymen, chicken feeds are 
frequently seen in one of the windows. Mr. 
Wilson believes they are especially effec- 
tive as a complement to the seed depart- 


é 


No coaxing is necessary to get poults started right on Sterling 
Starter. It appeals to their appetites and has the proper 
granulation for easy eating. Because of its rich, nourishing 
ingredients it promotes rapid, thrifty gains. The first few weeks 
represent the critical period in turkey raising. Sell the feed 
Northwest turkey raisers will be asking for to insure more 
birds living and growing from the 1943 hatch! 


Order STERLING TURKEY STARTER In Mixed Cars 
With Other Northrup, King Feeds and Seeds 


NORTHRUP, KING 


DEPENDABLE SINCE 1884 


Minneapolis 


Minnesota 


STREET view of the M. R. 
Wilson feed store at Spring- 
vale, Maine. Two large windows 
give ample opportunity for 
effective display of feed and 
other seasonal merchandise. 


ment. A turnover of 120 carloads per year 
is not unusual for the two stores of which 
about two-thirds is poultry feed. 

Other products, all of which take their 
turn in the window, include: fertilizer, dog 
food, rabbit food, bird food, insecticides, 
and small implements. Whenever there is 
a substantial demand for a new item it is 
immediately stocked if at all possible. 

At his Sanford store, Mr. Wilson keeps 
prominent posters and signs pertaining to 
almost anything that might interest the 
farmers tacked on the inside walls. This 
building is too far from the street for effec- 
tive window displays, but these inside 
posters make a useful substitute. For ex- 
ample, a farmer may have some young 
chicks, turkeys, calves, for sale, or perhaps 
a public auction is coming on. Then there 
are always new developments in regard 
to planting, feeding, marketing, etc., that 
often would not reach the farmers as 
quickly as they do when brought to their 
attention by their feed man. 

Mr. Wilson concentrates his selling ef- 
forts on the Wirthmore line of commercial 
feeds. By pushing this line much of his 
most effective advertising is gained be- 
cause this brand is continually advertised 
in most of the farm papers which circulate 
in New England. 

The ads which the feed manufacturer 
tuns in these publications help Mr. Wil- 
son's business in two ways; (1) Since the 
ads are written from the farmer’s own 
point of view, many of them come to town 
more than half prepared to buy; (2) A 
system of circular letters is also used 
which tie in with and follow up on the 
manufacturer's advertising program. 

Another practice which has been profit- 
able for a number of years is the handling 
of eggs in trade. It is practically a cash 
basis and from $8,000 to $9,000 worth of 
eggs are handled in this way every year. 


NAMED FOR THIRD TERM 

For the third successive year Philip R. 
O’Brien has assumed the presidency of the 
Chicago Board of Trade. He is one of four 
men who have been so honored by the ex- 
change. In addition to his background of 
nearly 30 years of membership on the 
board, Mr. O’Brien has a first-hand know]l- 
edge of farming. He owns an 1,100 acre 
grain farm in Illinois and a 600 acre dairy 
farm in Wisconsin. 
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Handy Deuice 


If you have ever had difficulty with 
bolts sliding out of slots—and who hasn't? 
—the sketch herewith shows how easy it 
is to make a sure- 
fire holding device 
that will hold the 
bolt where wanted. 
An ordinary nut and 
screw, arranged as 
shown, will keep the 
bolt from sliding 
downward if the slot 
is vertical. If, the slot 
is horizontal and it 
is desired to lock the 
bolt so that it will 
not slide in either direction, place a hold- 
ing device like this on both sides. By turn- 
ing the screw in the nut with a screwdriver 
the nut is pressed up against the lower 
surface of the slot and is held there rigidly. 
You can make one in a jiffy with a hack- 
saw out of scrap material. 


OIL CAN MAKES HANDY 
GLUE DISPENSER 


My eyes opened wide not long ago 
when I saw a workman doing a gluing job 
in a different way. He was applying glue 
without the usual brush. He squirted the 
glue out of an ordinary oil can. 


WO 


My interest was aroused, of course, and 
I began asking questions. I learned that 
with an oil can it is possible to place the 
glue exactly where wanted, in small or 
large doses, in grooves, in deep holes, and 
in spots that are not get-at-able with an 
ordinary brush. 

I was informed that it is easier and bet- 
ter to do a job in this way, particularly 
where you want to place the glue on the 
bottom of a groove or hole without touch- 
ing the sides on the way down. The can 
of glue should be kept warm at all times. 
This may be done by placing the can in 
warm water while it is not being used. Of 
course there is nothing better than a brush 
for applying glue to large surfaces and to 
areas that are easily reached. 


METALLIC PACKING IS IDEAL 
FOR HIGH TEMPERATURES 


Expansion of packing commonly causes 
trouble. Thus when a packing gets hot its 
volume increases, which in turn makes the 
packing too tight, thereby interfering with 
the movement of the piston rod, valve 
stem, shaft, or whatever it is that is packed 
by the packing. 

Obviously, the best possible remedy for 
a condition of this kind is to use a packing 
that neither expands nor contracts on heat- 
ing or cooling. 

It seems that many users of packings are 
not aware of the existence of such non- 
expanding packings on the market. For 
instance this writer knows of a metallic 
packing that is based on a metal possess- 
ing the desirable property of expanding 
upon cooling and contracting upon heat- 
ing. In conjunction with the other mate- 
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for holding bolts 
securely in place 


by F. W. MADISON 


rials in the packing it is therefore an ideal 
substance because it produces a packing 
which in total volume neither increases nor 
decreases regardless of the temperature. It 
withstands temperatures up to 1200 deg. F., 
and it resists corrosion from acids, alkalis, 
and electrolysis. 

Years ago it was thought by many of us 
that packings could not be improved. We 


thought we had the “last word” in pack- 
ings. But, surprising as it may seem, im- 
provements are being made right along, 
and the writer believes they will continue 
to be made for many years to come—as 
long as human beings are capable of 
thinking constructively. 

———_ 
@ D. L. BROWN, Hodgenville, Ky., has pur- 
chased the Gibson gas station and feed 
store, Buffalo, Ky. 

@ SIEBENTHAL FEED SERVICE, Goodland, 
Ind., has purchased the Chas. Dunkel 
building. 

@ S. E. GREASEY, Chicago, Ill., has been 
appointed mid-west manager for The Bor- 
den Co., New York City. Mr. Geasey for 
many years served as Chicago manager 
of the Campbell-Sanford Advertising 
agency. 


ARINERSH 


A program of cooperation in which you as a feed dealer and we as feed 
manufacturers have a definite part to do. Each sharing his just responsi- 
bilities and working together for the advancement of economical, — 
tive our territories. 


TESTED FEEDS to give the feeder the 
most for his feed dollar; correct mixing for- 
mulas to make economical rations from the 
concentrates and local grown grains. 


EXCLUSIVE REPRESENTATION ina 
profitable territory to assure deserved 
profits from development work. 


PLANTS AND WAREHOUSES strategi- 
cally located to give the feed dealer the 
advantage of lower freight rates and facili- 
tate deliveries. 


A complete line of feed makes outside buy- 
ing unnecessary. 


AIDS IN ADVERTISING by supplying 
pamphlets, display posters, and banners for 
— display and signs for outside dis- 
plays. 


MERCHANDISING AIDS by educational 
program for your employees in correct 
feeding methods, basic principles of nutri- 
tion and selling. Field selling by resale— 
direct feeder contact. 


* * * FORT WAYNE, 


DECATUR, IND. . . . GIBSON CITY, ILL... . 


M°MILLEN FEED MILLS 


DIVISION OF CENTRAL SOYA, INC. 
INDIANA x * * 
PLANTS AND WAREHOUSES AT 

HARRISBURG, PA... . 


OUR PART * YOUR PART 


TESTED CONCENTRATES MIXING TO TESTED FORMULAS 


* 


ALLIANCE, OHIO . . . MADISON, WIS. 
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STRATEGIC DISTRIBUTION POINTS a COMPLETE LOCAL STOCK 
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— nutrition 


(Continued from Page Forty-four) 


At this time dry skimmilk is pretty much 
out of question because of its use for lend- 
lease and in human dietaries both at home 
and abroad. Soluble blood flour is always 
inadequate in amount and fish meal be- 
cause of curtailment of coastwise fishing is 
a scarce article. 

Soybean oil meal, that excellent protein 
concentrate, will have to be used in larger 
proportions than ever before with only 
limited use made of animal protein con- 
centrates. Along with soybean oil meal 
or other suitable oil meal or mill feed it 
would seem that to a considerable extent 
meat scraps and tankage may very well 
be used in calf meals to supply part of 
the necessary protein. Some rather good 
results have been obtained in this way. 


Ground corn and oats or similar grain 
would seem to provide the proper base for 
such a meal and a little bran, alfalfa meal, 
bone meal, and salt would be other neces- 
sary or desirable ingredients. Some insist 
on molasses, yeast, or fish liver oil as es- 
sential parts of a calf meal. However, very 
very good results have been obtained 
without them. 


But instead of reducing whole milk in 
the calf‘s diet to a very minimum of, say, 
200 pounds or less, wouldn't it seem more 
reasonable to feed a calf at least 100 
pounds preferably 200 pounds more whole 
milk to give it a good start in life? If a 
calf has the right breeding and has good 
prospects for growing into a good milk 
producer it would seem that an investment 
of $5 more or less in milk at the start 
would be justifiable. Perhaps we can feed 
her dam that much better to yield enough 
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[IS A PRECIOUS THING 

ez --- 80 precious that it 

ag must be rationed! 


forces, civilians and allies. 


from which they are produced. 


and eggs. 


on the food production front. 
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history. Depend on that! 
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precious are the instru- 
ments by which Liberty is defended 
and maintained . . . essential weapons of 
war...ample food supplies for our armed 


In order to assure our having sufficient 
arms and food, it is imperative that we 
conserve the raw materials and feedscufts 


In the Battle of Food Production, Purina 
Products and Purina Service play a vital 
part by helping the feeders of America 
to meet enormous wartime demands for 
more...more... MORE meat, milk 


And Purina dealers are the key men direct- 
ing distribution of Purina Chows to 
where they will do the most effective job 


Their trained feeding service sees to it 
that their available feed supplies are made 
to go furthest in answer to our country’s 
call for the greatest farm food output in 


PURINA MILLS e ST. LOUIS, MISSOURI 


GMM 


milk to more than compensate for this 
amount of milk fed to the calf. 

There is for pigs less tankage and meat 
scraps to go around than in former years, 
considering what is available per animal 
unit. When some decades ago tankage first 
came on the market in many cases it was 
used for 100 per cent of the supplement to 
be fed with corn. With the development of 
the trio supplemental mixture, tankage was 
cut down to 50 per cent in this supplement 
in winter rations, the rest of the supple- 
ment being oil meal and ground alfalfa 
hay. In war emergency rations at the pres- 
ent time this 50 per cent is being cut down 
stili further and 20 per cent or less has 
given good results provided a good grade 
of soybean oil meal or other oil meal, a 
high grade of ground alfalfa hay, and 
suitable minerals made up the balance. 
Rather good success has been obtained 
even when no animal protein has been fed 
to pigs starting immediately after weaning. 
However, for a few weeks at least it is 
best to have some tankage, meat scraps, 
fish meal, skimmilk or buttermilk in the 
ration. Also in brod sow rations at least 
a little animal protein is preferred by ex- 
perienced swine growers. 

These feeds contain excellent protein, 
minerals, and certain vitamins of the vita- 
min B complex that are not so well sup- 
plied by oil meals, mill feeds, and grains, 
or as a matter of fact, by almost any seeds 
and their by-products. 

It has been found, however, that if seed 
or cereal rations are fortified with liberal 
amounts of high quality ground hay, the 
animal protein concentrates are less neces- 
sary than if no such hay is made use of in 
winter rations. Such hay supplies fair 
amounts of carotene, vitamin D, and some 
of the vitamin B complex among them ribo- 
flavin and nicotinic acid which are the two 
vitamins commonly deficient in seeds and 
cereals. 

Not very much of the best alfalfa meal is 
available this fall if it is necessary to buy 
it on the market. We should use as good a 
grade as is possible to get reserving the 
best for the youngest and most delicate 
animals. These also on pleasant sunny 
days of the winter, in a sheltered spot in 
the yard, should have the benefit of out- 
door sunlight to prevent rickets. It has 
been abundantly demonstrated that pigs 
and calves are wonderfully responsive to 
direct sunlight and that they do not need 
to be pampered too much just so they 
have reasonable protection from the wind. 
By these different means we are providing 
vitamins A and D, that are two of the most 
important vitamins to be concerned about. 


RECEIVES DOCTOR’S DEGREE 

Dr. Neal F. Morehous, a member of the 
research staff of Dr. Salsbury’s Laborator- 
ies, Charles City, lowa, has recently had 
the degree of Doctor of Philosophy in econ- 
omic zoology conferred on him by the 
Graduate college of Iowa State college. 
Dr. Morehous joined the Dr. Salsbury Lab- 
oratories as a research worker and instruc- 
tor in the School of Poultry Diseases in 
1937. Because of the nature of the problem 
he chose to investigate, Dr. Morehous was 
granted permission to conduct his work in 
absentia at Charles City. 
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F. C. BOWES 


F. C. Bowes, Boston, Mass., was elected 
president of the New England By-Products 
Corp., at the annual meeting of the cor- 
poration held last month. Mr. Bowes will 
also continue his duties as general man- 
ager, a post he has held for the last four 
years. Other officers are: D. K. Webster, jr., 
treasurer and E. B. Saunders, clerk. W. M. 
Andersen continues as sales manager. 


Smaller Production 
Of Red Clover Seed 


Red Clover seed production last year 
was much smaller than the crop harvested 
in 1941, according to the crop reporting 
service of the United States department of 
agriculture. 

Production of red clover seed was re- 
duced this year because of the much small- 
er acreage of red clover harvested for seed 
and somewhat lower yields per acre than 
reported a year ago. Some farmers plow- 
ed up the clover fields to produce more 
war crops and some of the fields intended 
for seed were damaged by heavy rains 
and pastured or cut for hay. 

United States production of red clover 
seed totaled about one million bushels or 
nearly a half-million bushels below the 
1941 crop. With the smaller crop harvested 
this year, the quantity of seed in the 
hands of growers and dealers—is about 
four-fifths of the amount on hand a year 
ago and about two-thirds the 1940 supply. 
Farmers report that they intend to keep a 
larger proportion of their seed for use on 
their own farms than was the case last 
year. Prices offered to growers averaged 
about $9.43 per bushel for clean seed, 
which is nearly $2.00 more than a year 
ago. 

@ FARMERS ELEVATOR CO., Goldfield, 
Iowa, has purchased the Jones feed mill 
from Sylvis Jones. 
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@ VERNON BATCHELLER, Aitkin, Minn., 
owner of the Fairway feed store, has in- 
stalled a new hammer mill operated by a 
40-h.p. motor. 

@ H. H. FENSKE, Gaylord, Minn., is now 
manager of the Gaylord elevator in place 
of the owner, Cavour C. Peterson, who has 
enlisted in the navy. 


@ ALFRED IHLE, Elmore, Minn., is the 
manager of the feed mill which the Apple 
River Milling Co. recently bought from Guy 
Thompson. 

@ EDGAR BOWERS, Hamilton, Mo., is the 
new manager of the H. H. Green Mill & 
Elevator Co. elevator at Breckenridge, 
succeeding Chas. Tarwater. 


/ 


[ ] Corn 


above. 


Cutter 
{ ] Blue Streak 


@ E. E. MAC LEOD, Boston feed broker, is 
now associated with the Edward R. Bacon 
Grain Co. 


HEMPSEED PROGRAM 

A program for the production of 50,000 
acres of hempseed in 1943, as contrasted 
with 36,000 acres in 1942, has been an- 
nounced by the department of agriculture. 
The seed will be purchased at $10 per 
bushel by the Commodity Credit Corp., as 
compared with $8 per bushel in 1942. The 
1942 production of hempseed is estimated 
at less than 300,000 bushels. The crop was 
reduced by extremely unfavorable weather 
at harvest time and yields averaged little 
more than eight bushels to the acre as 
contrasted with an expected average of 
10 or better. 


America is approaching full war production, 
her armamant plants are running the clock 
around, her troops are in 47 countries, fight- 
ing in the Solomons, the Aleutians, Tripoli 
and Tunis. Her navies scour the seven seas, 
the sun never sets on her shining planes in 
the sky. The great war machine that will 
grind out victory is in motion. 


Ours, as processors of feed and food, is the 
job of keeping the mills running—of extend- 
ing and conserving the nation’s food supply. 
The mills of America, too, will grind out 
victory. Write us on your needs. 


SEND THE COUPON TODAY! 


PRATER PULVERIZER CO. 


1825 S. 55th Ave. 


Chicago, Illinois 


[ ] Blue Streak [ ] Blue Streak 
Advance 
{ ] Twin Spiral 

Streamliner Mixer 


Please send me information on the mills checked 
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— power loss 


(Continued from Page Forty-eight) 


340 — 320 = 20 
20 + 340 = 0.059 
0.059 & 100= 5.9 per cent slip. 


Now, applying these figures to actual 
conditions, if the drive is a main belt drive 
it means that you are losing 5.9 per cent 
of your coal pile or oil bill, or electric 
power bill through belt slip alone. Thus if 
you spend $10,000 per year for fuel or 
power you are losing $10,000 5.9 per 
cent — $590.00 per year due entirely to 
belt slip of the main drive alone. 

This is considerable, but how about the 
other belts? They may be slipping just as 
much which could easily mean that your 
total loss all over the plant due to belt slip 
is 10 per cent, or ($10,000 % 0.10) $1000 
per year. 


To reduce slip to the minimum there are 
several good methods. A few cents invest- 
ed in a first class belt treatment, making 
the belt pliable and increasing its friction 
coefficient, will often do the trick. Some- 
times it is advisable to replace the belt 
with one that is modern and of high quali- 
ty. Or, install an up-to-date pivoted base 
or a suitable wrapper pulley. Hundreds of 
dollars per year can usually be saved in 
this way in nearly any plant. This applies 
to all kinds of belts—V-belts as well as flat. 

@ MAURICE SMITH, Winchester, Ky., has 
purchased a half interest in C. R. Henry & 
Co., dealers in feed, poultry, produce and 
farm implements. 


@ SILVER LAKE ELEVATOR, Silver Lake, 
Ind., has installed a new and larger feed 
mill, according to an announcement by J. 
C. Grubb, manager. 


A MESSAGE T0 USERS OF 
SWIFT'S SOYBEAN OIL MEAL 


Many of our customers have wondered why there should be a shortage of 
Swift's Soybean Meal when last year the soybean crop was again doubled. 
The Following Are the Facts in this Case: 

1. The demand for soybean meal is the largest in history. 


War has cut off usual imports of tankage, meat scraps, fish meals, and oil 
meals. i ese feeding requirements resulting from increased live- 


stock pro 


uction and the farmers’ improved ability to buy high protein 


feeds have further intensified demand. 
2. The supply of soybean meal is limited by the capacity of existing 


crushing plants. 


Today, plants are anne full speed, 24 hours a day to produce meal. 
the in 


But the capacity o 


ustry to process beans is only slightly larger 
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than it was a year ago—expansion of facilities takes time—while the 
demand for meal is far greater. Therefore, although there are far more 
beans than last year, the industry cannot immediately produce more meal. 
What is being done to relieve this situation? 


Soybean mills are expanding their crushing facilities. Cottonseed, flax- 
seed, and copra crushing mills in the South, East, and West, ordinarily 
idle during coming months, will crush soybeans. As a result, during the 
first quarter of 1943 the supply of soybean meal will be 50% greater than 
during the first quarter of 1942, according to present indications. In this 
program, Swift & Company is cooperating to the fullest! 


And to Our Customers We Make this Wartime Pledge... 
The Swift & Company Soybean Mills will distribute fairly among our 
customers the available supply of Swift's Soybean Meal. 


GUARANTEED 


Old Process 
43% Protein 


MILLS AT 


Des Moines, Iowa 


& Company - 


Champaign, Illinois Cairo, Illinois 
Fostoria, Ohio 


Who Shut The Lock 
On Hen House Door? 


It's fortunate during these trying times 
that some people manage to retain a sense 
of humor according to E. K. Bottume, Davis 
Grain Co., Noroton Heights, Conn., who 
relates the following true incident as a 
warning for all truck drivers: 

“A very good women customer called 
our office recently and asked to speak to 
the truck driver who had delivered her 
feed the previous day. As he was not in, 
I asked if I might take a message for him. 
She answered emphatically in the affirma- 
tive saying she wanted to ‘bawl him out.’ 

“Upon inquiring further into the matter 
the woman told me that when her order 
arrived she had gone into the chicken 
house to show the driver where to put it. 
He was in a hurry and after unloading the 
feed where she told him, he rushed out to 
complete his deliveries. In a few minutes 
the woman was ready to leave but much 
to her surprise discovered that our driver 
had locked the door as he went out. 

“It was a good solid door and she was 
unable to break it open. Then she started 
to scream but the chicken house was quite 
a distance from the other buildings and no 
one heard her. She was a prisoner for 
about two hours with no company but her 
chickens. At last the maid noted her pro- 
longed absence and after a short search 
found her locked in the hen house. The 
woman was quite angry at the time but 
after being released she ‘cooled off’ and 
thought it was quite a joke. Needless to 
say our driver's face was pretty red when 
he heard about it and no doubt he will be 
more cautious in the future.” 


Higher Corn Prices 
Cut Loan Demands 


Higher prices for corn are reflected in 
the fact that fewer corn loans are being 
made by the Commodity Credit Corp., it is 
pointed out by the department of agricul- 
ture. 

Only 19,617 loans on 23,737,970 bushels 
in the amount of $18,378,788 had been 
made on 1942 corn through January 9 of 
this year, as compared with 37,449 loans 
on 39,193,184 bushels through the same 
date last year. 

If ceilings on corn prices should induce 
heavier marketing and force the price 
downward, loans would likely be used 
more extensively and the local level would 
tend to put a floor under corn prices, the’ 
economists said. 

CCC loans on 1942 wheat were up for 

the country as a whole. Through January 
9, CCC had completed 525,839 loans on 
397,344,413 bushels of 1942 wheat in the 
amount of $449,293,084, as compared with 
507,669 loans on 351,183,935 bushels on the 
same date last year. 
@ GEORGE F. WILLIAMS, Marion, IIL, 
who last fall purchased the Coonce store 
at Crab Orchard, has also purchased the 
H. R. Parks store of the same community. 
He has now consolidated the two in the 
Parks building and added a stock of feed 
and seed. 
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— best showman 


(Continued from Page Nineteen) 


his first try in the big leagues. He admits 
he didn’t stay long but he played after that 
with Richmond and Forth Worth. Finally 
deciding he was more of an actor than a 
ball player, Mr. Kircher with a partner did 
a hitch in vaudeville. 

In 1930 Virginia Polytechnic Institute 
chose Mr. Kircher as its baseball coach 
and that year V. P. I. under his guidance 
won the conference championship. For a 
time he also acted as director of athletics 
for the college and did a good job of it. 

“] have been around quite a lot in my 
lifetime," said Mr. Kircher, who was known 
by the nicknames of “Jockey” and “Ginger 
George” while in baseball. “But I always 
had a hankering to settle down and have 
a business of my own. It was somewhat 
by accident that I got into the feed busi- 
ness but I like it and I'm going to stay in 
it from now on. With the urgent need for 
more food products of all kinds I feel that 
the enterprising feed merchant is making 
a valuable contribution to the war effort. 
As to my so called funny stuff, I just do it 
for pleasure but it works better than any 
advertising I could buy. It may not be 
orthodox advertising but it brings business 
just the same and that’s what really 
counts.” 


Stocks of Corn, Oats 
Nine Per Cent Higher 


Stocks of corn and oats combined on 
January 1 amounted to nine per cent more 
than on January | a year earlier and were 
the largest in recent years according to the 
department of agriculture. Taking into ac- 
count the larger quantities of wheat avail- 
able for feeding, and the possibility of in- 
creased imports of corn and oats from 
Canada, supplies of feed per grain-con- 
suming animal unit for the first half of 
1943 are about as large as in the first half 
of 1942. 

Stocks of corn on January 1, including 
corn owned by the government, totaled 
2,346 million bushels. Only 31 million bu- 
shels of these stocks were owned by the 
government, less than one-fourth as much 
as on January 1, 1942. Of the 2,277 million 
bushels on farms on January 1, 1943, about 
105 million bushels were under seal, leav- 
ing 2,172 million bushels of “free corn,” 
381 million bushels more than on January 
1 a year earlier, the department said. 

Liberal feeding of the large number of 
livestock on farms resulted in very heavy 
disappearance of all kinds of feed during 
October-December 1942. The combined dis- 
appearance of corn as grain and oats was 
16 per cent larger than in the last quarter 
of 1941, and was the largest in any of the 
16 years for which records are available. 
Disappearance of corn, including corn used 
industrially, totaled 1,031 million bushels, 
138 million bushels more than in the last 
quarter of 1941. Disappearance of oats 
was 18 per cent larger than a year earlier. 
@ S. B. WYNNE, Greensville, Ky., has en- 
gaged in the retail feed business here. 
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@ J. F. BURNS, Union City, Ind., former 
manager of the Geddes Grain Co. at Ged- 
des, S. D., is now in charge of the Pierce 
Elevator Co. 
- 

@ HOLBEIN SUPPLY CO., Zanesville, Ohio, 
has bought the Alonzo Hanson feed store 
at McConnelsville. 


@ G.L. LITTICK, Dresden, Ohio, has leased 
his grain and feed plant to the local farm 
bureau organization. Carl Cooper is the 
new manager. 

@ R. H. MYERS and Ross K. Clark, Ash- 
land, Ky., have purchased the feed plant 
formerly operated by the R. C. Poage Mill- 
ing Co. 


POSTER BLACKBOARDS 

Simmonds and Simmonds, Inc., Chicago, 
have announced the release of a “black- 
board” wall poster which will greatly sim- 
plify the feed retailer's task of posting ceil- 
ing feed prices as required by the recent 
OPA regulation. 

The “blackboard” is 24 inches deep by 
37 inches wide, strikingly printed in black 
and yellow on extra heavy paper stock. 
The black surface readily “takes” chalk 
for marking in items and ceiling price. 
There are ruled spaces for 31 items as well 
as un-ruled space for listing other items. 

Dealers wishing this service item may 
obtain three blackboards for $1, by ad- 
dressing Simmonds & Simmonds, Inc., 201 
N. Wells street, Chicago, Ill. 


MINERAL 
FEEDS... 


Herman Nagel, originator of 
fast-growing “Formula B” 


WHY IT PAYS TO USE 
“FORMULA B" 


SAVES LABOR AND TIME! 
Ready to use. No weighing and 
measuring of individual items. Mini- 
mum handling and storage space re- 
quired. Simplifies inventory. 


SAVES MONEY! 
You save mineral feed prices and | 
freight rates on the Calcium Car- 
bonate and Salt taken from your 
own stock. 


the 


1-1-8 Way! 


Simply mix 100 Ibs. "Formula B" 
with 100 lbs. Salt and 800 lbs. 
Calcium Carbonate from your own 
stock to make !/2 ton complete 
mineral feed . . . right in your own 
mill, quickly, easily and at rock- 
bottom cost! Write today for full 
details on this modern method of 
mineral feed making. 


BUILD YOUR OWN HIGH QUALITY 
MINERAL FEEDS WITH 


HERMAN NAGEL'S 


MINERAL CONCENTRATE 


FOR POULTRY AND ALL LIVESTOCK 


The HERMAN NAGEL Ca. 
Chicago, Ill. 


53 West Jackson Blvd. 2 
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— investigators 


(Continued from Page Twenty-six) 


sibility toward food production make this 
one of their jobs to see that it is cleared 
and the fishing industry put back to work 
at the proper time. We understand that it 
is possible to increase it very much from 
the low point that it reached this last sea- 
son without interfering with what might be 
considered more vital functions of the 
nation. 


(12) The committee recommends that any 
action taken by government in meeting 
this emergency be taken only after care- 
ful consultation with a committee of the 
industry and such other factors as they 
may need to consult; also, that no action 
be taken which pulls the feeding commodi- 
ties out of the present well-established 
well-grooved channels. There may be in- 
stances where emergency action is requir- 
ed by government, but, in general, the 
emergency is just as acute in one com- 
munity as another, and there is no way 
that we know of to ration shortage and 
make it go around by disturbing the pres- 
ent channels of distribution. 


The committee feels so strongly concern- 
ing the importance of these recommenda- 
tions to our total food producing capacity, 
that we are taking the opportunity our- 
selves to present these recommendations 
to Secretary Wickard, the food administra- 
tor, in order that he may delegate respon- 
sibility as to their being studied, and, if 
possible, carried out. 


RECOMMENDATIONS TO THE 
INDUSTRY 


The committee makes the following rec- 
ommendations to the feed industry, includ- 
ing large and small manufacturers, retail 
merchante, jobbers, brokers, nutrition men, 
educational institutions, farmers, and all 
other factors concerned with the industry. 


(1) That the facts set forth in this report 
be given wide distribution to the end that 
the people engaged in the industry may 
understand what the country is up against 
in attempting to meet the feed demands. 

(2) A study of the report indicates that 
there is an acute shortage of high protein 
materials. With protein cheap, relative to 
carbohydrates, there is no incentive, ex- 
cept shortage, for any feeder to save pro- 
tein. The committee recommends that every 
mixer and handler in the industry study 
their own operation to the end that the 
protein level in the feeds they manufacture 
be reduced to the absolute minimum pos- 
sible. This has been started by many 
manufacturers but is not yet in effect to 
the extent that need be, simply because 
many manufacturers have not yet realized 
the long-term shortage implications. 

(3) Many manufacturers are now cutting 
out a great number of brands, thus reduc- 
ing the number of items that is necessary 
for the retailer to carry in stock in order to 
meet his customers’ demands. The commit- 
tee recommends that this practice be ex- 
tended generally throughout the industry 
because in this period of shortage the more 
uniform the feeding in any one community, 
the less inventory on hand it takes to meet 


the needs. It is vitally important, today, to 
have very rapid turnover in inventories at 
both wholesale and retail points. 

(4) The nutritional men of many of the 
manufacturers have already taken leader- 
ship in reducing the use of animal protein 
and critical materials to what appears now 
to be an irreducible minimum. The com- 
mittee recommends that all manufacturers, 
both large and small, wholesale and retail, 
generally extend this practice. To help the 
industry in this, a technical committee of 
five of the leading nutrition men in the 
industry has been set up under the tem- 
porary chairmanship of Frank Boling. This 
committee will meet immediately and work 
out recommendations for the industry 
which will be generally available to those 
who desire it. 

The committee recommends that this re- 
port be given general distribution through- 
out the industry. The various committee 
members pledge themselves to do every- 
thing in their power to get these facts to 
the industry in their particular section, 
both large and small wholesale and retail. 
We recommend that an industry meeting 
be held as quickly as possible to see what 
further steps the industry needs to take to 
meet this critical situation. 

—- 


@ FARMER'S PRODUCE CoO., Marion, IIl., 
was destroyed by fire recently. Damage 
was estimated at $7,500. 

@ HOYT-TOY FEED & SUPPLY CO., Glen 
Ellyn, Ill., has purchased the Callarman 
Coal & Feed Co. 


OAT FEED 


just what the 
ordered! 


Vv MALT SPROUTS 


Vv BARLEY NEEDLES 
BARLEY SCREENINGS 


ROLLED OATS 
FEEDING OATMEAL 


BOYS, KEEP YOUR INQUIRIES COMING 
WE CAN DO YOU SOME REAL GOOD 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


obligation. 


OLDS’ 


OLD GOLD 


SEEDS 


WISCONSIN CERTIFIED 


VICLAND 


Developed by plant breeders of the 
University of Wisconsin and the 
U. S. Dept. of Agriculture . . . and 
average 50% increase in yield. High 
resistance to rusts and smuts, early 
maturity, high weight per bushel. 
Write for dealer prices. 


Current Market Prices 


Write to be put on Olds’ mailing list — no 


L. L. OLDS Seed Co. 


Dept.5 


featuring 


Madison, Wis. 
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FEED STORE 


IN YOUR 


Sell Baby Chichs 


An Indiana feed dealer has been increasing his sales of baby 
chicks every year by enlisting the agricultural class at the local 
high school as salesmen and offering them a liberal commission. 
As most of them live in different parts of the dealer's territory 
he obtains a splendid representation. The boys have been doing 
an excellent job and while the dealer's margin of profit is quite 
small on the chicks, he says he more than makes up for this 
by the new feed customers he acquires from the sales made by 
his high school salesmen. 


Gree Comics 


An eastern dealer who knows the value of making friends at 
an early age has hit upon a novel idea that has not only made 
his store popular with children but has also boosted his feed 
sales. He made an arrangement with a magazine distributor to 
buy up back copies of popular comic magazines which he gave 
away to children visiting the mill. Soon he was flooded by so 
many requests that he had to adopt a new system. Now, with 
each bag of feed sold he gives a coupon which can be exchang- 
ed for a comic book. He has a big selection to choose from and 
as the children like to obtain as many different ones as possible 
the youngsters are his best supporters since they are constantly 
urging their parents to buy feed from this dealer so that they 
can get more comics. The magazines only cost a few cents a 
piece and much to his surprise the dealer has found that even 
many adults enjoy reading the books. 


Seruice News 

A Wisconsin dealer who has two sons in the armed forces 
recently posted pictures of the two boys on his bulletin board 
along with their addresses and a notice that they would like to 
receive letters from their friends. Soon some of his customers 
let him know that they would like to have pictures of their boys 
on the board also. After several of these requests he had a 
special board made for this purpose and invited anyone in the 
community to bring in pictures, addresses, news of promotions, 
and other items of interest about local persons in service. When 
the board was filled, it was placed in the window where it 
attracted a great deal of attention and the many passers-by 
who paused to check up on the whereabouts of their friends 
could scarcely fail to note other feed displays in the window. 
Meanwhile a second board has been posted inside the store for 
new additions and contributions. 


Geed Information 


A New York feed dealer has recently inaugurated a free feed 
information service for farmers in his community which is proving 
especially popular. The dealer advertises that he will provide 
authoritative answers to any question concerning feeds, feeding, 
sanitation, etc., without charge. The letters are referred to a 
council composed of three instructors from the state agricultural 
college and three prominent farmers. Names and addresses of 
inquirers are deleted from the questions in order to avoid em- 
barrassing situations. The answer is mailed to the farmer by the 
dealer along with a brief good will message and a plug for his 
brand of feeds. These questions and answers also provide the 
basis for a radio program which the feed store sponsors each 
week on a local radio station. The dealer claims this service has 
made him more new friends and customers than any other stunt 
he has ever tried. 
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There Is LONGER LIFE 
In BETTER BUILT BAGS 


Wreauan standards of quality 
are steadily winning more friends 
throughout the feed industry where 
all are engaged in a strenuous effort 
to supply the country with food 
producing rations with maximum 


efficiency. 


Werthan "Better Built Bags" are 
regularly found to give greater mile- 
age per ton of feed packaged and 
carried to déstination than many so 
called economy bags in which price 
rather than quality is the prime con- 
sideration. 


This is important to every user of 
bags who is sincerely trying to con- 
serve all of the nation's resources to 


hasten the end of the war. 


It will pay you to investigate the 
longer life of Werthan "Better Built 
Bags." Write today. 


WERTHAN BAG CORP. 


8th Ave. and Howard St. 


NASHVILLE e 


TENN. 


Ar : 


The Old Hay Mow 
Ain't What 
It Used to Be 


R OTH Roy Herrick and his son, Rob- 


The low quality hay on many 
farms places an additional bur- 
den on dairy and swine feeds. 
The poor haying weather last 
summer reduced the amount of 
carotene (vitamin A) as well as 
the vitamin D normally supplied 
by roughage. The present short- 
age of good alfalfa leaf meal 
has further reduced the amount 
of vitamin A in practically all 
rations. 


An easy way to get more vita- 
min A in dairy and swine feeds. 


Clo-Trate Vitamin A 
Feeding Oil 


Contains 9,000 U.S. P. units 
of vitamin A per gram or 
4,000,000 units per Ib. The 
use of | lb. per ton adds 2,000-A 
units per lb. of feed at less than 
3c per cwt. 


To supply vitamin D in dairy and 
swine feeds there is nothing as 
economical as 


Fleischmann's 
Irradiated Yeast 


Contains 9,000 U. S. P. units 
of vitamin D per gram. Costs 
only 26c per ton to fortify dairy 
feeds and 52c per ton of swine 
supplement. Note the large 
number of manufacturers using 
irradiated yeast in dairy and 
swine feeds and in calf meals. 
Start now and fortify your dairy 
and swine feeds with worth-while 
amounts of vitamin D. 


Stratton Grain Co. 


Milwaukee, Wisconsin 
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ert, celebrate their birthdays during 
the month of March. Roy, who is the 
founder of the Herrick Feed Co., Har- 
vard, Ill., came in with the lion on 
March 1 while Robert claims 
March 18 as his birthday. Both 
are active in this Illinois feed 
jobbing concern. The picture on 
the right shows father and son in 
a scene of congratulations which 
will occur twice in the Herrick 
household in March. Roy is at the 
left, Robert on the right. Robert 
not only assists his father, but is 
also the elected mayor of Har- 
vard. Robert has been a popular 
mayor in Harvard. He has given 
the town a business-like adminis- 
tration. This was possible be- 
cause he has always been a busi- 
ness man and not a politician. 
Other grain and feed men who 
celebrate birthdays in March are: 


March 1—E. C. CHRISTEL, Froedtert Grain & Malting Co., Minneapolis, Minn. 
ROY L. HERRICK, Herrick Feed Co., Harvard, Ill. 
CARL A. SANDELL, Sea Board Supply Co., Philadelphia, Pa. 
March 2—A. W. LOHRY, Kay-Dee Feed Co., Sioux City, Ia. 
J. J. WICKENS, Specialty Feed Products Co., Plymouth, Mich. 
March 3—CARL G. ORSINGER, Waterloo Mills Co., Waterloo, Ia. 
March 4—JOE SINAIKO, Iowa Milling Co., Cedar Rapids, Ia. 
March 5—CHARLES G. HOOKER, Victory Mills, St. Paul, Minn. 
March 7—H. E. BRADT, Sunset Feed & Grain Co., Buffalo, N. Y. 
S. E. GEASEY, Borden Co., Elgin, Ill. 
D. G. MILLER, Miller Chemical Co., Omaha, Nebr. 
March 9—L. M. BROWN, National Oil Products Co., Harrison, N. J. 
FRED H. CHASE, Oshkosh, Wis. (Strong-Scott Mfg. Co.) 
March 13—W. J. BORST, JR., Wm. Borst & Son, Brooklyn, Wis. 
WILLIAM T. CHAPMAN, Midland Hay & Feed Co., Minneapolis, Minn. 
W. G. HOTTENSEN, W. M. Bell Co., Milwaukee, Wis. 
LEO J. KNAPP, Calcium Carbonate Co., Chicago, Ill. 
E. H. SATHER, Doughboy Mills, Inc., New Richmond, Wis. 
C. L. STRUVEN, Atlantic Supply Co., Baltimore, Md. 
March 14—CLYDE H. HENDRIX, Pillsbury Feed Mills, Clinton, Ia. 
L. B. STUART, Purina Mills, St. Louis, Mo. 
March 15—JOHN HAERTEL, P. C. Kamm Co., Milwaukee, Wis. 
FLOYD M. WILSON, Denver Alfalfa Milling & Products Co., Lamar, Colo. 
March 17—CARL B. MELANDER, Pittsburgh Plate Glass Co., Milwaukee, Wis. 
March 18—GEORGE BARRETT, United Feed Products Co., Chicago, III. 
ROBERT HERRICK, Herrick Feed Co., Harvard, IIl. 
March 19—LOUIS Y. HORTON, Mallinckrodt Chemical Works, St. Louis, Mo. 
March 21—C. W. DEVERS, Union City, Ind. National Distillers Products Corp.) 
March 24—STANLEY L. DeSMIDT, Fond du Lac, Wis. Penick & Ford, Ltd.) 
C. W. SIEVERT, American Dry Milk Institute, Inc., Chicago, Ill. 
March 25—HARRY R. CALDWELL, Archer-Daniels-Midland Co., Minneapolis, Minn. 
JOHN R. STUART, Reliance Feed Co., Minneapolis, Minn. 
March 26—A. E. BUSH, Froedtert Grain & Malting Co., Milwaukee, Wis. 
HARRY FRANKE, Franke Grain Co., Milwaukee, Wis. 
March 27—CHARLES S. CLARK, Grain & Feed Journals, Chicago, III. 
JOE S. MORRIS, Hardeman-King Co., Amarillo, Texas 
March 28—WALTER HAERTEL, Walter Haertel Products Co., Minneapolis, Minn. 
DONALD G. PERKINS,’E. R. Squibb & Sons, New York, N. Y. 
March 29—J. M. KNUTSEN, Colby Pioneer Peat Co., Hanlontown, Ia. 
March 30—EUGENE G. BERRY, B. F. Gump Co., Chicago, IIl. 
JOHN H. GILLEN, Pittsburgh Plate Glass Co., Pittsburgh, Pa. 
CHARLES GORMAN, Milwaukee, Wis. 
March 31—HARRY HICKS, Stratton Grain Co., Milwaukee, Wis. 
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Ti strong demand for oilmeal which 
has been in evidence since last fall 
continues throughout the country, with feed 
mixers and livestock and poultry produc- 
ers taking all supplies of these feeds as 
rapidly as they become available the de- 
partment of agriculture reports. It is esti- 
mated that production of oilcake and meal 
from the four principal oilseeds—cotton- 
seed, linseed, soybeans, and peanuts — 
will be about 40 to 50 per cent larger in 
the current quarter than in the correspond- 
ing period of 1942. ‘ 

In April-June, production of these feeds 
may be nearly double that in the corres- 
ponding quarter last year. The quantity of 
these feeds fed to dairy cattle will be re- 
duced during the late spring and summer 
months as dairy cows are turned on pas- 
ture. This reduction will make more feed 
available for hogs and poultry and result 
in some loosening of the oilmeal supply 
situation in this period. 

Nevertheless, increases in prices of corn 
and other feeds since last fall have made 
prices of oilmeal cheaper than in the fall 
in relation to other feeds. Oilmeal also is 
cheap in relation to livestock products. 
These factors, together with limited sup- 
plies of animal-protein feeds, probably will 
result in very little seasonal decline in 
prices of these feeds this summer and in 
little accumulation of stocks this summer 
for carryover into the 1942-43 marketing 
season, the department said. 

The total supply of four principal oil- 
cakes and meals for 1942-43 is estimated to 
be 7,150,000 tons—51 per cent larger than 
the 1941-42 supply. After allowing for the 
change in inventory of cottonseed and pea- 
nut cake and meal, cottonseed cake and 
meal used for fertilizer, and soybean meal 
used for food, the quantity of these feeds 
available for livestock feeding is expected 
to total about 6,640,000 tons, about 47 per 
cent greater than in 1941-42. During 1943 
an increasing quantity of soybean cake 
and meal will be used for making soya 
flour and other food products, the depart- 
ment said. The quantity so used in 1942-43 
is expected to total about 200,000 tons. 

It is probable that some soybean meal 
will be held over into 1943-44 for feeding, 
so that the quantity available for livestock 
feed in 1942-43 may be about 300,000 tons 
less than production, or approximately 3,- 
500,000 tons. Production of peanut cake 
and meal has been small so far this sea- 
son. Growers have been slow in marketing 
peanuts for crushing, but heavy marketings 
are expected toward the close of the mar- 
keting season. 

The 1943 production of tankage and meat 
scraps at wholesale packing establishments 
is expected to be larger than that in 1942, 
since total livestock slaughter will be in- 
creased. Fish meal production, on the other 
hand, is expected to be much smaller, since 
operations of the fishing industry will be 
reduced, and a larger proportion of the 
catch will be used for food. The quantity 
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larger but demand 
exceeds supply 


of skim milk, both liquid and dried, avail- 
able for livestock feeding also will be re- 
duced in 1943. It is estimated that the sup- 
ply of these four animal-protein feeds 
available for livestock feed in 1943 will be 
equivalent to about 2,855,000 tons of oil- 


cake and meal. Three per cent less than 
the quantity fed in 1942. 

While the supply of oilcake and meal in 
1942-43 is expected to be nearly 50 per 
cent greater than in 1941-42, the increase 
in the supplies of all protein feeds will be 
much less than this and the increase rela- 
tive to livestock production will be very 
small. 


REPRESENT QUAKER OATS 
Vincent J. Hollander, former salesman 
for Standard Brands, Inc., and Chris Han- 
son, both of Des Moines, have been ap- 
pointed retail sales representatives in the 
central Iowa territory for the Quaker Oats 
Co., according to an announcement by J. 

E. Bennett of the Quaker Oats firm. 


This Means MORE Customers 


Than Ever Will Be Calling for ' 
HYGENO 


Antiseptically Treated Poultry Litter 


No Shortages 


demands. 


Highly Fire Resistant 


Helps 


Antiseptically Treated 


and mould development. 


Durable, 


Hygeno is produced by American farmers. 
No problem in supplying immediate or future 


Hygeno is specially treated to resist fire. 
Me avoid fire hazards during heating 


Being light and porus in texture, Hygeno is LABORATORIES 

very absorbent, dries quickly. 


Hygeno is specially treated to resist germ 


HYGENO 


OUSTLESS - SANITARY 
ABSORBENT 


POULTRY 


LITTER 


| 
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Economical 


With proper care, Hygeno re- 
mains light and fluffy for weeks. 


WE TELL ‘EM— 
YOU SELL ‘EM! 


WISCONSIN, 
AGRICULTURISE 
ong TARME R 


Get Set for a Big Season! 


MILLIONS of extra chicks are needed to 
fill 1943 meat and egg requirements. With 
farm flocks growing rapidly, more farmers 
than ever will be looking for the extra pro- 
tection found in quality litter such as 
Hygeno. Tell them it’s antiseptically treat- 
ed—sell them on its extreme fire resistance, 
absorbent quality, germ resistance, dura- 
bility! Don’t let shortages in other materials 
force customers back to cheap, makeshift 
substitutes. Get extra business with Hygeno! 


LAPP LABORATORIES, Inc. 


1234 Jackson Street, N.E. Minneapolis, Minn. 


Widely Advertised in 


Send for Sales 
PROPOSAL 
NATIONAL POULTRY PAPERS 
Plus STATE FARM PAPERS Seihias: 


Please send full information on Hygeno litter, 
including sample and dealer sales proposition. 
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most of the job in their spare time and 
with salvage lumber. 

Mr. Davis had always wanted to ke 
a feed dealer and that is the reason he 
sold his farm and bought the Rochester 
Mill when he heard it was for sale. He 
has no rail facilities in his town and must 
truck his feeds from Burlington. However, 
his low power cost offsets the higher truck- 
ing cost so he comes out about even on 
the deal, he says. 

When farmers heard that a former farm- 
er was operating the Rochester Mill and 
willing to help them with their feed and 
farm problems, they soon began to come 
to the mill to make a sample purchase and 
look things over. They were satisfied at 
what they saw and with the treatment 
they received. They have been coming 
back in larger numbers every month. 

Equipment at this feed mill includes a 
one-ton Banner mixer and a Kelly Duplex 
corn cracker. There is a big canopy over 
the front of the mill entrance which pro- 
vides shelter for exterior displays in case 
of inclement weather. 

On the slope at the south side of the 
mill Mr. Davis has three small buildings 
which he calls his “experimental labora- 
tories." He and his boys are always con- 
ducting feeding tests here on steers, calves, 
pigs, turkeys or chickens. He says this 
live display feature has proved a fine 
thing for his business. Most farmers who 
come to the mill to buy feeds or farm 


supplies, usually go to the feeding lot to 
check on the experiments. 

“Most of the farmers know what we are 
trying to do and watch the results care- 
fully,’ stated Mr. Davis. “Recently we fed 
two calves on calf meal and they got 
along just fine. They had no milk after 28 
days and farmers could hardly believe that 
the calves could do so well. Many of them 
started to buy calf meal after that experi- 
ment. No amount of talking on our part 
could have convinced so many to buy it 
if they hadn't witnessed the results them- 
selves.” 

Mr. Davis goes on to say that he is point- 
ing out to all farmers that with every bit 
of milk needed by the government it is 
vitally important to feed calves on meal 
or pellets, especially since they do as well 
or better on it, and at less cost. He be- 
lieves much can be done in this respect to 
keep too much milk from being diverted 
into calf feeding. 

In his office and small retail salesroom, 
Mr. Davis has recently added a supply of 
work gloves and farm tools because he 
has found that farmers want these items 
and do not wish to chase to the nearest 
town to get them. He also carries poultry 
feeding equipment as well as stock and 
poultry remedies. 

Mr. Davis is quite proud of the fact that 
his farmer customers take a great deal of 
feed literature with them from his mill. 
This is due largely to the fact that he men- 
tions this literature to every person who 
visits his office. Just as the visitor or cus- 
tomer gets ready to leave Mr. Davis sug- 
gests that he take some booklets along. 


FEED MIXERS 


The 


He even walks to the display rack in some 
instances, picks out a booklet and hands 
it to the farmer, saying, “Read this when 
you have time. It contains some valuable 
feeding facts.” 

If the visitor is especially interested in 
poultry or dairy cattle, or hogs, etc., Mr 
Davis tries to select feed literature apply- 
ing to those interests. In this way he knows 
that such folders will be read. He contends 
that it is the duty of every feed dealer to 
see that farmers take these fine feeding 
booklets home and read them. 

As far as advertising is concerned, Mr. 
Davis places seasonal ads in a Burlington 
newspaper which has good coverage in 
the Rochester area. He also sends out 
direct mail about four times a year to a 
mailing list of about 750 customers and 
prospects in this area. Because of gasoline 
rationing he is going to rely more and 
more on direct mail to reach customers. In 
these days there is not much time to can- 
vass the territory and he figures direct 
mail can do a god job in this respect for 
the duration. 

Mr. Davis operates mostly on a strictly 
cash policy and likes it very much. At the 
present time, with farm cash flowing quite 
freely, he finds credit extension can be 
held down to a minimum which is a good 
thing because it helps the farmer to pay 
as he goes and gives the dealer a quick 
turnover on his capital. 

= 


@ TED HARP, Sidney, Ind., has opened a 
feed store in the cement block building 
formerly occupied by the Sidney Hardware 
Co. 


Standard 


Comparison 


[= Here is a really complete line 
of mixers, built to mix feed 
faster and to take a minimum 
of floor space. Quiet and de- 
pendable in operation. More 
economical because Sidney 
Mixers take less time and 
power to do the work. They 
are equipped with silent 
gears that run in oil with the 
gear box oil-tight. Models to 
fit your needs in either motor 
driven, flat or V-belt types. 


For years Ibberson built Eleva- 
tors, Feed Mills and Coal Plants 
have been the accepted standard 
of comparison. 


Get the Facts 


Write us in full confidence for 


No obligation. 


Manufacturers of: 


Corn Crackers and Graders 
Grain and Seed Cleaners 
Electric Truck Hoists 

Ear Corn Crushers 

Corn Shellers 

Feed Mixers 

Elevators, etc. 


consultation. 
Learn how we can save you 
money on your building and 
lower your production costs. 


Ask for our book. 


Write today for catalog! 


a THE GRAIN MACHINERY CO 


“Manutacturers for over 75 years” @ SIDNEY, OHIO 


IBBERSON COMPANY, 


| Engineers and Contractors — Minneapolis, Minn 
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List Five War Tips 
For All Businesses 


Stressing particularly maintenance of 
equipment, the war production board has 
announced a five-point conservation pro- 
gram directed to all types of retail and 
wholesale businesses whose operations 
have been affected by a wartime restric- 
flons. 


The five specific suggestions are: 


Save Equipment 

Check operating equipment regularly. 
Repair parts can be procured for essential 
needs .. . Increase the work-load on pres- 
ent equipment if possible . . . Don’t try to 
replace equipment or to buy new equip- 
ment unless it is absolutely essential to 
the war program. 


Keep Your Building In Condition 

Institute an all-out conservation program 
... Take proper fire precautions, and in 
particular clean out any accumulations of 
waste or other fire hazards . . . Make small 
repairs before they become big ones... . 
Be sure your present facilities and operat- 
ing space are used with the maximum 
possible efficiency. Do not plan alterations 
or remodeling. 


Reduce Operations 

Curtail deliveries as far as possible. 
Eliminate unnecessary delivery schedules 
.. . Operate on a cash basis if possible to 
conserve office machinery and manpower 
... Wrap goods only when necessary. En- 
courage customers to carry their own pur- 
chases . .. Encourage the self-service idea. 
This is being increasingly successful as a 
solution to the manpower problem. 


Watch Your Stock 

Do not overbuy. There will be enough to 
go around if only immediate requirements 
are provided for ... By keeping inventor- 
ies at a minimum, you will effect conserva- 
tion of labor and space, orderly handling 
of goods, and minimum wear and tear on 
operating equipment . . . Be sure to ar- 
range stocks in an orderly fashion and try 
to promote sales of items which have been 
in inventory for a long period of time. 


Cooperate in the Salvage Campaign 

Start a salvage program in your store 
and be sure all waste materials are con- 
tributed to the local salvage committee. 
Frequently, there are sizeable stocks of 
salvage materials concealed in basements 
or storage areas. These, along with waste 
materials which result from normal day- 
to-day operations, should all be collected 
and disposed of. 

- 


LESS WINTER WHEAT 

Winter wheat and rye acreages planted 
in the fall of 1942 are smaller than a year 
ago in the United States, according to the 
crop reporting service of the department of 
agriculture. Estimates show that the acre- 
age of winter wheat planted has been re- 
duced by nearly 900,000 acres, and the 
plantings last fall were more than 10 mil- 
lion acres below average. Rye plantings 
for the nation are over a half-million acres 
below the large acreage of a year ago and 
168,000 acres below the 10-year average 
for the period 1929-38. 
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@ WALTER HOLLANDSWORTH, Wash- 
burn, Ill., has replaced Richard Starks as 
manager of the Grampp’s Feed store. 
—-—-- @—--— 
@ K. F. MUELLER, New Glarus, Wis., has 
resigned as manager of the New Glarus 
Feed & Fuel Co., a position he held for 
many years. He will devote his entire time 
to his hybrid corn business. 


@ ALLISON FEED MILLING CO., Chero- 
kee, Iowa, recently entertained livestock 
feeders at a dinner and educational meet- 
ing. Dr. E. E. Clore, Greenwood, Ind., was 
the principal speaker. He discussed live- 
stock management and diseases. Harry 
Linn, Iowa secretary of agriculture, and 
O. N. La Follette, state feed and seed in- 
spector, were guests. 


What We'd Like to Say and What 
We Can Say 


In giving you this further report on Buffalo Corn Gluten Feed 
and Diamond Corn Gluten Meal we would like to tell you that 
we have a good supply of both, waiting for you to take it off 


our hands. 


But in fairness we are forced to admit that the 


situation on these ingredient feeds is still extremely tight, 
despite the production of three plants working ‘round the 
clock. We are doing our best to supply our regular customers 
on an equitable basis. 


Corn Products Sales Company 
NEW YORK ¢ CHICAGO «KANSAS CITY 
BUFFALO CORN GLUTEN FEED 
DIAMOND CORN GLUTEN MEAL 


Buy 
War Bonds 


No-Milk Calf Since 1885 
NATIONAL FOOD CO. 


D. R. MIHILLS, Prop. 


FOND DU LAC WISCONSIN 
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A DIRECT mail campaign with weekly 
follow-ups is proving especially effec- 
tive in building up feed sales for the 
Squires Feed Co., Ocala, Fla. 

“Right now we are concentrating our 
efforts on the poultry feed business,” de- 
clared W. G. Squires, proprietor. “Fortu- 
nately we've had a lot of experience in 
this line. We operate a hatchery in connec- 
tion with our feed store and we also raise 
blooded hens. 

“Chickens need to eat all their lives but 
their requirements are quite different at 
different ages. Many people, especially 
back yard raisers, do not know this so we 
have found the most practical plan for 
holding and increasing our sales has been 
our weekly mailing list. 

“When a customer buys chicks or sup- 
plies we secure his name and address and 
make out a card on which appears the 
date and class of his purchase. Each week 
thereafter he receives a mimeographed 
card. Each message suggests some special 
feed, commencing with the starting food 
and ending with laying mash. We vary 
some of them by suggesting items such as 
drinking founts, feed troughs, brooders and 
other equipment. Later we mention leg 
bands decoy eggs, egg crates, caponizing 
sets, etc. 

At certain seasons when fowls are most 
apt to develop diseases we feature poultry 
remedies. Incidentally instead of buying 
the latter indiscriminately we suggest to 
the customer that he consult us regarding 
his ailing birds and we will recommend the 
remedy best adapted to that particular ail- 
ment and age of the fowl. Being bombard- 


Mail Campaign 


ed weekly with these cards there is scarce- 
ly a family who does not have several of 
them laying around all the time. They be- 
come so familiar with our name and the 
fact that we carry everything in the feed 
and poultry line that almost automatically 
they telephone or drop in to see us when 
in need of anything in this category,” ex- 
plained Mr. Squires. 

“All of our chicks are U. S. tested. This 
means that the flock from which the eggs 
are taken must pass inspection by a licens- 
ed poultry expert. The fowls must first pass 
the blood test, then any variation from the 
standard of the breed is noted and all such 
hens are culled from the flock. After the 
flock has been examined by the poultry 
expert it must pass federal inspection and 
frequently further culls are made. The re- 
sultant flock is of the highest quality and 
we are educating our trade to demand 
U. S. tested chicks at all times. 

“During the time the chickens are in our 
possession they are fed scientifically so 
they are always in the pink of condition. 
Most poultry raisers know that chicks con- 
sume the most food during the first two 
weeks of their existence so are perfectly 
willing to pay a little more for two-week 
than for one-day chicks. We very seldom 
have any chicks left over this length of 
time. However, last season, towards the 


Pershing Square Building 
NEW ROCHELLE, N. Y. 


IN CONSTANT 
DEMAND 


| 
PILOT 
OYSTER SHELL 


NLA 


FOR POULTRY 


Needed every day 
of the year. 


OYSTER SHELL PRODUCTS CORPORATION 


3615 Olive St. 
ST. LOUIS, MO. 


boosts feed sales 
for w. g. squires 


end of the season we found we had 400 on 
hand. We turned them into a small enclo- 
sure, fed them well and sold them as broil- 
ers, making a small profit on the entire lot. 

“I have found that frequent window dis- 
plays that tell an informative story are al- 
so exceedingly effective,” said Mr. Squires. 
“For example, when the baby chick sea- 
son started we arranged a window show- 
ing just how much starter food would be 
required to feed a chick for six weeks and 
the price of same. This ration, piled in a 
heap, with packets of feed in the back- 
ground told the raiser just how long a 
package would last and the daily cost for 
his batch of chicks. “Open sacks of feed 
are placed near the entrance of our store 
where people can get their hands on 
them,”’ added Mr. Squires. “Every line han- 
dled should be kept in plain sight for much 
buying is done on impluse and the man or 
woman who comes in to buy eggs or baby 
chicks is often reminded to buy feed when 
they see these open sacks with cards giv- 
ing the name and price.” 

One thing which Mr. Squires did not 
mention, but which undoubtedly increases 
his feminine trade at least, is the spotless 
condition in which the entire place is kept. 
He is assisted in the management by his 
wife, who not only acts as hostess to all 
visiting farmers’ wives and daughters, but 
is an experienced poultry woman and can 
give expert advice regarding any of the 
problems encountered in chicken raising. 
oo 
@ HONEGGER’S FEED CO., Forrest, IIl., 
has announced the opening of a new feed 
production plant at Fairbury, Ill. The firm 
will carry a complete line of poultry and 
livestock feeds and baby chicks from the 
Honegger hatcheries at Forrest. 

— 
@ SIMMS MILLING CO., Frankfort, Ind., 
owned by Leslie Connaroe and Max Sell- 
ars, has installed a hammer mill with 40 
h.p. motor. 


oo 
@ H. L. LINER, Brandon, Wis., was elected, 
president of the Farmers’ Elevator Co. at 
the annual meeting recently. Other officers 
are C. A. Gauger, vice president; J. W. 
Foster, treasurer, and E. F. Young, secretary. 
@ J. DOLLIVER KENT, Des Moines, Ia., 
foriserly chairman of the board of directors 
of the Western Mutual Fire Insurance Co., 
was elected president at the recent stock- 
holders meeting. He succeeds Chas. S. 
Vance. The remainder of the company’s 
officers were re-elected. They include J. M. 
Piper, vice president; G. S. Blount, secre- 
tary; J. F. Mueller, treasurer, and F. E. 
Yoast, assistant to the president. Re-c!ected 
to the board of directors were Messrs. 
Vance, Piper and Blount. 
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Seed Corn Situation 
Is Not Encouraging 


The seed corn situation will not be good 
in Wisconsin and other Midwestern states 
in 1943, but it need not be a serious handi- 
cap to the corn crop, says Norman Neal, of 
the agricultural department of the Univer- 
sity of Wisconsin. 

Production of top-quality seed corn was 
hindered last year by heavy spring rains 
which delayed planting, a cool growing 
season which delayed maturity, and an 
early killing frost on September 25. 

As a result, Mr. Neal estimates that 10 
per cent of the seed crop is unfit to plant 
and at least part of the remainder will not 
show the plump appearance and high 
germination which generally characterize 
Wisconsin seed. 

To help round out the short supply of 
1942 seed corn there is a fair amount of 
1941 seed, particularly of the smaller 
grades. It should be satisfactory to use 
this, for trials at the experiment station 
show seed corn held over for one year 
generally does not deteriorate to any great 
extent, Mr. Neal stated. 

“It is only realistic to recognize that al- 
though old seed of the small grades will 
grow under reasonably favorable condi- 
tions, it may not sprout with the vigor Wis- 
consin farmers have come to expect,” Mr. 
Neal said. “Because such seed is likely to 
fail if planted early in cold ground it will 
be wise to delay planting until germinat- 
ing conditions are better. The same precau- 


tions will be a wise one to follow with such 
1942 seed as may be of doubtful quality.” 

-oo----— 
@ PAUL PRATT, Bushnell, Ill., is now 
manager of the Bushnell Co-op. Elevator, 
succeeding Walter Jennings who recenily 
resigned. 

@ JAKE BRODERSON, Harlan, Iowa, own- 
er of the Broderson Feed & Implement Co., 
has formed a partnership with George 
Clausen, employed at the store for the past 
two years. 


@ LEWIS E. BELSHAW, formerly a sales- 
man for ihe Wisconsin Co-op. Farm Supply 
Co., is now employed in the Montgomery 
Ward farm supply department, Woodstock, 
Ill. 
@ A. L. NAZUM, Baxter, Iowa, owner of 
the Baxter Feed Mill, has purchased the 
Baxter Hatchery from H. C. Jarnagin, who 
has been appointed a state hatchery in- 
spector. 
@ HANSON FLOUR & FEED CO., Canby, 
Minn., has moved into new quarters. 
oo 
PURCHASE SOYBEAN PLANT 

Cargill, Inc., Minneapolis, Minn., has 
purchased the soybean processing plant of 
the Iowa Milling Co., at Cedar Rapids, 
Iowa. The plant has a capacity of 3,500 to 
4,000 bushels or approximately 100 tons of 
meal, daily. The new owners took poses- 
sion Jan. 23 and in addition to soybeans 
will operate a mixed feed plant. 


Hatchery Production 
Hits All-Time Peak 


Commercial hatchery production in De- 
cember reached an all-time high for the 
month according to a report of the depart- 
ment of agriculture. Production during 1942 
totaled 1,184,657,000 chicks exceeding the 
previous record set in 1941 by 13 per cent. 

Total output of chicks by commercial 
hatcheries in December is estimated at 
29,145,000 compared with 24,583,000 in De- 
cember 1941. Hatchings in December were 
primarily for commercial broiler produc- 
tion. Hatcheries reported that 91 per cent 
of their December output consisted of 
heavy breeds. 

Chicks booked by hatcheries on January 
1 were 47 per cent above January 1 a 
year ago which indicates a strong demand 
for chicks and earlier placement of orders 
by producers. An early start and fuller 
utilization of hatchery capacity by hatch- 
erymen is necessary if the 1943 production 
goals are to be accomplished, the depart- 
ment pointed out. The 25 per cent increase 
in chicks needed for 1943 will require that 
commercial hatcheries produce 200,000,000 
more chicks than in 1942. It appears that 
five eggs set per unit of capacity will be 
needed this year compared with 3.65 eggs 
set per unit in 1942 the department stated. 

@ RUSSELL-MILLER MILLING CO., Min- 
neapolis, Minn., has declared a quarterly 
dividend of $1 per share on its outstanding 
common stock. 


STONEMO Granite Grit. 


Money Maker? 


N ONE DOOR — OUT THE OTHER 
is a fact with feed dealers who sell 
There are truly 
NO STAGNANT STOCKS in his store for the 
National Advertising in Poultry and Farm 
Papers plus its highly satisfactory perform- 
ance on the foremost America’s Top Notch 
Poultrymen and Turkey Growers make it a 
preferred sales item in any feed store. 


DEALERS! STONEMO Granite Grit gives such 
® Profitable results that it is a REPEAT 
SELLER and will make your store headquarters for feeds 
and supplies. Why not arrange TODAY to stock this 


STONE MOUNTAIN GRIT CO. INC., Lithonia, Ga. 


WISCONSIN 


Chick Starter Mash 
Joins the VICTORY PARADE 


100 LBS. NET 


WHEN BACKED 


WISCONSIN 


STARTER MASH 


RIGO BUTTERMILK 


AND COD LIVER ore 
WAUSAU. 


NORTHERN MILLING CO. 
Us wis. 


Wisconsin Starter is the feed you need for 
this spring’s increased Victory quota. 


by 
1. Reducing chick 


losses 


2. Growing them 


faster, bigger and 
healthier 


WAUSAU 


NORTHERN MILLING CO. 


Since 1883 
WISCONSIN 
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@ MILTON WIDHOLM, Mackinaw, IIl., has 
purchased Fred Stout's interest in the Ford- 
Stout Grain Co., at Ashkum. The firm will 
now be known as the Ford-Widholm Grain 


Co. Mr. Stout will continue to retain his 
interests in elevators at Clifton and 
Herscher. 


OTA SS 1 U a 
a 
POTASSIUM 


90% 


Est. 


@ An intimately blended and milled combination of 
Potassium Iodide U.S. P. with Calcium Car- 
bonate and Calcium Oxide. Protected by U.S. Patent. 


A stable, very finely divided Powder, bulky and free 
running, thus assuring uniform distribution and a 
uniform ration of Iodine in your feeds. 


Write for Sample and Circular 


@ NORTHERN SUPPLY CO. feed plant at 
Amery, Wis., was completely destroyed by 
fire on January 23. The blaze started in the 
basement of the three-story building and 
swept through the plant. Sam M. Lien, 
mazager, estimated the damage at $150,- 
0C0, all covered by insurance. 


IODIDE MIX 
IODIDE MI 
IODIDE MIX 


1849 


Manufacturing Chemists 


CHAS. PFIZER & CO., INC. 


81 MAIDEN LANE, NEW YORK, N. Y. 


444 W. GRAND AVE., CHICAGO, ILL. 


centid 


Costs less than milk and oil . . 
your feeds. 


ered “16 Cylinder” feeds. 


Send full information about “100% FORTIFICATION” 
(CLIP AND PASTE TO of our feeds and sample advertising materials. 


YOUR LETTERHEAD) 


R 


IONE, 


BOR 
FREWS 


Make sure every bag of your feeds is 100% FOR- ee 
TIFIED (see panel). Fortify with VITAMELK. 
. gives a truly 
scientific LABORATORY BACKGROUND to 
Sold to only one firm in each area. 
Plenty of advertising helps on your higher-pow- 
Easy to use. 
coupon now — get PROOF that Vitamelk-affiliated 
feed manufacturers are doubling and tripling their — 
business with 100% FORTIFIED FEEDS. 


WHAT IS "100% 
FORTIFICATION"? 


= Leading nutritionists tell us 
ih poultry and livestock require 
11 vitamins, namely: A, D, 


\B:, B2(G), Bo, E, 
Niacin*, Anti-Gizzard- Ero- 
CH 60; sion Factor**, Pantothenic 


Acid, Choline. 

Tests on alfalfa meals, corn, 
wheat, milk products, meat- 
scrap, fish meal, etc., show 
that vitamin content of these 
“natural” feed is 
oo variable. 

LK supplies, all in 
one bag, laboratory propor- 
tioned amounts of all these 
11 vitamins. That’s ‘100% 
FORTIFICATION”! 

odine, Manganese, ron, 
Copper, Sulfur.) 


* Not needed by poultry. 
** Not needed by animals. 


Send 


for vitamin 
determination and control, in 
use at Vitamelk Laboratories. 


FB13 


CO. 4800 S. RICHMOND 
CHICAGO 


SCIENTIFIC FORTIFYING 
SERVICE SINCE 1926 


This imposing edifice with its stately col- 
umns at Grain Valley, Mo., once occupied 
by a bank, is now the home of the Peal 
feed store. When the financial institution 
closed its doors the building was purchas- 
ed by T. D. Peal as a location for his retail 
feed store. A sign advertising hybrid seed 
corn has replaced the polished brass 
nameplate and no doubt the bank vaults 
are now used to store precious stocks of 
oil meal and other scarce high protein 
feeds. 

@ ADOLPHUS G. HUBBELL, for 20 years 
sales representative of the Chase Bag Co., 
Buffalo, N. Y., died recently at his home in 
Eggertsville. 

--- 
@ FRANK D. BYERS, Sergeant Bluff, Iowa, 
has resigned as manager of the Farmers 
Elevator Co., to accept a position with a 
Quincy, IIL, firm. 

—--- 
@ FARMERS ELEVATOR CO., Jamaica, IIl., 
has installed a new feed mixer and erected 
a new mill building. 

--——_ 
@ L. T. ROBINSON FEED STORE, Hancock, 
N. Y., was recently destroyed by fire. Loss 
included 250 tons of cattle and poultry 
feeds, machinery, and a $3,000 molasses 
blending machine. Mr. Robinson has rented 
the former J. E. Cassidy feed store and 
will resume operations as soon as his new 
stock of feed arrives. 


NEW NOPCO BOOKLET 

An interesting booklet entitled ‘“Poultry- 
man’s Guide” is being distributed to the 
poultry and feed industry by the National 
Oil Products Co., Harrison, N. J. Compiled 
from data supplied by Ray Ewing, well 
known poultry nutritionist, the guide is 
designed to provide a service to Nopco 
customers by educating poultrymen to the 
need and value of top-quality commercial 
mixed feeds balanced in all essential nu- 
trients. According to Edwin Funk, manager 
of the advertising and sales promotion de- 
partment, many of the firm’s customers are 
planning to use the booklet as a sales tool 
for promotion of their own specific brand 
of feeds. 
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Feeding Colues 


Gj ssuens worrying about whether they 

G)*% afford to feed cattle under present 
conditions are assured by Harry G. Russell, 
of the department of animal husbandry, 
University of Illinois college of agriculture, 
that they ought to make money, while at 
the same time adding to the nation’s war- 
time meat supplies, if they feed calves. 

For proof he cites the results of 12 years 
of experimental feeding on the college 
farm. 

When all the returns were credited to 
corn, there was a profit of 41 cents a ,bu- 
shel on corn over elevator prices, as the 
long-time average for calves fed experi- 
mentally in drylot at the college, he re- 
ported. 

A standard ration of shelled corn, soy- 
bean meal, corn silage and legume hay 
was fed to 12 lots of cattle representing 
172 head. Corn and supplement were in 
proportions of seven to one, while eight 
pounds of silage and two pounds of leg- 
ume hay were given daily to each steer. 

Calves weighing 440 pounds at the start 
were fed to a final home weight of 929 
pounds, a total gain of 489 pounds, or 2.1 
pounds a day for 233 days. For each hun- 
dredweight gain, feed consisted of 472 
pounds of corn, 69 pounds of soybean meal, 
355 pounds of corn silage and 95 pounds 
of legume hay, usually good alfalfa. 

On that basis, the average feed consum- 
ed by each steer was 41% bushels of 
shelled corn, 337 pounds of soybean meal, 
1,736 pounds of silage and 464 pounds of 
hay. Assuming prices of 80 cents for shell- 
ed corn, $45 for soybean meal, $6 for silage 
and $15 for hay, the value of each feed for 
a steer was corn, $33; soybean meal, $7.58; 
silage, $5.21, and hay, $3.48. The total cost 
was $49.27. 

If this calf cost $15 a hundred laid down 
at the farm, his cost (440 pounds) was $66 
plus feed of $49.27, or a total of $115.27 in- 
vested. Value of the pork made by hogs 
following the cattle plus the manure pro- 


@ O. A. NYGAARD, Rochester, Minn., has 
purchased the Anderson Feed Store, Col- 
lumbia Heights, Minn., which will be oper- 
ated as Columbia Heights Feed Co. 
@ PAUL E. BLODGET, for more than 20 
years manager of the Arcady Farms Mill- 
ing Co. feed plant at Kansas City, Mo., 
has joined Wiedlocher & Sons, Springfield, 
Ill., as plant superintendent. 


@ LESTER NICKOLAUS, Olds, Iowa, will 
succeed Grover DeYarman as manager of 
the Farmers Elevator. 
TO BUILD SOYBEAN PLANT 

Adel Clay Products Co., Adei, Iowa, has 
received approval from the WPB for con- 
struction of a soybean processing unit to 
be erected at the company’s plant east of 
Redfield, according to an announcement 
by H. R. Straight, manager. The plant, as 
designed, will process 50 tons of soybean 
meal and 20 tons of oil per day. 
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yields good profit 
authority claims 


duced were assumed to cover interest on 
investment. 

“Now sell this 929-pound steer with a 
40-pound shrink and allow $4 a head to 
cover other marketing costs. Just as a mat- 
ter of interest use the $15 figure as a mar- 


well balanced content of growth 
promoting vitamins of the B group, 
especially Vitamin Be. 
liberal amounts are the essential 
minerals including iron, calcium, phos- 
phorus, magnesium, potassium, sulphur, 
manganese, copper and aluminum. 


SUPPLY AVAILABLE for SHIPMENT 
In accordance with Molasses Order M-54 


United States Sugar Corporation 


ket price. This shows an 889-pound steer 
on the market at $15, or $133.35 less $4 
marketing costs, leaving $129.35. Subtract- 
ing the cost of steer and feed, $115.27, 
leaves a net of $14.08 a steer. 

“Taking net receipts from the steer at 
market, $129.35, and subtracting the origi- 
nal cost of the steer plus all feed except 
corn leaves $47.08 to cover the cost of 
corn if all profits are credited to it. Divid- 
ing by 41% bushels of corn gives a return 
of $1.14 a bushel, or a 34-cent margin. 

“A price for the steer of $16 at Chicago 
would allow a net to corn of $55.97, or 
$1.35 a bushel. A price of $17, or a $2 
spread over cost, would allow a net to 


corn of $64.86 or $1.57 a bushel.” 


Exceptionally rich and 


Also present in 


Clewiston, Florida 


attention. 


GRAIN & STOCK EXCHANGE 


BARLEY FOR FEED MANUFACTURERS 


Any quality from heavy, two-row barley to light weight 
barley screenings or barley chaff. Also all other grains. 
Practically all our shipments are loaded at our own Mil- 
waukee elevator, assuring prompt service and satisfac- 
tory quality. Your inquiries will receive our immediate 


.C.KAMM Co. 


MILWAUKEE, WIS. 
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Regional Shi 


7 | ARM production in 1943 will be marked 
by important regional shifts in produc- 
tion, the United States department of agri- 
culture has pointed out in a summary of 
the agricultural situation. 

The greatest increases in production of 
corn and hogs are expected to occur in the 
western part of the corn belt as it makes 
further recovery from effects of the drought 
years. Substantial increases also are 
sought in the Mountain and Pacific states. 

Increased production of poultry and eggs 
is sought in all states, and particularly in 
the Great Plains. States bordering the low- 
er part of the Mississippi river are expect- 
ed to register the greatest increases in milk 
as the dairy states of the North and North- 
east already are near capacity production. 

An expanded acreage of grain sorghums 
in the Southern Great Plains is expected 
to supplement corn production to provide 
feed for increased numbers of livestock. 
Decreased acreage of wheat and oats in 
the Corn Belt and eastern part of the Great 
Plains and of rye in the Northern Great 
Plains are suggested to make room for an 
expanded acreage of corn. An increased 
acreage of barley in the East Central 
states is expected to supplement feed sup- 
plies in that area. 

States from Oklahoma and Texas east to 
the Atlantic coast will produce nearly all 


By F. B. Morrison 


* 


can use almost every day. 


FEEDS FEEDING 


Here is a book which is a definite asset for any 
person producing or handling feeds. This 20th 
edition of FEEDS AND FEEDINGS, written by 
Prof. F. B. Morrison of Cornell university, contains 
more than one thousand pages. It is the most 
practical compilation of information on livestock 
feeding and nutrition ever printed — a book you 


Order This 20th Edition Today 


Get your copy of FEEDS AND FEEDING direct 
from The Feed Bag by mailing your check for 


in farm production 
forecast for 1943 


the increase in peanuts, which will make 
up most of the expansion in acreage of oil 
crops. Much of the new peanut acreage is 
expected to come out of cotton. The deci- 
sion to request most of the increase in 
vegetable oil acreage in the South is close- 
ly linked with the distribution of processing 
and storage facilities. 

This year, crushing capacity for oil seeds 
surpasses the quantity of materials to be 
crushed for the country as a whole. How- 
ever, capacity in the middle west is not 
adequate for the volume of crops produced 
there, and there is idle crushing capacity 
on both coasts and in the South. The situ- 
ation is much the same with respect to 
storage capacity for edible oils. It has been 
estimated that the peak movement of vege- 
table oils will require all available tank 
cars. 

Other regional changes in agricultural 
production anticipated for 1943 are: in- 
creased slaughter of cattle and calves, 
especially in the southern states, along the 
Atlantic seaboard, and in the Northwest; 
increased production of Irish potatoes in 
the Northeast, North Central and Western 


areas; more dry beans in the Northeast 
and the West; more dry peas in the West; 
and shifts from vegetable crops of low nu- 
tritive value to crops of high nutritive val- 
ue in all commercial vegetable areas. Pro- 
duction of 300,000 acres of hemp in the 
Corn Belt is sought for 1943. 

@ ALBERT SLEDKE, operator of the Falls 
Roller Mill, Sheboygan, Wis., has installed 
a new feed grinder. 


@ CHARLES RUOFF, Sioux City, Iowa, 
formerly office manager of the Internation- 
al Milling Co. here, has succeeded Thos. 
J. Kelly as manager of the company’s local 
plant. 

@ EDWARD M. NELSON, 19, Chicago, Ill., 
son of J. E. Nelson, manager of the feed 
department for Armour & Co., Chicago, is 
now an air cadet in the army air corps at 
Miami, Fla. 

—--— @— 
@ CLIFFORD STILLINGER, assistant in the 
office of the Western Grain & Feed asso- 
ciation, Des Moines, Iowa, has joined the 
army air corps. 

PEORIA BOARD OF TRADE ELECTS 
At a recent meeting of the Peoria Board 

of Trade, H. M. Barlow was elected presi- 
dent; H. H. Dewey and Jacob Younge, vice 
presidents; J. L. White, secretary; and F. 
M. Blossom, treasurer. Named as directors 
were: F. L. Barlow, C. P. Cummings, Guy 
F. Luke, H. A. Mulholland, R. F. Mueller, 
J. F. Sheridan, W. F. Stoltzman, W. E. 
Sands, B. E. Wrigley, and H. J. Zastrow. 


Mid-West Rock Products 
Corporation 


“High Calcium Limestone Dust" 
Made from Selected Indiana Limestone 
High Calcium — Low Magnesium — 
No Fluorine Content 


Used by the Leading Companies in the 
Middle West for the Production of 
Quality Feeds and Mineral Supplements 


LOW COST — HIGH QUALITY 


Any Fineness to Fit Your Needs : 
New Paper Bags — Your Bags — Or in Bulk 


We also bag No. 30 Dolomite — Excellent for Drill 


and Barn Liming 


$5.00. For $6.00 we will include a year’s sub- 
scription to The Feed Bag plus The Feed Bag 
Red Book. You save a dollar. Order today. 


Che feed Bag 
Milwaukee, Wisconsin 


e78e 


Let us quote your year's requirements 


"Calcium" Produced at Greencastle, Indiana 
“Dolomite” Produced at Ridgeville, Indiana 


All products tested currently in 
our France Stone Co. Laboratories 


District Sales Office — 
532 Illinois Bldg., Indianapolis, Ind. 
Home Office — The France Stone Co., Toledo, Ohio 
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Pictured above is the new soybean and mixed feed plant at 1160 W. 18th street, 
Indianapolis, Ind., recently acquired by the Glidden Co., Cleveland, Ohio Formerly 
operated by the American Hominy Mills, the plant has a normal daily capacity of 
20 cars of soybean meal and 30 to 40 cars of feed. Soybean storage capacity totals 
300,000 bushels. Pete Turner, veteran feed and soybean executive, has been named 
manager of the Glidden Feed Mills. Mr. Turner formerly headed Old Fort Mills, Inc., 
Marion, Ohio, which was recently sold to D. W. McMillen, Fort Wayne, Ind. The 
Glidden Co. will also operate a pilot plant for experimental purposes at Indianapolis 


in connection with a chemical laboratory. 


@ CHARLES A. BROWN, Mill Grove, Ind., 
has sold the Brown Bros. grain and feed 
business to the Blackford County Farm Bu- 
reau Cooperative association. 

@ H. W. HEM, formerly with the Toledo 
Scale Co., Toledo, Ohio, has joined the 
Howe Scale Co., Rutland, Vt. 


@ WILLARD C. LIGHTER, Minneapolis, 
formerly head of the commercial feed de- 
partment for Cargill, Inc., has been pro- 
moted to a captain in the coast artillery 
corps. 

@ WELBORN & HOLLAND elevator, Frank- 
ton, Ind., was recently destroyed by fire. 


Coast to Coast 
Grain Service 


All Principal 
Terminal Markets 


FEED GRAINS 
16% DAIRY FEED 
CALF MEAL 


CARGILL 


INCORPORATED 


Headquarters: Minneapolis, Minnesota 


MISS LIBERTY 


must feed the 
world 


Every day sees Amer- 
ica’s obligation to care 
for the world, becoming 
more and more appar- 
ent. Doughboy Mills is 
proud of its assign- 
ments in this great hu- 
manitarian effort ... its 
products are circling 
the world. 


Write us for 
quotations in 
these oat products 


GROUND OATS 
STEEL CUT OATS 
GROUND OAT MEAL 
FEEDING ROLLED OATS 
WHOLE OAT GROATS 
PULVERIZED OATS 
GROUND BARLEY 


DOUGHBOY 
MILLS, Inc. 


NEW RICHMOND, WIS. 
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MERICAN agriculture has been asked 

to produce an additional million and 
one-half acres of soybeans over the origi- 
nal 1943 production goals, under an exten- 
sive war production program of incentive 
payments announced by Secretary of Agri- 
culture Claude R. Wickard. 

Designed to obtain greater production of 
food and oil crops vital to the war effort, 
the new program calls for incentive pay- 
ments totalling approximately $100,000,000 
for increased quotas of soybeans, peanuts, 
flax, grain sorghums, sweet potatoes, and 
dried peas. These payments will be in 
addition to any price supports now in 
effect. 

Under the new plan, which increases the 
soybean goal from 1012 million to 12 mil- 
lion acres, payment of $15 per acre will be 


| STEEL! 


stock NOW, but... 


ufacture for elevators. 


Priorities are in such a state of uncer- 
tainty that no one may predict whether 
fabricators will be supplied with the 
proper grade and quantity of steel. We have a 


is the time to order that spouting 
and other equipment which we man- 


3. J. GERBER SHEET METAL WORK 


Manufacturers of GRAIN ELEVATOR SUPPLIES 


Jucentiue 


made to farmers on each acre over 90 per 
cent of the farm goal to 110 per cent of the 
goal. The same rates will apply on dried 
peas. 

In order to help farmers to increase their 
peanut acreage from the 3,690,000 harvest- 
ed last year to this year’s goal of 5,500,000 
acres, a payment of $30 for each acre over 
90 per cent of the farm goal up to 110 per 
cent of the goal will be made. 

The goal for flax is increased from 5,000,- 
000 to 5,500,000 acres with payment being 
$10 for each acre over 90 per cent of the 


The 

No.2 Distributor 

Spout 

Write Today 
for a 

\ free catalog 

H 1-194] 


519 S. 3rd St. 
Minneapolis 


from us. 


ry Our Specialized Service 
for Feed Manufacturers 


As millers of grain specialities for feed manu- 
facturers we offer you individual, personal- 
ized service which guarantees satisfaction. 
Next time you are in the market for any of Table Rolled Oats 

the products listed here let us furnish your Feeding Rolled Oats 
requirements. Our fast service and quality 
products make it worth your while to buy 


FAST SERVICE 


FRUEN MILLING CO, 


MINNEAPOLIS, MINN. 


Steel Cut Oat Groats 

Feeding Oat Meal 

Pulverized and Bolted 
Oats 

Whole Oat Groats 

Steel Cut Wheat 

Ground Oat Groats 

Oat Mill Feed 

Oat Mill Feed with 
Molasses 


Steam Crimped Oats 
Steam Rolled Barley 


offered farmers to 
boost vital crops 


farm goal, up to 110 per cent of the goal. 

To further increase the supply of feed for 
the nation’s expanding livestock program, 
an increase is also sought in the goal for 
grain sorghums. The new goal has been 
seet at 12,000,000 acres compared to the 
10,000,000 acre goal originally announced. 
Under the incentive payment program, 
farmers will receive a payment of $8 an 
acre for each acre over 90 per cent of the 
farm goal up to 110 per cent of the goal. 

Commenting on the incentive payments, 
Secretary Wickard said: 

“The increases asked under this new pro- 
gram are above the high levels previously 
requested. To get this additional produc- 
tion will mean that farmers will need more 
labor and materials — which naturally 
means that their production costs will go 
up. This additional assistance will be 
necessary, also, for farmers who have not 
had experience in growing some of these 
crops. The program for incentive payments 
is being offered to compensate farmers for 
added costs in achieving the increased 
goals.” 

@ MISS ELEANOR FLEMING, Shullsburg, 
Wis., is operating her late father’s feed, 
seed and fuel business as the John Flem- 
ing warehouse. 

@ PAUL H. GUST, Henning, Minn., is plan- 
ning to rebuild his elevator which was re- 
cently destroyed by fire. Damage was ¢ss- 
tiniated at $50,000. 

@ FRANK J. ALLEN, Winona, Minn., has 
been named president of the Bay State 
Milling Co., succeeding the late H. C. Gar- 
vin. Mr. Allen is manager of the firm and 
formerly held the position of secretary. 
M. A. La Beree, assistant treasurer, has 


been elected secretary and a director. 
oo 


@ J. E. KONGABLE, Winfield, Iowa, was 
elected president of the Farmers Elevator 
Co., at the annual meeting. Other officers 
elected include Bert Meeker, vice president, 


and Earl Canby, secretary-treasurer. 
@ ERWIN PROKSCH, La Crosse, Wis., is 
the new manager of the Farm Service Co. 
He succeeds Ken Carroll who recently 
joined the navy. 
— 
FOLSOM HEADS SEED GROUP 
Stanley Folsom, Twin City Seed Co., 
Minneapolis, Minn., was re-elected chair- 
men of the farm seed division of the Amer- 
ican Seed Trade association at the annual 
mid-winter meeting held last month at the 
Palmer House in Chicago. Carl F. Barnam, 
Eastern States Milling Corp., Buffalo, N. Y., 
was elected first vice chairman; and 
Charles Scott, New Albany, Ind., second 
vice chairman. 
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More Cattle On Feed 
In Corn Belt States 


Reports published by various agencies 
predicting that cattle feeding would fall 
far below average during 1943 in the corn 
belt states are shown to be erroneous by 
the January 1 survey made by the United 
States department of agriculture. 

The number on feed for market in the 11 
corn belt states on the first of this year 
was eight per cent larger than a year ago 
and the largest number ever on feed in 
these states at that date. Shipments of 
feeder cattle into these states from July 
through December were materially larger 
in 1942 than in 1941. 


The survey also shows that the number 
now on feed is larger than a year ago in 
all corn belt states except Minnesota, with 
the largest percentage increases in South 
Dakota, Nebraska and Kansas. In those 
states the 1942 corn crop was much better 
than for several years. 


Increases in cattle feeding this year are 
a result of a marked increase in the num- 
ber of farmers feeding cattle, rather than 
from increased feeding by regular cattle 
feeders, the department pointed out. This 
accounts for the fact that many early pre- 
dictions were erroneous, as they were 
drawn from interviews with only old-time 
feeders who were disturbed last fall by 
price ceilings. 

-@ --- 
@ EAGLE ROLLER MILL, Fairfax, Minn., is 
planning to open a new feed mill in its 
local elevator. 


@ ODENWELLER MILLING CO., Middle 
Point, Ohio, has completed its modern feed 
milling plant. The firm plans to build an 
elevator as soon as possible to replace the 
one destroyed by fire. 
-@ @—- 

@ ORVILLE THODE, Dorchester, IIl., has 
succeeded William Rust as manager of the 
Farmers Elevator. 


@ MIDDLEBROOK BROS., Corydon, Iowa, 
have bought Fred G. Cook's feed and ice 
business. 


Calendar 


of coming events 


Minnesota Farmers Elevator Asso- 
ciation, Hotel Radisson, Minnea- 
polis; Minn: Feb. 16-18 


Pennsylvania Millers & Feed Deal- 
ers Association, Penn-Harris Ho- 
tel, Harrisburg, Pa...... Feb. 19 


Central Retail Feed Association, 
Hotel Schroeder, Milwaukee, 


American Seed Trade Association, 
Palmer House, Chicago, IIl. 


47% of Soybean Crop 
Still Held on Farms 


Some 99 million bushels or about 47 per 
cent of the 1942 crop of soybeans was still 
held on farms as of Jan. 1, 1943 according 
to a report from the United States depart- 
ment of agriculture. About 60 million bu- 
shels had reached processors on that date 
with about 56 million bushels in transit. 

A recent survey shows that meal is mov- 
ing from crushers as fast as it becomes 
available and that there does not appear 
to be any sizeable quantities of meal in 
the hands of feed mixers or dealers, the 
department said. This is true despite the 
fact that oilseed crushing is now running 
at a rate of one third higher than last year. 

Feeders are taking meal as fast as it 
can be produced but the supply to date 
has been insufficient to meet all require- 
ments. Recent programs facilitating pro- 
duction of grain alcohol are expected to 
make large quantities of millfeeds avail- 
able in 1943, the department reported. 
These are not so high in protein as vege- 
table oil meals but bran can be used in 
feeding of dairy herds, and shorts and 
middlings in hog and poultry mixes. 

@ ATHERTON GRAIN CO., Walnut, IIL, 
has built a 3,000 bushel addition at the 
rear of its elevator. 

@ —--- 

@ ED AMBERG, Hanlontown, Iowa, is the 
new manager of the Farmers Elevator, suc- 
ceeding Reuben Rolands, who has enlisted 
in the navy. 


many things... 


hens need FREE ACCESS to it. 


1. Hen 
2. Small hen 


3. Pullet 
4. Chick 


Don’t run out of Shellbuilder. 
Order enough. early enough. 


Shellbuilder Co. 


HOUSTON, TEXAS 


We poor humans are rationed, or will be soon, on 
But the wise poultryman never 
rations Shellbuilder to his hens. For he knows Shell- 
builder is pure, crushed oyster shell, clean and odor- 
less, and that for best results, for more production. 


Shellbuilder Comes In 4 Practical Sizes: 
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Scientifically Formulated 
Uniformly Milled 
Biologically Tested and Proved! 


Green Top Mineralized Tankage 
Hi-Lite 40% Hog Supplement 
Green Top Poultry Concentrate 


HI-LITE Complete Feeds and 
NO-MILK CALF MEAL 


Quick and reliable service from our conveniently 
located warehouses in lowa and Nebraska 


National Feed and Supply 


(Division of National By-Products, Inc.) 


— plus — 


AND PELLETS 


Company 


DES MOINES, IOWA 


SHclibuilder 
Shettbuitéer Co. 
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of Agriculture Claude R. 
Wickard has announced a program of 
special aid to farmers to encourage addi- 
tional production of specified war crops 
and to insure producers against loss in the 
case of high risk crops or crops which they 
would not otherwise undertake to grow. 

The aid will be in the form of “special 
war crop advances,” to be extended 
through the United States department of 
agriculture county war boards and the 
regional agricultural credit corporation of 
the farm credit administration. 

Farmers making efforts to grow the vital 
war crops and assuming the added risks 
of production in cases of crops which they 
ordinarily would not grow, will sign a 
special form of note limiting the obligation 
to repay to the value of the crops produc- 
ed, provided certain requirements are met. 
These include a finding by the county war 
board that the farmer has used the money 
in the production of crops for which it was 
advanced; that he dilligently applied the 
principles of good farming to the produc- 
tion of the crops; that he has harvested 
the crops to the extent of his ability, and 
that he has applied the full proceeds of 
such crops to the repayment of the 
advance. 

The following crops were specified for 
the special advances: soybeans for beans, 


necial Loans 


flax for seed or fiber, peanuts to be har- 
vested and picked, potatoes where the 
farm goal is 3 acres or more, sweet pota- 
toes on farms with goals determined, Amer- 
ican-Egyptian cotton, hemp for seed or 
fiber, dry beans, dry peas, excluding 
wrinkled varieties, castor beans, tomatoes, 
snap beans, lima beans, peas, carrots for 
processing or sale fresh; and cabbage, 
sweet corn, and table beets, for processing 
only. 

In making loans to help farmers finance 
other production activities than the special 
war crop advances, the USDA county war 
boards and the regional agricultural credit 
corporation will require full personal lia- 
bility and a first lien on the crops, live- 
stock, or equipment financed, and farmers 
will be responsible for the full amount of 
the loans, in any event. 

Loans will be repaid when crops or live- 
stock financed are sold, and such loans 
ordinarily will not exceed one year. Un- 
paid balances of loans for livestock, ma- 
chinery, etc., may be renewed or extended 
but at least one third of the amount ad- 


the 


Dealers in all parts of the country are 
making a profit selling this well- 
known product to dairy farmers and 
poultry raisers. If you are not familiar 
with HTH-15, it will pay you to 
investigate. 

For Dairymen—In the dairy, HTH-15 
is used to treat utensils and contain- 
ers to keep bacteria counts down 
and to avoid rejects. It is a 
free-flowing powder that 
will not freeze or 
get lumpy. 


HTH-15 i; 
Widely Advertised 
in Farm, Dairy and 
Poultry Papers 


MINNEAPOLIS, 


To Kill Germs, Use 


15 


A CHLORINE BACTERICIDE AND DISINFECTANT 


IN JERSEE BALANCER 


Vitamins— Minerals— Milk. That’s what you 

get in JERSEE. Costs only 20 to 30ca bag to 
Jersee-ize your feeds. The Jersee Plan opens new avenues 
for Extra Profits and greater feeding efficiency. Write today. 


The JERSEE Company 


the 


POULTR 
RY 


For Poultrymen—HTH-15 is used as 
a spray or rinse to help disinfect 
equipment and houses. Also dusted 
as a floating powder over birds to 
induce discharge of mucus from upper 
seunconoey tract due to colds. Use 
ordinary dust gun. Hatcheries use 
HTH-15 as cleanup agent. 

Only 2 sizes to stock! The 1-lb. can 
retailing at 50c and the 3-lb. 
can at $1.00. Hand 
measuring spoon wi 
each can. 120 


THE MATHIESON 
ALKALI WORKS inc.) 


60 E. 42nd STREET 
@ NEW YORK, N.Y. 


MINNESOTA 


offered producers 
of war crops 


vanced for necessary war production capi- 
tal purposes should be repaid the first 
year. 

Secretary Wickard also announced that 
in most parts of the country the state war 
boards have appointed loan representa- 
tives to work with the USDA county war 
boards and loans or advances are avail- 
able to those who can qualify. 

“The purpose of these loans,” he said, 
“is to help farmers meet or surpass the ex- 
ceedingly high 1943 production goals which 
they have set, where that help is neces- 
sary, by making credit available to enable 
every producer to produce essential pro- 
ducts to the limit without being hampered 
by inadequate finances. 

“On the other hand,” he added, “such 
credit is not a substitute for other sources, 
nor it is intended to compete with other 
lenders. Other lenders are urged to meet 
the credit needs of farmers, but the re- 
sources of the government are available to 
see to it that production is not curtailed 
for lack of credit.” 

oe 
@ CHARLES DOZLER GRAIN CO., Temple- 
ton, Iowa, has taken over the plant and 
business of the Farmers Elevator Co. 
oo 
@ LESTER NICHOLUS, Olds, Iowa, has 
succeeded Grover R. De Yarman as man- 
ager of the Farmers Elevator Co. 
@ INTERNATIONAL SUPPLY CO., Eldora, 
Iowa, has constructed a concrete molasses 
storage tank at the rear of its buildings. 
@ ED FORS, Onawa, Iowa, has been nam- 
ed manager of the I. C. Elevator Co. He 
succeeds Charles Bisbee who has enlisted 
in the navy. 


@ FOSSTON COOPERATIVE ELEVATOR, 
Fosston, Minn., has installed a new attri- 
tion mill operated by two 25 h.p. electric 
motors. 
1942 WHEAT LOANS 

The United States department of agricul- 
ture reports that Commodity Credit Corp. 
through January 30 had completed 531,848 
loans on 403,574,539 bushels of 1942 wheat 
in the amount of $456,305,871.74. The aver- 
age amount advanced was $1.13 per bush- 
el, which includes some transportation 
charges from the area of production to 
warehouse locations and storage advances 
on farm-stored wheat. Loans had been 
completed on 181,596,850 bushels stored on 
farms and 221,977,689 bushels stored in 
warehouses. On the same date last year 
511,432 loans had been completed on 353,- 
862,997 bushels, of which 116,835,094 bu- 
shels were stored on farms and 237,027,903 
bushels stored in warehouses. 
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— arguments 


(Continued from Page Seven) 


ish. Handle them courteously and try to 
give him the impression that you consider 
he has given worthy thought and consid- 
eration before making his statements. By 
handling situations in this manner it is 
nearly impossible for an argument to take 
place. 

If the customer has a well-founded ob- 
jection it is smart selling to admit that he 
is right. However, if you believe he needs 
the item and it has merit, simply point out 
other factors that overshadow his obpec- 
tion. All of this is based on the theory that 
when a buyer makes a purchase he does 
so because the seller has created a desire 
in his mind for the item and not becduse 
the salesman has won an argument. 

To illustrate, an appropriate parallel is 
the case of the commuter who almost miss- 
es his streetcar. The car has already start- 
ed to move but he wants to board it. This 
is accomplished more smoothly if he runs 
along with the car for a few steps before 
jumping on, rather than running to meet 
the car. In the latter case he will receive 
a terrific jolt and probably lose his hat. 
Likewise, it’s easier to make a sale by go- 
ing along with the customer instead of 
meeting him head on in an argument. 

Occasionally you may have an employe 
who seems to relish an argument with cus- 
tomers. This should be stopped. An em- 
ploye who cannot be cured of this habit 
should be discharged. He will lose more 
customers than you can gain. Teach em- 
ployes to give the customer the benefit of 
the doubt in a debatable issue. With ordi- 
nary diplomacy you can avoid an argu- 
ment and hold the customer. 


Wickard To Direct 


Farm Labor Program 

Unified responsibility for supplying labor 
for war production on farms has been 
given to Secretary of Agriculture Claude 
R. Wickard under a directive issued by 
Paul V. McNutt, chairman of the war man- 
power commission. 

The directive consolidates functions pre- 
viously divided between the United States 
employment service and department of 
agriculture. Operating responsibility for 
recruiting and placing farm labor, the de- 
termination of needs and of areas of sup- 
ply, the transportation of farm workers to 
shortage areas, and the determination of 
war-essential crops are brought together 
in the department of agriculture. Under a 
previous directive from Economics Stabil- 
ization Director James F. Byrnes, the de- 
partment also has responsibility for deal- 
ing with farm wages. 

The war manpower commission contin- 
ues control of over-all manpower policies 
and standards, including those affecting 
agriculture, and will continue to determine 
selective service standards applying to 
agriculture. It will be responsible, also, 
for “continuous review and appraisal of 
the agricultural labor program.” 

@ GEORGE L. RIEBSOMER, has opened a 
retail feed business at Connersville, Ind. 
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RED 


"At Your Service 
Since 1896" 


Field, Vegetable 
and 


Flower Seeds at Wholesale 


Full line of selected and 
tested varieties— 
STANDARD QUALITY. 
Also Onion Sets, Millet, 
PA-SE-CO Brand Seed 
Corn, and Lawn Grass 
Mixtures. 


SEED PACKETS avail- 
able on our SALE and 
RETURN CONTRACT 
for 1943. 
Write for Wholesale 
Price List 
The Page Seed Company 


P. O. Box B-6 
GREENE, N. Y. 


BRAND 
DIGESTER TANKAGE 


MEAT AND BONE SCRAPS 
BONE MEAL 


Now More Than 
Ever Quality 
Counts 


Kansas City Chicago Oklahoma City 


Omaha Albert Lea Cedar Rapids 


W. M. BELL COMPANY 


MILWAUKEE, WIS. CEDAR RAPIDS, IOWA 


GRAIN MERCHANTS CONSIGNMENTS SOLICITED 


BRANCH OFFICES CONSIGN AND DRAW 


ALGONA, IOWA 
AMES, IOWA MILWAUKEE 
SAC CITY, IOWA CEDAR RAPIDS 
RED WING, MINN. MINNEAPOLIS 


SIOUX FALLS, S. D. 


GET OUR PRICES BEFORE YOU BUY! 


BRIGHT, CLEAN OATS 
DRY, SWEET FEED BARLEY 
CLEAN, DRY FEED RYE 
FRESH SHELLED YELLOW CORN 


We Also Distribute Commodity Credit Corporation Feed Wheat 
and Can Make Immediate Shipment. 


KELLOGG COMMISSION CO. 


ATLANTIC 1277 MINNEAPOLIS, MINN. 


PACES Seas 
CARROTS 
[WILSON & 
inc.\Y/ 
| 
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— mickey’s 
(Continued from Page Twenty-two) 


I saw the story on Victory gardens in the 
Bugle this morning and it gave me an 
idea. So I put in a call to the president of 
my railroad and laid down my plan to 
him. He said, ‘go ahead, and may your 
Victory garden project be a big success.’ 
Well, here's what he offered to allow me 
to do. I have the right to donate all land 
on the right of way of our railroad for 
five miles out of town to anyone who 
wants to start a Victory garden. So you 
can count on plenty of ground for your 
wonderful project.” 

“Say, Frank,” responded Lem. “That's 
what I call coming through with flying col- 
ors. Wait until the folks read the Bugle 
next week.” It's big enough news for the 
big city papers to copy.” 

Mickey, standing next to his boss, ab- 


sorbed the conversation like desert sand 
absorbing water. 

“Boss,” he said. “You can thank Mrs. 
Hansen for starting Hickory Grove’s big- 
gest community campaign. Do you mind, 
boss, if I send autographed copies of the 
Bugle to Hitler and Tojo, providing I can 
wrap a big bomb in them?” 

Lem grinned. 

“You sure can, Mickey,” he said. “But 
don't worry. It’s the little things like this 
that folks do back home that will finally 
blow them into the depths where they be- 
long.” 

@ ALFRED SULLIVAN, 69, Greenwood, Ind., 
for many years associated with the Green- 


wood Grain Co., died recently. 


@ L. A. JUNROD, Greenville, Ill., has re- 
tired from the grain, feed and coal busi- 
ness. He will continue to deal in farm 
seeds, poultry, produce and kindred lines. 


CORN : OATS - 


Poultry and Milling Wheat 


ANY GRADE... ANY QUANTITY... ANY TIME... 


Write or Wire for Quotations 


e BUNGE ELEVATOR CORPORATION 
MINNEAPOLIS MINNESOTA 


FEED BARLEY 


1160 W. 18th STREET 


SELL GLIDDEN FEEDS 


A GLIDDEN FRANCHISE MEANS GOOD FEEDING RESULTS 
FOR YOUR CUSTOMERS AND PROFITS FOR YOU .. . WRITE 


GLIDDEN?FEED MILLS 


Division of THE GLIDDEN CO. 


INDIANAPOLIS, IND. 


501 COLUMBIA STREET-SOMERVILLE, MASS. 


DRIED MILK PRODUCTS 
LACTO-VEE 


LACTO-VEE PRODUCTS COMPANY, 


FEEDING A & D OILS 
FOR-CLO 
Dayton, Ohio 


STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 


— feed lot 


(Continued from Page Nine) 


our customers learn to know that we pay 
the best price and sell for the lowest price 
possible every day of the year.” 

Each year during the Christmas sea- 
son the Green Feed Co. rents the movie 
house for a day and runs a free show con- 
tinuously from noon to midnight. Last year 
1500 persons saw the show. No advertising 
is done at this time except to announce 
that the entertainment is furnished by the 
H. H. Green Mills. In early November an 
ad in the local paper tells of the show. 
This ad is repeated in each week of De- 
cember and hand bills in the customer 
packages further spread the news. 

Mr. Green insists that they have no prob- 
lem with collections for 75 per cent of the 
accounts are less than a week old and sel- 
dom is one ever over 30 days old. Usually 
the farmer pays the driver or sends back 
seeds or grain and then comes in within a 
week or so to settle for goods purchased. 

Mr. Green served for seven years as 
president of the Missouri Grain, Feed & 
Millers association and has been a direc- 
tor of the association for more than 20 
years. He is also a director of the Grain & 
Feed Dealers National association. 


@ WALTER H. MILLS, Minneapolis, Minn., 
has been named vice president and execu- 
tive in charge of grain operations for Gen- 
eral Mills, Inc. 


FREDMAN BAG CO. 
MILWAUKEE, WIS. 
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Increase Production 
Of Dried Skim Milk 


There was a slight increase in the pro- 
duction of dried skim milk for animal feed 
during December, compared with the 
month previous, but the estimated output 
of 2,000,000 pounds was 46 per cent less 
than the production for December a year 
ago and 78 per cent less than the five 
year (1936-40) average, the department of 
agriculture reports. Total production for 
1942 was estimated at 50,560,000 pounds 
or less than half the amount produced in 
1941. 

The estimated total output of all skim 
milk dried for human consumption in De- 


cember was 30,000,000 pounds, the largest’ 


amount on record and 2,700,000 pounds 
more than the month previous. 

Whole milk dried in December was esti- 
mated at 6,600,000 pounds, the largest De- 
cember production of record. The total for 
1942 is estimated at 59,800,000 pounds, also 
a new record and exceeding the 1941 pro- 
duction by around 31 per cent. December 
production of dried buttermilk totalled 5,- 
700,000 pounds. This was slightly more 
than the month previous but the total of 
74,000,000 pounds for the year was about 
two per cent less than for 1941. 

Stocks of dried skim milk for human food 
on Jan. 1, 1943 totaled 25,728,000 pounds 
an increase of 39 per cent over the stocks 
of Jan. 1, 1942. Stocks of dried whole milk 
totaled 6,723,000 pounds on the same date, 
an increase of five per cent over a year 
earlier. Stocks of dried skim buttermilk 
totaled 4,355,000 pounds an increase of 
three per cent. 

Dried skim milk sold by manufacturers 
in December of animal feed averaged 8.31 
cents per pound compared with 8.07 cents 
per pound in November. 


Sponsor Meetings On 
Mixed Feed Ceilings 


Because of the many questions regarding 
the mixed feed price ceilings, the Western 
Grain & Feed association held a series of 
three meetings early this month for the 
purpose of explaining in detail various 
provisions of the order. 

Meetings were held Feb. 1 at Cedar 
Rapids, Feb. 3 at Des Moines, and Feb. 5 
at Sioux City. The order was explained by 
Howard Boeke, State Sales Co., and Chris 
Miller, Sargent & Co., who represented the 
association at the conference in Washing- 
ton called by OPA to discuss the order be- 
fore it was released. Walter Berger, Des 
Moines Oat Products Co., acted as chair- 
man at the meetings. 


PURCHASE NEW PLANT 

Merchants Creamery Co., Inc., Cincin- 
nati, Ohio, manufacturers of Blue Ribbon 
condensed buttermilk, have purchased the 
Reno Creamery, Hutchinson, Kan., accord- 
ing to an announcement by George Gar- 
butt, manager, by-products department. 
The firm also operates plants located at 
Wichita, Kan.; Springfield, Mo.; and Stan- 
ford, Ky. 
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@ JOHN H. BAILEY, Toledo, Ohio, has 
been transferred to New York, where he 
will have charge of all the flour mills of 
the National Biscuit Co. 


© PLANING MILL, Suttons Bay, Mich., has 
installed a new feed mixer. 
DEHYDRATORS ELECT 
D. E. Merrick, Central Mills, Inc., Dund- 
bridge, Ohio, was re-elected president of 
the American Dehydrators association at its 
annual meeting held at the Morrison hotel, 
Chicago last month. Paul Johnson, Elks 
Valley Alfalfa Milling Co., Independence, 


' Kan., was named vice president, and John 


Lee, Logan County Dehydrators, West Lib- 
erty, Ohio, executive secretary. 


IS YOUR FEED 
PROPERLY 


With so much at stake 
WHY TAKE CHANCES & 


Authorities advise that vegetable 
proteins can be substituted for ani- 
mal and fish sources, provided min- 
erals are added. Insure your feeds 
against mineral deficiency with 


SEA BOARD 
MINERALS 


Designed to insure feeders against 
losses due to a deficiency of any 
mineral element, Sea Board Min- 
erals contain: Calcium, Phosphor- 
us, lron, Copper, Cobalt, Manga- 
nese, Potassium, Sodium, Chlorine, 
Sulphur, lodine and a number of 
other elements in minute but im- 
portant trace qualities. 


SEA BOARDSUPPLY CO. 


Meadow & McKean Sts. Phila., Pa. 
Nutritional Assistance and Service 
Work is the Program of Our Field Men 
WRITE FOR FULL INFORMATION 


With the Vitality 


HIGHEST QUALITY FEEDS 


MERCHANDISING co- OPERATION. 


HUGE TURKEY PRODUCTIONS 
The United States turkey crop for 1942 
was reported at 33,786,000 birds and is 
about one per cent larger than the crop 


raised last year. Producers’ reports this 
fall indicated that about 12 per cent of the 
nation's turkey crop was marketed during 
October or earlier, about 40 per cent in 
November, and more than a third of the 
total production offered to consumers for 
Christmas. 


@ SIMON SCHWABENLANDER, owner and 
manager of the Hilbert Elevator Co., Hil- 
bert, Wis., was honeymooning in Milwau- 
kee last week following his marriage on 
Feb. 11 to Mildred Caroline Clendenon of 
Chicago. 


THE ANSWER 


TO MILK REPLACEMENT 


IN CALF FEEDING 


Kydes, Meal 


(FOR GRUEL FEEDING) 
A superior meal to replace 
milk. Is steam cooked and 
remilled for added quality. 
Saves up to 50% on feeding 
costs. 


Geam lf Flakes 
(FOR DRY FEEDING) 
Specially prepared from the 
same. quality ingredients as 


the meal, only put up in eas- 
ily digested, crisp flake form. 


Manufacturers of 
Ryde’s FLAKED Dog Food 


5425 W. Roosevelt Rd. Chicago, III. 


Franchise You Get - - - 
REASONABLE PRICE 
PROMPT SERVICE 
FAIR DEALINGS THAT MAKE STEADFAST FRIENDS. 


Write for Complete Information. 


VITALITY MILLS, In 
2020 Board of Trade 


Chicago, Minois 
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ELEVATOR 
BUCKETS 


ELEVATOR PROBLEMS 


e Capacity Increases of from 10° to 
100% guaranteed. 

e Buckets operate equally efficient at low, in- 
termediate or high speeds. 

e No head or boot alterations necessary. 

e New beit not required . . . merely replace 
former buckets with Nu-Hy’s. 


Let us make a capacity analysis of your elevator 
legs. Simply write for Form No. 76 and we will 
submit guaranteed recommendations. 


MINN. 


DRIED MILK 
MILLFEEDS 


th-h-h-h-.... 


Yes, we have dried butter- 
milk, meat scraps, linseed 
oilmeal, charcoal and a 
few other hard-to-get 
ingredients . . . a limited 


amount for each dealer. 

PLENTY of beet pulp, molasses, 

Nopco vitamin oils, peat moss, 

Lab Mix (milk replacer). 


and 102 other feed ingredients. 


FEED SUPPLIES, Inc. 


Milwaukee—3328 W. Cameron Ave. 


West Allis—1637 South 83rd St. 


CORN BELT 


SUPPLY CO., /ac. 


Distributors 

LINSEED MEAL and 
PELLETS 

Ea 34% and 30% Protein 


Soybean Oil Meal and Pellets 
44%, and 41% Protein 
AND ALL 


FEED INGREDIENTS 
SIOUX CITY ... OMAHA 


ORDER 
YOUR 
CAR 


NOW! 


Minnesota Girl Flour 
AND MILLFEEDS 


Capital Flour Mills, Inc. 
General Offices @ Minneapolis 


Write or Wire for Prices on 


Steamed 


Rolled Oats 


Pulverized Heavy White Oats 
Whole Oat Groats 

Feeding Oatmeal 

Steel-cut Oats 

Oat Groat Flour 

Steamed Crimped Oats 

5% Reground Oat Feed 


Des Moines Oat Products Co. 


Walter Berger, Pres. Des Moines, Ia. 


CEREAL 


GRADING CO. 


MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 


WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 


New Literature 


INSPECTION OF COMMERCIAL 
FERTILIZERS 
Bulletin 114, Massachusetts Agricultural 
Experiment Station, Amherst, Mass. 
* * * 


EFFICIENCY OF DAIRY RATIONS 
CONTAINING VARIOUS QUANTITIES OF 
GRAIN 

Research bulletin 305, Iowa State Col- 
lege Experiment Station, Ames, Iowa. 


* * * 


COMMERCIAL FEEDINGSTUFFS 
INSPECTION REPORT 

Bulletin 459, Connecticut Agricultural 
Experiment Station, New Haven, Conn. 


* * * 


HEMP, A WARTIME CROP FOR IOWA 

Bulletin P49, Iowa State College, Ames, 
Iowa. 

* * * 

ILLINOIS LIVESTOCK AND CROP 
STATISTICS 

Circular 443, Illinois Department of 
Agriculture, Box 429, Springfield, Il. 


* * * 


NUTRITION OF SWINE DURING THE 
WAR EMERGENCY 

Report No. 6, National Research Coun- 
cil, Committee on Animal Nutrition, Divi- 
sion of Biology and Agriculture, 2101°Con- 
stitution Ave., Washington, D. C. 


* * * 


POULTRMANS GUIDE 
National Oil Products Co., Inc., First & 
Essex Streets, Harrison, N. J. 


* * * 


YIELDS OF CORN HYBRIDS HARVESTED 
FOR SILAGE 
Bulletin 494, University of Illinois Agri- 
cultural Experiment Station, Urbana, Ill. 
* * * 


INSPECTION OF COMMERCIAL 
FEEDSTUFFS 

Bulletin 113, Massachusetts State Col- 
lege, Amherst, Mass. 

@ A. R. HENDRICKSON, Clarion, Iowa, 
has resigned as manager of the Davenport 
Elevator Co., to take a post with the ODT 
at Mason City. 


Count Ten... 


It's easier to make a sale by 
going along with the cus- 
tomer instead of meeting him 
head on in an argument — 
in this issue of The Feed Bag 
printed by 


Broadway Press 


435 N. Second Street 
MILWAUKEE, WISCONSIN 


SWIFTIDE Blended Fish Oil | 
BIG CHIEF Meat Scraps 
Brewer's Dried Grains 
Linseed Meal e Malt Sprouts 
Mill Feeds 


CORN OIL MEAL 
CORN GLUTEN MEAL 
CORN GLUTEN FEED 
4 SOYBEAN OIL MEAL 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 
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by Screw Conveyor Corporation — 
719 Hoffman St. HAMMOND) Hammond, Ind. 
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Cows Being Milked 
Three Times A Day 


Farmers who milk from one to 10 cows 
will determine whether war workers on 
the home front and the boys on the fight- 
ing fronts get the milk and other dairy 
products they need in 1943, according to 
the department of agriculture. 

The national milk production goal sug- 
gested by the department for 1943 is 122 
billion pounds, or about two per cent more 
than this year’s production. This would be 
an increase of two billion pounds but it 
would still be seven billion pounds short 
of the estimated total requirements. 

Commenting on the possibility of reach- 
ing this goal, O. E. Reed, chief of the bu- 
reau of dairy industry, agricultural re- 
search administration, said increased pro- 
duction will require extra effort on all 
dairy farms and particularly on the farms 
with smaller herds. 

“More than 60 per cent of all the cows 
milked in the United States are in herds 
of 10 cows or less and they are owned 
and milked by 90 per cent of the farmers 
who milk cows but normally these cows 
produce only 55 per cent of our total milk 
supply,” says Mr. Reed. “With better man- 
agement they would produce much more.” 

Many dairymen with larger herds are 
now milking three times a day to increase 
their output, and others will do the same 
if they can hire the labor needed. Mr. Reed 
cites the bureau’s experimental evidence 
that milking three times daily instead of 
only twice will increase milk production 
by 10 per cent if done for periods of a 
month or so and by as much as 20 to 25 
per cent if continued throughout the entire 
lactation period. The cows, of course, must 
have an increased allowance of grain to 
make the extra milk, and it is a good prac- 
tice also to feed them three times a day. 
Mr. Reed believes that feeding better and 
milking oftener would easily add 100 
pounds of milk to each cow’s total in a 
few months. 

@ MAYR SEED & FEED STORE, Beaver 
Dam, Wis., was damaged by fire last 
month. 

@ FEDERAL NORTH-IOWA GRAIN CO., 
Mendota, Ill., has purchased the building 
and equipment of the Feeder Supply Co., 
which they will operate as a feed storage 
house in connection with their business. 
oo 


@ GUY THOMAS & SON, Dowagiac, Mich., 
are opening a new feed, grain and hay 
store on E. Division street in the building 
formerly occupied by the Bushong & Ben- 
nett garage. 


@ ERVA CHARLES MORT, 45, Hartford, 
Mich., died last month of typhoid fever. He 
was a well-known wholesale dealer in 
feeds. 


@ MELVIN & GUY CARMEAN, Stronghurst, 
Ill., who have operated the Farmers Pro- 
duce business in Stronghurst for the past 
six years in the McElhinney building, have 
moved half a block south into new quar- 
ters. 
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@ RALPH C. HOLDER, Decatur, Ind., has 
been named director of the Decatur bio- 
logical laboratory of McMillen Feed Mills, 
division of Central Soya Co., Inc. 

@ WALTER T. REMIEN, Cullom, Ill., has 
assumed management of the Cullom Grain 
Co., owned by L. C. Schmunk, succeeding 
Henry Birr who had been temporarily in 
charge. 

@ E. J. BRECHLER, Fennimore, Wis., was 
elected president of the Fennimore Farm- 
ers Warehouse Co., at the annual meeting 
held last month. Directors elected are Len 
Stauffacher, Edward F. Kreul, Emil Brandt, 
Leo Pasold, Arthur Carmody, Andrew Bu- 
kowski, F. E. Parker, and J. B. Bradbury. 


HEADQUARTERS FOR 


Pilot Brand Oyster Shells 

Stonemo Granite Grit 

Clear Quill Livestock Mineral 

Blatchford's Vitadine 20 

Clear Quill Poultry Concentrates 

Leader Peat Litter 

Small's Dehydrated Alfalfa Meals 

Waterloo Hog Feeds 

Servall-Stazdry Poultry Litter 

Marblehead "98" Calcium Carbonate 

V-C Phospho-Tobacco Fertilizers 

Royal Oak Charcoal 

Nopco A & D Feeding Oils 

Anderson Chick Boxes and Hatchery 
Supplies 

Inland All-Weather Egg Cases 


Waterloo MillsCompany 


Manufacturers and Wholesale 
Distributors 


WATERLOO 


@ ANCHOR MILLING CO., Tuscumbia, 
Mo., recently built a corn elevator, con- 
structed entirely of native oak lumber and 
salvage pine and roofing to take care of 
shipments of shelled corn. A new ham- 
mer mill has also been installed. 


C. V. NELSON ADVANCED 

C. V. Nelson, Minneapolis, Minn., has 
been appointed director of purchasing for 
General Mills, Inc. to succeed Sewall D. 
Andrews, jr., according to an announce- 
ment by H. A. Bullis, president. Mr. Nelson 
joined General Mills in 1914 and has been 
in the purchasing department for the last 
20 years. He has recently been specializ- 
ing in the development of special pack- 
ages for army and lend-lease shipments. 


TRY OUR 


PECOS SPECIAL 
IT’S BETTER 


Your inquiry would be appreciated 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
CHANDLER, ARIZONA 


FOR FEED MIXING 
ANK CARS - BARRELS - DRUMS | 


es7 e 


Leis + PecosValley | 
q 
Pecos Valley Alfalfa Mill 
Hagerman, N.M. 
| 
| 
NATIONAL MOLASSES CO. 


Service department for our readers. 
Low Rates: 35c per line: minimum. 
four lines including heading. 


FEED MIXER FOR SALE 
One ton ——— level feed—has motor 
—latest st machine—used short time. Write 
CD-116, othe Feed Bag, Milwaukee, Wis. 


HAMMER MILL FOR SALE 
Has 30 H.P. motor — used only short gt 
Like new. Bargain for cash. Write MM-116, 
The Feed Bag, Milwaukee, Wis. 


CORN CRACKER AND GRADER FOR — 

Cutter—grader one 
per hr. A-l condition, guarantee. Write CM- ie 
% The Feed Bag, Milwaukee, Wis. 


FEED MILL FOR SALE 
Well established business of thirty years 
standing. Owner deceased. Will sell for cash 
or arrange for terms. For further information 
write or call at 322 So. Hickory St., Platte- 
ville, Wis. 


$100,000,000 TURKEY INDUSTRY big feed mar- 
ket. Turkey huge eaters. Feeding trends shown 
by only all-turkey magazine. One year $1. 
Turkey World, Desk 68, Mount Morris, IIl. 


PREVENT — DON’T CURE! 
A healthy digestive tract in chicks is the best 
protection against coccidiosis, white diarrhea 
and similar diseases. Get chicks off to a good 


start with 

UNIVERSAL YEAST 
and its enzymes and vitamins. Free formula 
service. Rice Laboratories, Dassel, Minn. 


@ JOHNSON FEED & SUPPLY CO., Linton, 
Ind., has installed new corn shelling equip- 
ment with a capacity of 250-350 bushels 
per hour. 

@ GRAYDON MILLER, Oxford, Ind., will 
replace Eugene Sells as manager of the 
John C. Fielding Elevator Co., when the 
latter enters the army. 


@ JERRY P. PARKS, widely known Kansas 
City feed jobber and broker, became a 
grandpa on Jan. 11, when a daughter was 
born to Mrs. Paul S. Kurtz, Faith, S. D. 
ELECTED PRESIDENT 

Philip R. Markley was elected president 
of the Commercial Exchange of Philadel- 
phia at the annual election held Jan. 26. 
Raymond J. Barnes was named vice presi- 
dent and §. Gartland Horan, treasurer. 
Directors elected were: Alfred J. Ball, R. D. 
Christ, Joseph A. Fisher, L. R. Holmes, Wil- 
liam F. Hyland, and Monroe A. Smith. 


PURE OLD PROCESS 


LINSEED OIL MEAL 


A Suggestion—Write us interested. 
Either Prompt or inseed Meal. 
Save Money. “Stand by Stan.’ 
A. L. STANCHFIELD & CO 
Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


ARMOUR’S MEAT SCRAPS 
NOPCO COD LIVER OILS 
MANAMAR—OMALASS 
SMALL’S DEHYD. ALFALFA MEALS 
Maney Brothers Mill & Elevator Co. 


Minneapolis, Minn. 


«FOR FEED CALL« 


“Stormy” 


IOWA FEED COMPANY 
Phone 45177 Des Moines, Iowa 


Now! - Buy SUPERIOR’S -Pure 


Meat and Bone Scraps 
Digester Tankage 
Bone Meal—Blood Meal 


Superior Packing Co. 


St. Paul, Minn. 


Blue Ribbon Condensed 
Buttermilk an’ Skimmilk 


Manufactured by 


Merchants Creamery Co., Inc. 


FOR SALE 

Two grain elevators, storage capacity to- 
gether 28,500 bu. Equip ed with complete 
grinding mill, platform scale. Also in connec- 
tion a feed store, office and warehouse, flour 
storage ares. Located 35 mi. north of Green 
Bay on C . & St. Paul R. R. Write Mrs. R. W. 
Frazier, ag” Wisconsin Ave., Oshkosh, Wis., 
or Mr. Victor Bassett, 8012 N. Division Rd., 
Whitefish Bay, Wis., Tel. Edgewood 7651, R. 5. 


Midland Hay & Feed Co. 
Beet Pulp and Millfeed 


220-222 Corn Exchange Building 
Minneapolis, Minnesota 


@ FRED REISER has opened a new feed 


and fuel business at New Berlin, Ill. 
ee 
@ THOMAS RUSSELL, is the new manager 
of the Star Grain & Lumber Co. plant at 
Wellsville, Kan. 

@ GEORGE BASSETT, Knoxville, lowa, has 
added a complete line of field and garden 
seeds at his feed store. 
@ ROBERT FLANDERS, Collins, Minn., 
manager of the Miller Elevator Co., has 
been transferred to the firm's elevator at 
Wilmet, S. D. 


THREE SONS IN SERVICE 

Tom G. Dyer, manager of the commercial 
feed department, Russell-Miller Milling Co., 
Minneapolis, Minn., has three sons serv- 
ing in the nation’s armed forces. His son 
Bob is in an armored tank division at 
Camp Cook, Cal.; Ralph is attending a 
bomber training school at Big Spring, Tex.; 
and Tom, Jr., is at a provost marshal's 
school in Michigan. 


Cincinnati, Ohio 


Q 
Supplies 


STRUN 


Feeding Oat Meal 
Meat Scraps — Produlac 
Colloidal Phosphate 
Silmo — Cod Liver Oils 

North East Feed Mill Com 


MINNEAPOLIS MINNESOTA 


For better Hog and Poultry Feeds add 


PURITY YEAST 


High in Lactic Acid, Nicotinic Acid, 
Pantothenic Acid, 
Vitamin B,, Riboflavin, Vitamin G 


Write for Delivered Prices. 


PURITY YEAST CO., Estherville, 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


SYNTHA-MIXER 


BIO-PHYL 
““MORE THAN VITAMIN CONCENTRATES" 


SYNTHA PRODUCTS 
tla E. E. FRITH CO., Dubuque, Iowa, Northern Distributors 


FEEDSTUFFS 


Both Cash and Futures 


DREYER COMMISSION CoO. 


(At it since °92) 
Merchants Exchange St. Louis, Mo. 


Board of Trade Bldg. Kansas City, Mo. 


PACKING HOUSE BY-PRODUCTS e OIL MEALS 


INGREDIENTS UNITED FEED PRODUCTS CO. 


OF QUALITY U.M.C. CALCIUM CARBONATE e@ MILL FEEDS 
F 


CHICAGO, ILL. 
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American Dry Milk Institute.......00000.. 24 
Brcady BEING 6 
Blatchford Calf Meal 2 
Cargill, Inc. 79 
58 
Denver Milling 89 
Des Moines Oat Products Co..........cccccececssees 86 
Dreyer Commission 88 
Duplex Mill & Mfg. Co............ bacsan 
E. I. DuPont de Nemours Co.................::cc0c000 45 
E. £. Frith Co....... 88 
J. J. Gerber Co 

Golden Eagle Milling Co 27 
S. Howes Co 
Hubbard Milling Co 8 
T. E. Ibberson Co 72 
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Iowa Feed Co 
Max Katz Bag Co 


Kellogg Commission 83 
La Budde Feed & Grain Co.. .. 68 
Lacto-Vee Products Co............ 


Lapp Laboratories. ........ 
Larrowe Milling Co.......... 


Limestone Products Corp. 
McMillen Feed Mills.................... ... 63 
Maney Bros. Mill & Elev. Co... 88 
Marden-Wild Corp. 84 
Mathieson Alkali 82 
Merchants Creamery Co.... ... 88 
Merchants Feed Corp...... .. 84 


Morton Salt Co............... 
Murphy Products Co..... 
The Herman Nagel Co.... 
National By-Products Co............... 
National Distillers Products Co... Sa 
National Molasses 
National Food Co.................. 


New England By-Products Co... ee) 
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Chas. Pfizer Co 76 
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Ryde & Co....... 85 
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Sargent & Co..... 53 
Saunders Mills 59 
Screw Conveyor Co 86 
Self-Locking Carton Co 39 
Sea Board Suvply Co 85 
Shellbuilder Co. 81 
Sidney Grain Machinery Co... 72 
Silmo Sales Corp 40 
E. R. Squibb & Sons 13 
A. L. Stanchfield Co 88 
Standard Brands, Inc 37 
Stone Mountain Grit Co 75 
Strong-Scott Mfa. Co 88 
Stratton Grain Co 70 
Sunset Feed & Grain Co 89 
Superior Packing Co 88 
Tennant & Hoyt Co 89 
Ultra-Life Laboratories, Inc 26 
Union Svecial Machine Co 99 


United States Sugar Corp. ne 
Van. Camn 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS' 


CHAMBER OF COMMERCE 
BUFFALO, N. Y. 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil & 


Distributors of : 
Hubinger (Keokuk) 
Corn Gluten Feed 


Kellogg's Hominy Feed 
Vitamin A & D Feeding Oils Chenango Dried Whey 
Wheat Germ Oil 
Wheat Germ 


WRITE US FOR FURTHER INFORMATION 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


SUNSET BRAND FEED 
(an exclusively milk product) 


High in flavin, milk albumen, 
and milk minerals. 


1 
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Order a Mixed Car o 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran ana Middlings 


(Higher in Protein) 


TENNANT & Co. 


LAKE CITY, MINN. 


ALFALFA 
MEAL 


The Denver Alfalfa 
Milling & Products Co. 


LAMAR, COLORADO 
Merchants Exchange 


Vitality Mills, Inc ST. LOUIS 
Waterloo Mills 87 
Werthan Bag Corp 69 
WMG 34 
Wilson & Co 83 
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HAMMERMILL 
CORN CUTTER 
AND GRADER 


VERTICAL FEED 
MIXER 


One Machine or Complete 
Feed Mill Equipment 


@ Kelly Duplex, with more than 
60 years experience, is well equip- 
ped to help you plan and to build 
the mill machinery you need. They 
will be glad to help you with your 
problems. Whether you are pur- 
chasing only one machine or 
equipping a mill complete, get 
suggestions and esti- 
mates from Kelly 
Duplex. 


The Duplex Mill and Mfg.Co. 


Springfield, Ohio 
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IN A FEED MILL 


THE UNION SPECIAL 
SUSPENDED HEAD BAG CLOSER 


HE versatility of Union Special Suspended 

Head Bag Closers makes them handy men 
in any plant regardless of its size. For addi- 
tional bag closing capacity, for small runs or 
continuous production, for peak loads or normal 
demands, they’ll fit right into your existing set- 
up and go to work with a will. They save time, 
manpower and money and give you strong, neat 
sewed closures on any type of bag. They’re ideal 
to meet wartime bag closing problems. 


State your requirements for complete recom- 
mendations on the Union Special equipment to 
handle your needs. 


UNION SPECIAL MACHINE COMPANY 
448 North Franklin Street < Illinois 


Sue 


| MORTON'S SALT 


All Grades 
For Every Purpose 


MorTON SALT COMPANY 
MILWAUKEE e WISCONSIN 


N. V. V. FEED CORPORATION 


422 N. Y. PRODUCE EXCHANGE 
2 BROADWAY, NEW YORK, N. Y. 


* * 


Specialists in 


LINSEED CAKE 


and 


LINSEED MEAL 


* * 
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with UK, 


“CONCENTRATE \ 


INS MINERALS VITAMINS 


MURPHY PRODUCTS co. 


ANALYSIE 


wor LESS THAN 
nor More THAN 


MURPHY PRO 


umes s ‘WLS Barn Dance Show 


with a Set-Up Like This? 


~ at every new-fangled, untried product that’s pushed on the 
market! I handle the MURPHY line and I’m here to tell you I’m satisfied! No 
feed dealer could ask for a better deal than I’ve got. In the first place, MURPHY’S 
are the pioneers in the Concentrate business. I know Murphy’s will get results. 
When I sell Murphy’s Concentrates to my customers—I know they'll be satisfied. 
MURPHY ’S help me keep my customers happy and so I keep my customers! 


... Then, look at all the sales helps 
MURPHY '’'S give me. They furnish me 
plenty of mailing pieces, store hangers 
and sales letters. Special farm meetings 
of my customers are held at regular in- 
tervals; problems are discussed and 
movies are shown- and that'sarealsales 
help. Then too, trained representatives 
go out with me to make personal calls 
on my customers. MURPHY’S furnish 
me with the FREE two-pound bags for 
my ‘‘Hidden-Hunger’’ demonstrations. 


This really opens the farmers’ eyes and 
is almost ‘‘sure-fire’’ in making a sale. 
The famous MURPHY JAMBOREE 
every Saturday night on WLS tells my 
story to thousands of farmers. In addi- 
tion, MURPHY sales messages are 
broadcast ona battery of powerful radio 
stations covering the middle-west, day 
in and day out, all year ‘round. What 
more could any feed dealer want? ME 
change to some untried line of feeds??? 
Don't make me laugh! I want to be fair 
to my customers!’’ 


“ta ay 


store 


Farm Meeting#problems dis- 
cussed and movies shown. 


Daily broadcasts on radio sta- 
tions blanketing the mid-west. 


FREE—two bags for Forceful advertising in national Special make 
“Hidden-Hunger” test. magazines. farm calls with dealers. 


MURPHY PRODUCTS CO., BURLINGTON, WISCONSIN 
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Ask them to try baking with.. 
ENRICHED KING MIDAS FLOUR 


O SELL a customer once is something. 

But to keep her coming back for more is 
what really builds profits. Repeat sales don’t 
just happen, either. They come as a result of 
consistent customer satisfaction with the pro- 
ducts you sell. That’s why a King Midas 
franchise is so highly prized by alert, aggres- 
sive flour and feed dealers. They know it 
pays to push King Midas because its depend- 
able high quality builds profitable repeat 
business. Yes, once a housewife discovers the 
finer, lighter baking which King Midas gives 
her every time, she’s sure to come back for 
more. 


KING MIDAS 


MINNEAPOLIS 


Today, with farm income up sharply, 
the demand for quality products is growing. 
Dealers who feature Enriched King Midas 
Flour are establishing their reputation for 
giving real value with top quality merchan- 
dise. Their business is growing because satis- 
fied customers come back and bring their 
friends with them. 

If you’re looking for more repeat busi- 
ness — for customers who shop for quality 
instead of price — we invite you to investi- 
gate the business building possibilities in King 
Midas — the flour that is truly “Worth All 
It Costs.” 


FLOUR MILLS 


e MINNESOTA 


